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SPRINKLER MEN 
APPROVE RATES 
AND CONTRACTS 


Co-insurance Credits Revised Upward; 
Use and Occupancy Rule on 
90 Per Cent Basis 








MARYLAND MATTER STILL OPEN 





Bulletin Being Issued to Members 
Setting Forth Work Done By 
Conference 





All the subjects discussed at Buffalo 
by the joint committee of sprinkler 
leakage underwriters were disposed of 
except the one relating to the Maryland 
Casualty situation. 

It was concluded to promulgate the 
25 per cent co-insurance rate on cards 
and that the _ distribution average 
clause shall not be required on policies 
to which 25 per cent, or higher, co-in- 
surance is made to apply. 

Use and occupancy and _ property 
damage standard forms of several 
types were submitted and approved. 
They were made. advisory. 

The use and occupancy rate rule was 
submitted and approved. It is based 
on a 90 per cent co-insurance clause. 

Co-insurance credits for co-insurance 
above ten per cent were adjusted to 
the benefit of the assured. The new 
credits, as reported approved, are: 
Value of Property $100,000; No Co-In- 

surance; Rate 1 Per Cent 


Per Cent of Per Cent of 


Co-insurance Credit, New New Rate 
90 93.3 .067 
80 92.5 .075 
70 91.5 .085 
60 90.2 .098 
50 88.6 114 
40 86.2 .138 
3 82.5 175 
25 80.0 .20 
20 76.5 235 
15 71.0 29 
10 30.0 40 

7% 53.0 AT 
5 41.0 59 
2% 22.0 .78 
1 13.0 .85 


Changes in the damagability classifi- 
cation were considered and referred to 
a sub committee composed of Chairman 
Smith of the Western Conference, 


(Continued on page 15) 
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128TH YEAR 
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Darby, Hooper & McDaniel Platt, Fuller & Co. 
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EQUITABLE LIFE OF IOWA 





New Business Paid for 1919............ $ 57,328,209.86 
New Business Paid for 1918............ $ 29,996,822.32 
Pe uh variates dosneedueksueu een $ 27,331,387.54 


Insurance in Force December 31, 1919...$206,553,404.00 
Gain in One Year........... sll, ek dh caer $ 46,935,312.89 


For Information Address 


HOME OFFICE DES MOINES 





GUARDIAN LIFE 
CELEBRATES ITS 
SIXTIETH BIRTHDAY 


Policyholders’ Month Proving a Big 
Success With Fieldmen All 
Over Country 








$4,000,000 FIRST HALF JULY 





New Business First Six Months $29,- 
517,324; Total Business July 1, 
More Than $220,000,000 





The Guardian Life of America of New 
York is sixty years old. On July 16, 
1860, the company issued its first pol- 
icy. Several weeks ago the company 
advised its fieldmen that July would be 
“Policyholder’s Month” in commemora- 
tion of that event, and asked each mem- 
ber of the agency force to devote his 
time in July to interviews with old pol- 
icyholders, for the purpose of render- 
ing every possible assistance in connec- 
tion with Guardian policies now in force 
as well as to explain the five special 
Guardian Services to which policy- 
holders are entitled without cost, these 
services being: 

(1) Policy Conservation Service 

(2) Health Service 

(3) Policy Title Service 

(4) Insurance Money Investment 
Service 

(5) Budget Service 

A letter was addressed by President 
Hubert Cillis to all policyholders. With 
the letter a blank was enclosed to be 
used by the policyholder in sending the 
Company names of friends to whom he 
would recommend the Guardian. The 
home office has been swamped with 
names, which are being forwarded as 
rapidly as possible to fieldmen. 

The Company offered its “Official 
Birthday Cake” to the agent securing 
the largest number of applications, with 
settlements covering first premiums, 
from old policyholders on July 16, the 
Company’s sixtieth birthday. This an- 
nouncement created an unusual amount 
of good natured rivalry among the ag- 
ents and it will be several days before 
the business secured on that day can 
be checked up to determine who won 
the cake. 

One agent, D. L. Harvis of Colorado, 
wired at the close of his first day’s work 
among old policyholders: 

“Left my office at 5 A. M., worked 
continuously for 18 hours, which gave 
me eleven applications for $46,000.” 

Manager BE. R. Kingsley of West Vir- 
ginia placed a $120,000 policy as a re- 
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sult of a call on an old policyholder. 

R. G. Kirschmann of Pennsylvania 
placed a $75,000 policy on the life of an 
old policyholder, 

On the sixteenth, after a luncheon 
which Manager George Hoffman of Chi- 
cago tendered the members of his staff 
in commemoration of the Company’s 
sixtieth birthday, applications were for- 
warded to the home office for more 
than the quota assigned to that Agency 

‘for the entire month. 

Manager D. J. Beck of Buffalo led 
the field force for the first half of the 
month in number of applications se- 
cured, having 39 applications to his 
credit, 

A number of other fieldmen are push- 
ing him for leadership. Among these 
are W. W. Atwood and C, CG, Mitchell 
of Texarkana, Geo, Godfrey Moore of 


Topeka, and C, A. Buchheit of Savan- 


nah, 

In short, the Policyholders Month 
idea is proving to be a spontaneous 
success, the new buainess’ written 
during the first half of the month reach- 
ing the $4,000,000 mark. 

Up to a few years ago the Guardian's 
new paid-for business ranged around 
the $12,000,000 mark annually. This 
year it will go well over the $50,000,000 
mark at the present rate of production, 

The new business issued during the 
first six months of 1920 amounted to 
$29,517,324, as compared to $20,881,995 
for the first six months of 1919, and the 
total business in force as of July 1 was 
well above the $220,000,000 mark. 

Since the Guardian was organized in 
1860 it has received from policyholders 
as of January 1, 1920, $172,071,765, 
while the payments to policyholders and 
assets held as security for policyholders 
amount to $188 358,419, or a gain of 
$16,286,654 to policyholders after pay- 
ments of all expenses and taxes. 

The Fieldinen’s Annual Convention 
will be held at Thousand Islands Aug- 
ust 17 to 20 inclusive. A 50 per cent 
increase in the membership of the 
Leaders Club over that for 1919 is cer 
tain. 

The amount of business submitted to 
the home office of the Guardian Life on 
Monday of this week written on July 16, 
totalled $890,580. There was no agen- 
cies heard from west of the Mississippi, 
so it is safe to assume that more than a 
million of new business was produced 
on the company’s sixtieth birthday, 





NOT UNLIKE OTHERS 

An examination was made of the 
Pelican Mutual Life of Philadelphia by 
the Pennsylvania Insurance Department 
as of May 31. The report of the ex- 
aminers shows the following figures: 
Total income from December 31, 1919, 
to May 31, 1920—$292,433.53; disburse- 
ments—$148,948.93; admitted assets— 
$50,247.70; total  liabilities—$830.00. 
The report of A. G. Costello, chief ex- 
aminer of casualty companies and fra- 
ternals, in part states: “Criticisms, cen- 
sure and complaints have reached the 
Department regarding the operation, 
management and forms of policies is- 
sued by this company. After careful 
investigation and scrutiny the examin- 
ers participating in the examination, we 
feel justified in stating that no unusual 
condition exists in the management and 
operation of this company that is not 
prevalent in other companies and ‘socie- 
ties transacting like classes of busi- 
ness.” 





WELCOME KINGSLEY HOME 

Darwin P. Kingsley, president of the 
Naw York Life, arrived home from his 
trip to the Orient on Thursday of 'this 
week. Agents of the company were in- 
vited to write and have examined one 
on more applications in honor of Ae 
occasion on the first three days of this 
week. In the invitation Vice President 
Buckner said: 

“Let us show our Chief that we ap- 
preciate his commanding position in 
the world of Business, and the emi- 
nence of his services not only to thfs 
Company, but to the Nation, and to the 
great world out beyond, in which this 
land of ours must take its place as 
friend, and guide, and leader,” 








Improved Disability Provision 


Claim may be made as soon as disability occurs—no probationary 
period. 


.Payments begin immediately on approval of claim—no_ proba- 
tionary period. 

Monthly payments, lifelong, conditioned on permanence of dis- 
ability. 

Immediate waiver of future premiums—no waiting until next 
anniversary. 


Full amount of insurance paid when insured dies, without deduc- 
tion for disability payments or for premiums waived. 


This new disability provision brings the service of America’s old- 
est legal reserve life insurance company still closer to the needs of 
the insuring public. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York 




















EQUITABLE REST CAMP 


will maintain a rest camp whereat- 
far removed from the dust, heat and 
noise of city life, convalescing employes 
of the home office staff, will find ample 
opportunity to get out in the open air. 
The camp will be located in the Jer- 
sey Hills about thirty miles from New 
in the country. 


Boonton, It comprises over ten acres 
The Equitable Life Assurance Society of land on the mountain slope imme- 
dixtely above the Rockaway River, 
which is available for canoeing, boating 
and bathing. While the camp will be 
maintained primarily for “convales- 
cents,” it is probable that arrangements 
will be made to accommodate Equitable 
girls who wish to spend their vacations 





York and two mile; from the city of 





CO-OPERATION No. 25 


T= success of our liberal pro- 

gram of agency co-operation 
has made it possible for us to extend 
and improve our methods of selec- 
tion and training. 


It is our plan to make contracts 
each year with a limited number 
of full-time representatives; no 
part-time men being accepted. 
Each representative will be care- 
fully selected and will attend our 
training course at the Home Office, 
which combines in its six weeks’ 
course, a study of the principles 
and practices of life insurance and 
actual field selling under com- 
petent supervision. 


Phoenix Mutual Life Insurance Company 


of Hartford, Conn. 


JOHN M. HOLCOMBE, President 


























MUTUAL BENEFIT IN 1920 





Six Months Paid For Business $124,- 
195,185 On 26,530 Lives—June Pro- 
duction Totaled $22,977,255 





The insurance exhibits of the Mutual 
Benefit are always replete with interest. 
In an announcement to its general ag- 
ents, the company says: 

The total business reported paid for 
last month (June) amounted to $20- 
427,249, an increase compared with the 
corresponding month of last year of 
$5,722,017. 

The net new insurance issued for the 
month of June totaled 5,565 for $22,- 
977,255, an increase over June, 1919, of 
1073 in number and $6,111,113 in 
amount. 

New York City led again last month 
with nearly two and three fourths 
millions; Detroit also had over two 
millions, while Cincinnati and Buffalo 
are each credited with over one million. 

The net paid-for business for the first 
six months aggregated $124,195,185 on 
26,530 lives, representing an increase in 
amount of $38,140,995 and in lives in- 
sured 5,095, when comparison is made 
with the first six months of 1919. 

It is of interest to note that more 
business has been paid for during the 
first six months of 1920 than in any 
previous whole year in the experience 
of the Mutual Benefit with the one ex- 
ception of the year 1919. 





PRUDENTIAL GROUPS 

Recent sales of Group Insurance by 
The Prudential Insurance Company in- 
clude the following: 

Nichols Wire & Sheet Company, 
Kansas City, Mo., Mfgrs. & Jobbers 
of Barbed Wire Roofing; Southwest 
Wire & Iron Works, Kansas City, Mo., 
Mfers. & Jobbers of Barbed Wire Roof- 
ing; Sellers & Marquis Roofing Com- 
pany, Kansas City, Mo.; Bank of 
Hawaii, Ltd., Honolulu. = 
Banking; Federal Felting Company, 
Westerly, R. I. Mfrs. Felt; Shuler 
Axle Mfg. Company, Louisville, 
Ky., Mfrs. Axles; Milwaukee Shaper 
Company, Milwaukee, Wis., Mfrs. 
Pumps & Shafts; The Hartwell Mills, 
Hartwell, Ga., Mfrs. Cotton Sheets; 
Barlow Foundry, Inc., Newark, N. J., 
Foundry; Watsontown Brick Company, 
Watsontown, Pa., Mfrs. Brick; Ha- 
waiian Trust Company, Ltd., Honolulu, 
H. T., Banking, Insurance and Real Es- 
tate. ‘ 





DOUBLES PRODUCTION 

Seven million new and paid for busi- 
ness is the result of the first half of 
this year as against six million for the 
entire year 1919. This result was an- 
nounced by Edwin Starkey, Vice-Presi- 
dent of the Mid-Continent Life at the 
mid-year agency convention held in 
GCklahoma City. Fifty of the Company's 
enthusiastic field men met in conven- 
tion with the officers and about sixty 
leading business men and bankers of 
Oklahoma City. Commissioner of In- 
surance A. L. Welch was the principal 
speaker at the banquet, followed by 
talks from a representative from each 
bank in the city. The agents present 
pledged themselves to write eight mill- 
ion new business for the remainder of 
1920. 





INSURES HARDING AND COX 

The next president of the United 
States will be a policyholder in the 
New York Life. Mr. Harding insured 
in 1889. Gov. Cox in 1903 and again 
in 1911. The vice presidential nominees 
on the Republican and Democratic tick- 
ets are also New York Life policyhold- 
ers. Hon. Calvin Coolidge insured in 
1901, again in 1904 and again in 1909. 
Hon. F. D. Roosevelt in 1909. 





BUYING UP LIBERTY BONDS 

Private advices are that great insur- 
ance companies have been heavy pur- 
chasers of Liberty Bonds recently. The 
purchases of five companies, with head- 
quarters in Hartford, are reported to 
have averaged about $16,000,000 a week 
for several weeks when these bonds 
were pretty low.—“Philadelphia Ledg- 
er.” 
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Saratoga Conference 
Proves Big Success 


FOUR MEETINGS TO BE HELD 


Wide Range of Topics Were Discussed 
From the Floor By the Club 
Members 


The annual business conference of 
the Eastern Century Club and the mem- 
bers of the Quarter Million Club East- 
ern Division of the Equitable Life As- 
surance Society at Saratoga Springs, 
N. Y. last week was a big success, The 
delegates were treated to a reception 
on the evening of their arrival at Sara- 
tega Springs, and the following morn- 
ing the business sessions commenced. 

Vice-president William EK. Taylor wel- 
comed the club members after which a 
message from President W. A. Day was 
read, he being unable to attend the con 
ference. Then followed the presenta- 
tion of credentials to the delegates and 
the reading of the club’s achievements 





during the year ending June 30. The 
announcement of the board of gov- 
ernors of the two clubs and a rousing 
talk by Frank H. Davis, the newly 
elected second vice-president, closed 
this session. 

In the afternoon at the second busi- 
ness session the discussion centering 
around the increasing demand of and 
need for life income insurance Was both 
interesting and instructive. This ses- 
sion was presided over by Secretary 
William Alexander, Short talks on 
the best methods of sales presentation 
of this form of policy were made by a 
number of the delegates, including C. 
J. Edwards, manager at New York, and 
J. E. D. Jones, manager at Boston, and 
R. O. Walter, W. T. Arms and George 
Woodbridge, Quarter Million Club dele- 
gates from Massachusetts. 

One day (Wednesday July 14) was 
turned over to the delegates for an 
outing by special train to Lake George. 

Business sessions were continued on 
Thursday and Friday, with a special 
managerial conference Thursday eve- 
ning, 

The session of the Eastern Confer- 
ence was presided over by Vice-Presi- 
dent W. E. Taylor, Secretary William 
Alexander, Second Vice-President Will- 
iam J. Graham, Second Vice-President 
Frank H. Davis and Superintendent of 
Agents Leslie York. 

Subjects discussed during the con- 
ference were: 

The importance to the agent of a 
knowledge of the Equitable’s History. 

The Life Income Policy. 

Why the Equitable agent must be a 
trained expert. 

Team Work. 

Minimum amount of insurance to 
offer, 

_ The Equitable’s Accident and Health 
Service. 

The Equitable’s Complete Circle of 
Insurance Service. 

Different Kinds of Insurance and Pol- 
icy Forms. 

The Importance of Thrift. 

Present Opportunities. 

Instead of holding one big conven- 
tion of the entire club membership of 
the Equitable field force the Society is 
holding four sectional meetings during 
this and next month. The Eastern 
Century and Quarter Million Clubs at 
Saratoga Springs last week. The 
Southern Century and Quarter Million 
Clubs at White Sulphur Springs, W. Va. 
this week, followed by the Central Cen- 
tury and Quarter Million Clubs next 

(Continued on page 6) 











The Prudential 


Insurance 


Company 


of America 





FORREST F. DRYDEN 
President 


HOME OFFICE 
Newark, N. J. 


Incorporated Under the Lawe of the State of New Jersey 





























Human Life the 
Foundation of Value 


VIEWS OF JOHN M. HOLCOMBE 


Scholarly Address Delivered Before 
Graduates of Trinity College at 
Recent Commencement 





Always an eloquent speaker, handling 
in highly interesting fashion and with 
authority any subject he may have 
under discussion, John M. Holcombe, 
president of the Phoenix Mutual Life, 
leaves a finished product in the wake of 
any assignment to which he may be 
committed. At the commencement ex- 
ercises of Trinity College of Hartford 
last month Mr. Holcombe was called 
upon to deliver the commencement ad- 
dress. He selected for his subject 
“Human Life the Foundation of All 
Values” on which he said in part: 

“A human life may have a value as 
real and ascertainable as that of real 
estate. Some lives do not have these 
attributes. The very old, the physi- 
cally and mentally helpless can have 
no earning power, but every man who 
produces more than enough to provide 
for his own necessary support is of 
soMe pecuniary value to others besides 
himself. Perhaps he has a family to 
support, or his surplus earnings may be 
accumulated for the benefit of heirs or 
charity, or spent for his pleasure. But 
in any event some one besides himself 
has an interest in his earnings. 

Human Value 

“That there is a human value which 
can be estimated has long been recog- 
nized in the institution of slavery. In 
the early part of the nineteenth cen- 
tury a negro slave above eighteen years 
of age in the southern states would 
bring an average of $300. Between the 
age of ten and the selling age it was 
supposed that he would pay for his 
keeping. Before that he would be too 
small to work and be only an expense, 
But in the case of the slave there was 
an absence of ambition and those other 
attributes which can only be present 
in those whose mental qualities have 
been developed by education and the 
success and responsibility which come 
from association with others in a state 
of freedom. A horse or an ox may have 
had a greater market value than a hu- 
man being, because its labor could be 
better directed and controlled and 
when useless it could be disposed of 
more easily. 

“It may be said, therefore, that a free 
and independent man whose labor of 
mind or body is needed in civilized life, 
has a value which can be measured in 
some essential particulars much in the 
same way as a business building which 
is used by its owner in some gainful 
occupation or rented to others. The 
value of the years which have passed 


can be measured. Can we estimate with 
accuracy those which are to come? 
“Careful observations, extending 
over many years, in widely-separated 
countries and among various nations, 
have demonstrated that the mortality 
of the human family is governed by a 
law which is constant in its operation. 
That inevitable power, death, working 
through its numberless agencies, by dis- 
ease, accident, and violence, and seem- 
ing to seek its victims by chance, is 
ruled by an intelligence which pre- 
serves the balance of population, di- 
rects the laws of supply and demand, 
and renders possible the various calcu- 


(Continued on page 6) 
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LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 











Speaking of rejections among 
Danger the applications for insurance 

In the Life Insurance Company 

Delay of Virginia in the “Weekly 
Standard” says: 

The Home Office, in going over appli- 
cations for insurance received during 
the past month, especially the rejec- 
tions, has been amazed at the number 
that have been rejected just because 
the applicant delayed a few months in 
applying. 

This does not mean that such seekers 
for insurance were in danger of imme- 
diate death, but it means that some in- 
dication of unfavorable symptoms was 
apparent enough to make the medical 
department unwilling to class such line 
of applicants as “healthy lives.” 

The agent must make the prospect 
understand that an insurance company 
insures “healthy lives,” not sick ones, 
or those likely to be sick. 

The business of life insurance is 
based on so many “heaithy lives,” that 
being the term used by actuaries 
healthy at the time the insurance is 
effected, The companies take the great 
hazard of coming sickness and death. 
We know these frequently come within 
a year after apparent good health, to 
say nothing of the rapidly growing 
scores of accidents which bring death 
and for which it is difficult to base any 
calculations. 

Agents can not lay too much stress 
upon this point. Even the postpone- 
ment of a week may mean the differ- 
ence between “insurable” and “unin- 
surable.” 

* * + 

Out in Milwaukee there 
Happinessis resides one Rupert F. 
“Great Love” Fry. He is president of 
and “Service” the Old Line Life of 

America. Rupert is an 
interesting individual. He has a knack 
of saying punchy sayings that get un- 
der the belt. In a letter to the field 
forces of the Old Line Life recently he 
says: 

“Nothing is more constantly spoken 
of than happiness. Happiness is 
‘Great Love’ and ‘Service’—great love 
for your business and service to your 
policyholders, as an illustration. 

“Where can you find a more interest- 
ing business—a business where you can 
do more good and render a greater serv- 
ice—than life underwriting, to say noth- 
ing about the financial return? You can 
positively afford to fall in love with 
your work, and, when the day is well 
spent in loyal service in our line, satis- 
faction and contentment is the reward 
for such endeavor. 

“Look about you on every side, in any 
direction, and observe the men who 
fret away their time in idle gossip, etc., 
men born with a good brain but devoid 
of ambition. Who admires the man who 
cannot fall in love with something, and 
‘perform a real service? Not you. Even 
if you threw away the day yourself, you 
would shun that class of men the next 
day. 

“The public, generally, will not shun 
us if we work and remain honest; on 
the contrary, they will reward us with 
their business and a good volume too. 
Fall in love and perform a real service. 


No one admires you; no one ever will; 
No one even likes you; no one ever will; 
No one cultivates you; no one ever will; 
No one patterns after you; no one ever 
will; 
No one lauds you; no one ever will; 
No one helps you; no one ever will; 
If You Are Lazy. 


“Smile when it hurts. Don’t pinch 
your ‘How-do’. Don’t pull your hat 
over your eyes when you should tip it 
to a lady. Women carry insurance. Be 


as pleasant to the other fellow when 
he comes to see you as you expect him 
to be when you call on him. Don’t 
look at your watch when talking to a 
prospect. Weigh your words—a scale 
is not necessary to make you think 
properly. 

“Close your right eye, turn your head 
from right to left, and you will be able 
to see everything visible. Close your 
left eye, results the same. Close both 
eyes, then open them. Look straight 
ahead, and you will see enough, (pro- 
vided you are observing).” 

* * - 

Why does a plow, a new 
straw hat, a 1920 model 
automobile, or a good 
dinner cause a bank bill 
in a man’s pocket to 
loosen from the roll and depart so eas- 
ily, and so many times without much 
persuasion on the part of the sales- 
men? Are not these things concrete 
commodities which in themselves pre- 
sent a powerful appeal to the prospec- 
tive purchaser simply by being before 
his eyes? 

People generally want to buy the con- 
crete—the thing that they find attrac- 
tively displayed before their eyes, or 
the commodity that satisfies the appeal 
of one of the senses. 

Life insurance is abstract to the av- 
erage man and therefore it is left to 
you to make it concrete so your pros- 
pect. will buy more easily. Life insur- 
ance as pure protection becomes money 

a tangible thing—only when a man 
dies. Therefore, a man of his own ac- 
cord never has an opportunity to “see 
life insurance.” Life insurance as such 
is abstract as far as your prospect is 
concerned unless you are able to make 
it a concrete thing for him—money to 
be delivered to his family. Money is 
money after your prospect’s death the 
same as before. It’s up to you to get 
him to realize this fact. 

A sample policy presented to the 
prospect does not make life insurance 
a concrete thing to him except in a very 
imperfect way. Life insurance is serv- 
ice to be rendered for your prospect 
when he is dead, and therefore the pot- 
icy contract is only the business ar- 
rangement and not the thing which you 
are really trying to get your prospect 
to buy. 

When you bring your prospective pur- 
chaser of life insurance to “see” and 
feel the service which the particular 
policy you are presenting to meet his 
insurance needs, which are just as real 
as his appetite for a good dinner when 
he is hungry—you have bridged over 
that gap between the concrete and the 
abstract. 

You have sometimes led a prospect 
to see, through the use of simple plain 
words, or the photograph of a monthly 
income check that is actually being de- 
livered to a beneficiary acquaintance 
every month or an illustrated selling 
talk—just what service the policy you 
are presenting is to render him and his 
family. 

_Why not make a more careful study 
of how you drew the picture so skill- 
fully that your prospect almost eagerly 
signed the application. When you have 
thoroughly analyzed the _ transaction 
and understand just how you drew the 
picture, keep busy at your new-found 
occupation—photographer of service— 
until you become an expert in portray- 
ing the service rendered by life insur- 
ance.—Missouri State Life Bulletin, 


Photograph 
Your 
Sales Service 





$1,300,000 FOR JUNE 
The Northern Assurance Company of 
Michigan had the largest month in its 
history in June, when more than $1,- 
300,000 of business was produced by its 
agents. 
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American Central Life 


Insurance Company 
INDIANAPOLIS, INDIANA 
Established 1899 
All agency contracts direct with the company 


Address: - 


HERBERT M. WOOLLEN, President 
— 
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Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,600.0¢ to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITION ON DECEMBER 31, 1919: 
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1,851,338.97 
23,840,173.80 


JOHN G. WALKER, Pres‘dent. 

















Great Southern Life Insurance Company 


HOUSTON, TEXAS 


For Agency Contracts address 


O. S. CARLTON 


PRESIDENT 




















37,005 PEOPLE 


wrote to us last year and asked for an illustration of our “ Income for 
Life” at their age. This“valuable lead service explains why our 1919 
business showed a gain of 81 per cent. 


_ The Fidelity operates in 40 states. Full level net premium reserves 
basis. Insurance%in force“over $173,000,000. Faithfully serving in- 
surers since 1878. 


A Few Agency Openings for the Right Men 


THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 
‘WALTER LE MAR TALBOT, President 








Are You Permanently Established? 


Write for Territory 


Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


. PHILADELPHIA 
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Founded 1865 


The Provident Life and Trust 
Company of Philadelphia 


(Pennsylvania) 





satisfaction. 





PROVIDENT agents are selling not only protection but 


The policy-holder who matures a Provident Long Endow- 
ment is a center of Provident influence in his community. 


PROTECTION+ THRIFT =SATISFACTION 











THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 





WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 
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Malone’s Polite 
Reply to Allen 


HE SAYS 





ROOM FOR POSTAL, 





Declares Company Without Agents 
Spreads Good Insurance Doctrine; 
Two Actuarial Policyholders 





President William R. Malone, of the 
Postal Life, has written a letter to 
H. W. Allen, general agent of the Mu- 
tual Benefit, Wichita, Kan., in reply 
to the letter of Mr. Allen’s saying that 
he did not care to examine a policy of 
the Postal Life. 

“I am replying to your letter because 
I think you ought to be set right as to 
some matters about which you are evi- 
dently in error,” says Mr. Malone. 
“Being a representative of so good a 
company as the Mutual Benefit of New- 
ark, whose officers hold us here in high 
esteem, you will not object to being 
corrected. You say you have made a 
careful study of life insurance for near- 
ly twenty years; therefore you will not 
object to studying a little more. 

“We take no umbrage at all that you 
elect to discard the Postal. Some rep- 
resentatives of other companies take 
insurance in the Postal. A large num- 
ber of ex-agents of companies are very 
friendly to the Postal Life, and take 
their policies with us. Two indepen- 


dent actuaries of distinction in this 
country each took out a policy of $5,000. 
They were not prejudiced, and have 
had no misgivings about the security, 
quality, service and low cost. 

“We do not claim that the present 
size of the Company arose from the mail- 
order business; only about half the 
insurance of the Company was thus 
obtained. 

“The Postal was not established, as 
you say, on the basis of certain mori- 
bund companies. It re-insured an old 
company, the Provident Savings, after 
the Postal was five years old. The 
Provident had lost all its surplus and 
impaired its reserves $80,000. Extrav- 
egance in agency contracts and unwise 


management brought it to grief. It was 
only through the enforced economies of 
the non-agency system of the Postal 
that its insurance contracts have been 
made good. 

“The Postal was not organized to dis. 
place the good work-of other insurance 
companies working through the agency 
system. We believed in opening the 
non-agency door to enable the public 
to transact their business directly with 
headquarters. Both systems ought to 
be promoted. There is a considerable 
percentage of our population we have 
been convinced, and are being more 
and more convinced, who are wedded 
tu our way of doing business; in fact, 
we have been welcomed by the insur- 
ing public. Many have been deflected 
from the Company by the widespread 
prejudice engendered by the attacks of 
agents who we think took our coming 
too grievously. We believe the Postal 
has done the agents more good than 
itself, from a dollars and cents point 
of view. 

“You are quite right that the agency 
system has made a commendable 
demonstration; so, likewise, has the 
non-agency plan as illustrated in this 
Company. 

“The opinion prevailed in one of the 
giant companies that it would be able 
to get on, after a time, without any 
agents, doing business solely over the 
counter. That was the dream of one 
of the most distinguished life under- 
writers in this country. Are you not 
aware, also, that many of the com- 
panies combined in an effort to relieve 
insurance from the jurisdiction and 
taxation visited upon them by the vari- 
ous states? That our method relieves 
the Company from such burdens is 
not because we are dodging or evading. 
The operation of the Company by the 
method it has adopted relieves it of 
much expense and this is eliminated 
from the premiums, or returned in 
guaranteed dividends. The agent is 
worthy of his hire. If the policyholder 
performs the agent’s work why should 
he also not be compensated? 

“We are endeavoring to teach the 
publict more and more that it is a sim- 
ple thing to take out life insurance. 
Of course, it is not simple for some. 
Therefore, agents are needed. May the 
good Lord hold you to your honorable 
task. The public needs you; it also 
needs the Postal Life. So rejoice and 
be exceedingly glad.” 


Shenandoah Life 
Field Men Meet 


PYLE HEADS HUSTLERS 





H. K. 





Splendid Progress of Roanoke Company 
Shown in Reports Submitted 
at Bristol Banquet 





The Cornett Hustlers—as the field 
men of the Shenandoah Life of Roa- 
noke, Va., are known—held an interest- 
ing meeting followed by a banquet at 
the Hotel Bristol, at Bristol, Va., re- 
cently, at which reports of their ac- 
tivities for the first six months of this 
year were made. 

At the banquet W. L. Andrews, secre- 
tary-treasurer, acted as toastmaster, 
and after reading a jingle on what the 
South produces, made the report that 
during the month of June the business 
written for the Shenandoah Life totalled 
$1,178,750; and that of this amount the 
Cornett Hustlers had written an even 
$800,000, which compared with $150,000 
written in 1917, indicates the success of 
the field workers, 

Prizes Awarded 

Officers for the Cornett Hustlers are 
chosen according to volume of business 
written. H. K. Pyle, of Lebanon, wrote 
the greatest volume of business from 
January to June 1, and was honored 
with the presidency; John S. Nuckols, 
of Pulaski, was awarded the first vice- 
presidency and also the first prize, a 
gold watch, for the largest amount of 
cash business; Arthur Byrd, of Bristol, 
wrote the third largest amount of bust- 
ness and was made second vice-presi- 
dent, and Isaac Belcher, of Bluefield, 
W. Va., was made third vice-president. 
L. L. Bethel, of Roanoke, who secured 
the second largest cash business, was 
awarded a gold medal, mounted with a 
Virginia fairy stone. C. H. Repass, of 
Bristol, was made fourth vice-president. 
Charles M. McGhee, of Bristol, was 
awarded a gold medal for cash business. 

Welcomed by W. S. Moore 

Wm. S. Moore, of Bristol, delivered 
the address of welcome, to which R. H. 
Angell, president of the Shenandoah 


Life, responded. Judge W. J. Henson, 
general counsel, awarded the medals, 
and L. St. John Thomas, auditor, read 
the reports of the agents. Dr. J. H. 
Dunkley, medical director, made a brief 
talk. Among other representatives of 
the company present were B. C. Me- 
Cankie, actuary; George C. Moomaw, 
of Dublin, a director, and Gaylord Dav- 
idson. 

The speakers stressed the importance 
of such an agency of workers and S. M. 
Cornett, the head of the Cornett Hust- 
lers, was commended upon his indi- 
vidual work as well as the work of his 
field solicitors. 

“Loyalty” was the subject of a brief 
talk by Gaylord Davidson, publicity 
manager of the agency organization. 
He urged loyalty to the company and 
said loyalty of any worker to the work 
in hand was one of the first virtues. 
Mr. Cornett in introducing Mr. David- 
son commented upon his ability which 
has been demonstrated by the large 
volume of business he has written since 
early in the year. 





EASTERN DEPARTMENT LEADS 

The Philadelphia office records of the 
eastern department of the Merchants 
Life, of lowa, show 150 policies issued 
during May and 180 policies during 
June, ranging from $1,000 to $25,000. 
Manager A. C, Mead took charge of and 
opened the territory for the company 
two and a half years ago. He has 
been advised by the home office that 
the Eastern Department ranks No. 1 of 
all of the company’s agencies for the 
month of May and he expects complet- 
ed figures will show his department out 
in front in June. 


ASSIGNED TO PHILADELPHIA 

William H. Betts, manager of the 
accident department of the Columbian 
National Life, Boston, at Buffalo, has 
been assigned to the Philadelphia ter- 
ritory. He is temporarily located at 
the company’s life agency in Philadel- 
phia, 1304 Widener Building. 





GOING AHEAD 

Columbus, O., July 22.—The Ohio 
State Life put approximately $1,700,000 
of new business on its books last > 
month, and has more than $25,000,000 
of insurance in force. The company is 
operating this year under inspiration of 
the slogan “A Million a Month”, 











enthusiastic advertisers. 








The Best Evidence of Efficient Service 


During 1919 the representatives of the Massachusetts Mutual deliv- 
ered policies aggregating $131,103,768—an increase of more than 100% 
over the amount delivered in 1918. Of this over 35% was upon the lives 
of persons already insured in the Company. Less than 1% of the total 
premium-paying insurance in force was surrendered and only slightly 
more than 1% was allowed to lapse. 
that the faithful and efficient service of the Massachusetts Mutual is 
appreciated by its policyholders, who are its staunchest friends and most 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 


There could be no better evidence 




















In 





1919 | 
44 General Agencies paid for 


$88,000,000 


Standard Business 


Dividend Scale Maintained, Surplus Increased 





New England Mutual Life Insurance Co. 


i. Boston, Mass. 
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Human Life the Foundation of Value 


(Continued from page 3) 


lations upon which the commerce of the 
world is based, 

“The most extensive compilations of 
statistics, and the most precise calcu- 
lations which have been made in search 
of the law of mortality, are those de- 
rived from investigations among what 
are known as selected lives, or those 
which are unimpaired by hereditary 
taint, and are found by the examination 
of physicians to be practically free 
from disease. 


Future Events 


“It is true that any value of future 
events is based on averages, and that 
the assumption that a man will, through 
his life, receive and spend just the 
amounts which he is earning and dis- 
bursing at any given time will not prob- 
ably be realized. It is well-nigh certain 
that his death will occur either before 
or after the date fixed by the expecta- 
tion of a mortality table. Disease or 
accident may rob him permanently of 
his productive power. Circumstances 
which no skill guided by research can 
calculate, and no judgment foretell, 
may change the current of his life, and 
enhance or diminish the value of his 
efforts. And yet this value rests upon 
a foundation composed of elements no 
more uncertain than those which deter- 
mine the worth of the business block. 
Both the building and the life are con- 
stantly exposed to the danger of de- 
struction, but that chance can be meas- 
ured even more accurately in the latter 
case than in the former. 

“The natural ability of one man is 
greater than that of another, and this 
advantage will be shown in the value of 
their respective services. These quali- 
ties, as well as those of industry and 
perseverance, are inborn traits, and 
will, considered in connection with edu- 
cation and training, determine’ the 
amount for which the possessor can 
lease his efforts to others or employ 
them for independent profit. What na- 
ture has done for the man corresponds 
with the location of the building. What 
experience has taught him is like the 
quality of the structure. In each case 
there are certain necessary expendi- 
tures which must be met before any 
real value can exist, and in each case 
the worth rests upon estimates. 

“The prudent owner of a_ building 
watches his property to detect weak- 
nesses or flaws, which he will promptly 
repair. He studies the needs and even 
the fancies of his tenants, that he may 
keep the good ones or secure better. 
He informs himself of the advantages 
offered by competing owners, that his 
own property may not suffer in com- 
parison. He calls in an expert to ex- 
amine details and discover any defects 
which lie under the surface. In short, 
he neglects no precaution to maintain 
or increase his revenue. 


A Productive Human Life 


“The owner of a productive human 
life has an opportunity of preserving 
his property and increasing its earn- 
ings, and therefore its value, more im- 
portant than that presented to the 
possessor of a building. The value of 
his earnings and the possible length of 
them, will depend upon the intelligent 
care which he gives to his physical 
well-being. No definite set of rules can 
be found which will apply with equal 
force to all. So each individual should 
by, observation and experiment plan 
that course of life which will best con- 
serve his own peculiar combination of 
qualities. He will also at one time and 
another seek the advice of an expert, 
that hidden flaws may be discovered 
and remedied, or occupation be chosen 
which will best accord with conditions. 
These are some of the elements which 
should enter into the building of the 
foundation of this most important of 
all structures. But while hands direct- 
ed and controlled by muscles are neces- 
sary to the life of the world, they can- 


he a 


not of themselves accomplish anything, 
any more than a pair of oxen can 
plough a fleld without some human 
brain to direct them. 

“The brain, then, is the most valu- 
able thing a man has and it distin- 
guishes him from the animal and from 
the slave, who is under the law owned 
by a master. It is for the training and 
development of this, the most impor- 
tant thing in the world, that schools 
and colleges exist, but they fail in their 
mission unless they teach the owner of 
a brain and muscles that they can only 
help him determine the purposes for 
which his particular structure should be 
built and help him lay a suitable foun- 
dation, whether upon it may rest the 
management of or employment in a 
factory building, an executive office, a 
college, a hospital or a church, all of 
which must be present in every civi- 
lized, happy and contented commun- 
ity.” 


INSURANCE NOTES BARRED 

In accordance with a ruling of State 
Insurance Commissioner Thos. E. Keat- 
ing, based on an opinion rendered by 
Attorney-General Armstrong, insurance 
agents and companies no longer will be 
allowed to take non-interest-bearing 
notes in partial payment of insurance 
premiums, in Maryland, The question 
was put before Mr. Armstrong when it 
was brought to his attention that a 
large policyholder wanted to make a 
payment of part cash with the remain- 
der in four notes without interest. Mr. 
Armstrong took the position that the 
giving of credit without interest was a 
form of rebating. 





NORTHERN ASSURANCE CONVEN- 
TION 

The annual convention of the North- 
ern Assurance Underwriters’ Club of 
the Northern Assurance Company of 
Michigan will be held at Detroit and 
Put-in-Bay, on August 4 and 5. North- 
ern Assurance agents are doing fine 
business under the plan of seeing “One 
Hundred Men Per Month”. 


ROBERT LYNN COX BEREAVED 

Mrs. Robert Lynn Cox, wife of the 
third vice-president of the Metropolitan 
Life, died at her home in Montclair 
July 18. Mrs. Cox was active in wo- 
man’s club life of Montclair, and in the 
Federation of Women’s Clubs. She also 
took prominent part in war work of 
the Montclair Chapter of the Red Cross. 


WOODWARD LEAVES GUARDIAN 

J. H. Woodward, associate actuary of 
the Guardian Life of America is leaving 
that company August 1 to become offi- 
cially connected with the Group Depart- 
ment of the Equitable Life Assurance 
Society. 


SARATOGA CONFERENCE 
(Continued from page 3) 
week at the same place, and the Pa- 
cific Century and Quarter Million Clubs 
at Yosemite National Park, California, 
August 4-7. 

Much the same program will be fol- 
lowed at the other sectional meetings. 

The names of the President and 
Board of Governors elected to the 
Eastern Century Club of the Equitable 
Life Assurance Society, at the Conven- 
tion at Saratoga Springs, N. Y., are as 
follows: 

President, Frank Hanson, Glovers- 
ville, N. Y. Board of Governors: Gor- 
don D. Vanderzee, Philadelphia, Pa.; 
H. R. Ebenstein, New York, N. Y.; 
Samuel Daniels, Boston, Mass.; Jacob 
Hahn, Boston, Mass.; Jennings DeWitt, 
New York, N. Y.; Lehman G. Hauger, 
Pittsburgh, Pa.; Samuel H. DeWalt, 
Pittsburgh, Pa.; Luke Simard, Mon- 
treal, Quebec, Canada. 








PURELY MUTUAL CHARTERED 1857 


THE 


Northwestern Mutual Life Insurance Co. 
MILWAUKEE, WISCONSIN 


WM. D. VAN DYKE, President 


INSURANCE IN FORCE, $1,680,936,546 


SATISFIED POLICYHOLDERS each year apply for over 85% of the 
new insurance issued 


POLICIES MOST FLEXIBLE AND EASY TO SELL 
Complete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 


Investigate GEO. E. COPELAND, 
before selecting your Supt. of Agencies, 
Company Milwaukee, Wis. 








A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
goes a PENN MUTUAL POLICY, containing PENN MUTUAL 

ALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 
ests of all members. 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
% reserve 














Southwestern Life Insurance Co. 
Home Office, DALLAS, TEXAS 











IN THE CENTER OF THE U. S. A. 








is located a big, vigorous, and growing 
institution of Life Insurance. 

Our geographical location enables us to 
render exceptional service to our policy- 
holders and field force. 


Over $220,000,000 of insurance in force. 


i, ae Bak. = 
AS EVERLASTING / 
ETT: HILLS. 





Investigate for yourself. 


Missouri State Life Insurance Company 
M. E. SINGLETON, President 


St. Louis, Missouri 
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Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Total Resources Dec. 31, 1919.... over  $7,500,000.00 
Insurance issued during 1919..... over 26,000,000.00 
70,000,000.00 


Insurance in force Dec. 31, 1919.. over 


THE PAN-AMERICAN WAY. 

In keeping with the higher Ideals and Ethics of the Business, the Pan- 
American does not seek to employ agents of other companies, but by 
interesting men of intelligence, character and clean record, instructing 
them by correspondence, and assisting them in the active co-operation 
of specially trained men, it has built up a field organization that is 
prosperous and contented. 

What those agents are doing, you can do, if you have the Will—the 
Pan-American Way is open to you. 


Address: E. G. SIMMONS, Vice-President and General Mgr. 
NEW ORLEANS, LA. 
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Insurance Message 
From Australia 


SELBY P. WOOD MAKES REPORT 





Head of Australian Provincial Assur- 
ance Outlines Conditions at 
Shareholders Meeting 


Possessing a great appetite for knowl- 
edge the American people are naturally 
great readers. Wide reaching out after 
information is found in the conduct of 
all big business. Every piece of litera- 
ture pertaining to the particular busi- 
ness one is engaged in is eagerly 
seught and dissected by those interest- 
ed. This is true in the business of in- 
surance, The progress of the domestic 
companies is watched. Knowledge of 
the conduct of the respective offices is 
sought and used—more so is this true 
where the official family or directing 
heads are known to those to whom the 
knowledge appeals. 

The Eastern Underwriter has just re- 
ceived from Australia a copy of the 
address of Selby P. Wood, managing 
director and chairman of the board of 
the Australian Provincial Assurance 
Association Ltd., of Sydney, to the 
eighth annual ordinary general meeting 
of that Association. It has a high value 
here in the states because of the high 
standing of Mr. Wood as an insurance 
official in Australia, the progress of 
the company of which he is the direct- 
ing head, and the personal connections 
he has here due to his visit to the Unit- 
ed States during the world war. In 
his address Mr. Wood said in part: 

“For the first time shareholders meet 
in their own building, formerly ‘Stan- 
wav House’, but now known as ‘A.P.A. 
Building’. The purchase price a few 
months ago was £36000. We have had 
a valuation from one of Sydney’s lead- 
ing valuators, and the market value is 
set down at £50,000. but the Associa- 
tion has since been approached, asking 
whether we would accept £60,000, so 
you will understand the Association has 
been fortunate in the purchase of these 
premises. 

“We have scattered throughout the 
length and breadth of Australia and 
the Dominion of New Zealand between 
fourteen and. fifteen hundred Share- 
holders, and it is most flattering to the 
Management to know that we enjoy 
the confidence of these to the extent 
we do, as is evidenced by letters re- 
ceived from time to time of their ap- 
preciation of our efforts and progress, 
end by the kindly thoughts and wishes 
expressed at our Annual Meetings. 

Conditions During the Year 

“The conditions during the year un- 
der review have not been favorable 
from any point of view for an insur- 
ance company. The greatest scourge 
that the world has ever experienced, 
in the form of the influenza epidemic, 
visited our shores, causing great havoc 
in the mortality experience of all life 
assurance companies, and this Associa- 
tion was no exception, with the result 
that a considerable portion of our 
claims was due to influenza; but not- 
withstanding, considering the large 
amount of business in force, our mor- 
tality rate continues favorable. 

“Kor almost three months during the 
year we were practically at a standstill 
as regards operations for new business. 
The people in the country showed great 
reluctance to admit travellers to their 
homes to discuss business, or for any 
other purpose, as they were naturally 
afraid of infection, and conversation 
took place. in many instances, over 
hedges or fences; and, as a matter of 
fact, in some instances notices were 
affixed to gates on the roadside, ‘No 
travellers admitted.’ 

New Business 

“I will only touch on New Business 
es far as to say we slightly exceeded 
that of last year, which speaks volumes 
for the energy and perseverance of our 
Field Staff under most unfavorable con- 
ditions. 

“The members of our outdoor staff 
can truly be called ‘company builders,’ 


as, although new business is not every- 
thing, it must precede all things in life 
assurance. 

Renewals 

“The renewals have also increased 
very considerably, and an evidence that 
we can keep quite a fair amount of the 
business. 

Accident Department 

“The Accident Department has con- 
tinued to grow, and the premium in- 
come shows a substantial increase over 
last year. It is confidently anticipated 
that there will be an ever increased 
volume of this class of business from 
year to year, and the Association is in 
a particularly happy position to secure 
personal accident business at a reason- 
able cost through its organization in 
the life department. 

Total Revenue 

“The total revenue amounts to £209,- 
000, and is a very substantial increase 
upon that of last year. 

Indoor Officials and Staff 

“T have touched upon the great as- 
sistance afforded by the members of 
the travelling staff, which cannot be 
over-estimated, but I must not overlook 
the merits of the indoor staff, who work 
out of the limelight, as it were. We 
have enjoyed the full co-operation of 
every member of the indoor staff 
throughout the whole year. 

“It would take quite a long time to 
mention individuals, and pay a tribute 
to each member, and our principal offi- 
cers, who have contributed to our sue- 
cess, but I assure them their efforts 
are appreciated. 

“T would also like to add a few words 
of appreciation for the great assistance 
afforded me by my colleagues in every 
direction, who have the best interests 
o? the Association at heart to the great- 
est possible extent, and no trouble or 
inconvenience is too great where the 
best interests of the Association are 
concerned, 

“Any board is justified or not justified 
by its results, and on this basis our 
Board is certainly a very justifiable one. 

Immigration 
“I would like to say something on 


the question of immigration, because I 
think it not only concerns the future 
of this Association, but the whole of 
this great Commonwealth, 

“This great Continent, the land of 
sunshine, freedom, warmth, wealth and 
success, has only five million inhabi- 
tants, but is capable of providing for 
millions more, and a policy of immigra- 
tion on right lines is the one thing for 
Australia. 

“The burdens of the country would 
then be spread over millions of people 
instead of the present small popula- 
tion. It means that if five million more 
people were here, the burden of each 
would only be half of what it is now. 

“Some say, ‘We do not want big 
cities.’ This, I think, is incorrect, as 
we do not want the cities smaller, but 
we want larger populations in the 
country behind the cities, and this can 
only be done by encouraging immigra- 
tion of the right sort. Larger country 
populations will do much to develop our 
great Commonwealth, and it is quite 
obvious that the more people we have 
in the cities, the more production we 
must have from the country. 

“The natural beauty, climatic condi- 
tions, the openheartedness of the Aus- 
tralian people, and the possibilities for 
immigrants prepared to work upon the 
land, should be placed before the peo- 
ple of Great Britain in a spirit of en- 
thusiasm, so as to attract vigorous 
young men and women of adventurous 
spirits to make their homes in this 
young, fair land of Australia. 

“Whilst War conditions have militat- 
ed against any policy of immigration 
during the last few years, the time is 
now ripe to proceed with plans to at- 
tract men and women to our shores 
to help develop the large fertile fields 
which are lying idle throughout the 
length and breadth of the Common- 
wealth. 

Organization 

“In a business, or in the conduct of 
a State, there must always be one big 
plan of action, involving a multitude 
of lesser plans, 

“Our one big plan of action for the 
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If any member of the life insurance fraternity either in the Field 
or Ilome Office has any clue, please write to 


The Connecticut Mutual 
Life Insurance Company 


“Professional Public Service” 


—— — 
Lost Policyholders 
CAN YOU HELP US TO FIND 
any of the persons named below, or their heirs? 

Year Residence when 

Name Insured Insured 
Georme Ti, Bressetee. .o.uc.ccccssscccces 1889 Brooklyn, N. Y. 
ee cone OOD Hornellsville, N. Y. 
Te a 1908 Canisteo, N. Y. 
Mrs. Cathrin Maher........ccccscessces 1867 Albany, N. Y. 
Pe Se MRR Kia cee beeDeeaeersasee 1896 Albany, N. Y. 
pi 1888 Glens Falls, N. Y. 
Adolphus BCNMIGE 22. cccccacesercvece . 1859 Brooklyn, N. Y. 
CR ND oi deb Sidnite dea Cr ee wk Kee 1866 Utica, N. Y. 
RICO WBMES occ csiccicncseccesecees 1868 Elmira, N. Y. 
Te a rr New York, N. Y. 
Ae 1866 New York, N. Y. 
a ere rer re 
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last eight years has been for the prog- 
ress and development of the A.P.A. 
Our aims and ambitions have been, and 
are still, to work ever onward and up- 
ward, so that the name of the Associa- 
tion will rank amongst the leading In- 
stitutions of its kind in the Common- 
wealth. Such an undertaking requirer 
energy, enthusiasm and perseverance’, 
but we are well on the road, and oar 
efforts have been crowned with a rea- 
sonable degree of success. 

“The big plan of action was con- 
ceived right at the inception of the As- 
sociation. We have been successful iu 
securing the services of many master 
minds, the minds of specialists in their 
departments, which has made it work- 
able and possible for the accomplish- 
ment of our ambitions, 

“Many systems have been devised, 
and experiments made, with at all times 
due regard to safety, so that each bit 
of specialism is linked up with one 
great end in view, namely, the ulti- 
mate success of our vigorous and pro- 
gressive Office. Constant vigilance has 
been needed, and will continue to be 
exercised. 

“For perfect organization, there must 
be no jealousy on the part of one to 
wards the other. I do not say there 
must be no competition, but any rivalry 
must be of a healthy character to 
achieve success, as, if jealousy or envy 
prevails, then energy is wasted and suc- 
cess retarded, but where one depart- 
ment admires the brilliancy of another, 
then success is assured. 

“The real organizer must look ahead, 
and anticipate the results from year 
to year. He is always thinking, whilst 
the forces at his command are prin- 
cipally engaged in doing. An organizer 
presides, thinks, and plans, whilst his 
forces act. 

Future Prospects 


“Regarding the future. This offiee 


Bourne’s Guide, a reliable English au- 
thority, this Association in its seventh 
year completed more new life assur- 
ance than any of 68 companies (out of 
85) transacting business in Great Brit- 
ain, so from this point of view there 
were only 17 companies who did better, 
notwithstanding that the ages of these 
offices range from 10 to 200 years. This 
is justification for optimism in this con- 
nection for the future. 

“I recognize that the Company is still 
very young, and what we have done is 
but an atom compared with what re- 
mains to be accomplished, or, as it 
were, the sun peeping up over the hori- 
zon, 

“Although we are young, we are 
vigorous and enthusiastic. There are 
no ambitions too great, no heights too 
high to which we attain to climb, and, 
as the Americans say, we have ‘hitched 
our wagon to a star,’ and we are aim- 
ing at the pinnacle of the highest moun- 
tain. 

“Life assurance companies are assets 
to the State. An insurance representa- 
tive is a man who teaches a policy of 
unselfishness, and induces men to think 
less of self and more of others; it 
also teaches thrift, as well as unselfish- 
ness, and the possibilities of life assur- 
ance are greater today than ever before, 
because people are becoming more edu- 
cated, and recognize the necessity to a 
greater extent. 

“The greatest thinking men in the 
world are the greatest advocates of in- 
surance. It is appreciated by the best 
class of the community, and as this 
country develops in size and import 
ance, and its vast unproductive areas 
are turned into fields of utility and 
productivity, so will this Association 
develop with the country. The future 
of this Association is, indeed, a bright 
one.” 


CHANGE CONVENTION DATES 

The Connecticut General Life an- 
nounces that the annual convention of 
that company will be held at Bretton 
Woods September 14 to 17 inclusive. 
All business sessions will be held in 
the mornings and the afternoons given 
over to recreation. 





THE EASTERN 


UNDERWRITER 


July 23, 1920 























Rating of Some Doubtful Risks 


(Contributed) 

















Attention has recently been called to 
the difference in practice of various 
companies regarding the acceptance of 
some risks which are below standard. 
The desire for uniformity has been ex- 
pressed so often, and there is such a 
free exchange of opinion through ad- 
dresses to Agency Associations, through 
the work of the Actuarial Society, the 
American Life Convention, and through 
earnest endeavors of the Association 
of Life Insurance Presidents, that one 
might suppose that radical differences 
in practice would no longer occur, Yet 
it is not so. 

We can illustrate the general state- 
ment by recent instances: A man 5 ft., 
7 in. in height, weighing 198 pounds, 
age 41, with heavy measurements, is 
rated by one company six years to the 
age on account of over-weight. The 
agent of another company gets in 
touch with the case and submits it to 
his own office. Either by wearing high- 
heeled shoes or otherwise, the height 
is reported as nearly an inch greater 
than before; the weight practically the 
same; andthe other company issues 
the policy for standard insurance, al- 
though the Medico-Actuarial statistics 
would indicate that the average of such 
lives would be subject to much extra 
mortality. 

Again, a young man is about to pro- 
ceed to the Philippine Islands, and ap- 
plies to a company for insurance pro- 
tection. None of the facts are con- 
cealed. The company quotes semi- 
tropical rates and issues a policy for 
$10,000 on this basis. The young man 
then gets in touch with the agent of 
another company—and one of the fine 
old companies at that—and finds that 


he can place $25,000 of insurance at. 


standard U. S. rates. After placing 
this and shopping around a little for 
more insurance at standard rates he 
ascertains that it cannot be obtained, 
and then comes back to the first com- 
pany for $15,000 additional insurance 
at semi-tropical rates. 

What can we say about such prac- 
tices? 

The consensus of opinion amongst ac- 
tuaries would be that the companies 
which failed to impose a proper mor- 
tality rating on such risks are taking 
chances which are unfair to the main 
body of their policyholders. Another 
bad feature of the situation is that 
agents knowing of such differences de- 
velop a tendency to try elsewhere in 
order to place the business on better 
terms than are properly justifiable. If 
the business were placed by a stock 
company on a non-participating basis; 
or as a group where the total experl- 
ence of the class would determine the 
dividend, the situation would be differ- 
ent; but it is not thus. 

Yet another example may be interest- 
ing. The writer has been informed that 
a well known company takes Standard 
Oil employes proceeding to any part of 
the world at standard rates. These em- 
ployes as a class are unusually good. 
They are young college men, generally 
well brought up, and employed by a 
corporation which is just and impartial 
with its employes, giving proper en- 
couragement to effective work and 
therefore bringing out the best qualities 
of the young men. From this viewpoint 
the risks on the whole are doubtless 
gootl, but such broad considerations do 
not cover the case of half a dozen 
young men going out to such places as 
the West Coast of Africa, or to other 
very unhealthy parts of the globe, 
where the mortality of such young men 
is probably double the normal rate in 
the United States. 

One or two companies have set their 
faces very rigidly against brokerage 
business and such diversity of practice 
adds a very strong argument in their 
favor, because the agents of companies 
which are just in their selection can 


often take a case to another company 
and place it there on better terms than 
they can, with the company they, them- 
selves, represent. 

But would it not be a still better solu- 
tion if the companies were to study a 
little more closely the pros and cons 
of sub-standard risks, It is a subject 
of unusual interest, which develops 
greater care in life insurance under- 
writing. 





CALLS FOR MORE ACTIVITY 





National Association Officers Are Not 
Pleased With Results Of Mem- 
bership Campaign 





Inaugurating membership campaigns 
is one thing. Getting the desired re- 
sults from a campaign instituted is 
quite another. From the headquarters 
of the National Association of Life Un- 
derwriters comes the news that things 
are not going as the officers would have 
them looking to a membership of 20.000 
before the annua] meeting rolls around. 
President Edwards sends out the fol- 
lowing notice: 

“Up to July seventh, 111 Associations 
have filed paid membership reports 
with Corresponding Secretary Ensign 
of the National Association of Life Un- 


‘derwriters covering 12,766 member- 


ships. These figures include fourteen 
new Associations. There are approxi- 
mately thirty Associations yet to be 
heard from. While the reports show 
a surprisingly low lapse rate in renewal 
of old memberships the total member- 
ship so far paid is disappointing to the 
National Officers and shows a consider- 
able variance from the number of 
names enrolled by local Associations 
indicating the necessity of a campaign 
for collections of dues on the part of 
local Secretaries as well as increased 
enrollment if the goal of 20,000 mem- 
bers in 1920 is to be reached by Sep- 
tember 15 as only memberships paid 
for in advance count at National Head- 
quarters. 

“A feature of the Boston Program of 
the National Association of Life Un- 
derwriters will be a period of three 
minutes’ discussion open to all dele- 
gates on the floor wherein they may tell 
how they answered in actual canvass- 
ing experiencing, one or more of a set 
of questions objecting to or postponing 
the taking of life insurance by pros- 
pects. 

“The motion picture production with 
a life insurance moral to be put on at 
the Boston Convention of the National 
Association of Life Underwriters is 
awaited with keen interest by the life 
insurance men of the country. Mr. 
Lasky of Los Angeles has added $500 
to the offer made by the Boston Asso- 
ciation as a prize to the successful 
scenario writer and many manuscripts 
are being submitted. The Committee 
will make its award at an early date. 

“Dean Warfield of the University of 
Denver is completing arrangements 
with the Colorado Association of Life 
Underwriters to open a school of Life 
Insurance Salesmanship in connection 
with its School of Commerce and Ac- 
counts,” 





SELLS PHILADELPHIA BUILDING 

The Mutual Life has disposed of its 
office building in Philadelphia, Samuel 
Cross recently created mortgages cov- 
ering the property for $1,000,000 and 
took title to the property for the Vic- 
tory Realty Co. The name of the build- 
ing will be changed to the Victory 
Building. 





IN THE BIG LEAGUE 
The Missouri State Life reports paid 
for business for the first half of 1920 
of more than $50,000000. That com- 
pany now has a total of $260,646,982 
business in force. 


YOU CAN 
Increase Your 


Life lnsarance Sales EXCLUSIVE 
Land That Stubborn Prospect 


WORKING RIGHTS 
With the CONTINENTAL’S new 


and original combination of LIFE And 
and INCOME INSURANCE, of- 
fered to the American people for 
the first time on an INCONTESTA- 
BLE and NON-CANCELLABLE 
basis. 
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CASUALTY COMPANY 
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H. G. B. ALEXANDER, President 
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HOME LIFE 
INSURANCE CO. 
(Purely Mutual) 


256 BROADWAY, NEW YORK 


WILLIAM A. MARSHALL 
President 


| who is a. salesman, as a 
representative of a strong 
mutual company— 


One of America’s Greatest 


Write XYZ Care of this paper 





The 60th Annual statement 











shows admitted assets of 
$37,780,735 and the Insur- 
ance in Force $185,755,819,— 
a gain for the year 1919 of 
over $27,000,000. The Insur- 
ance effected during the year 
was over $40,000,000, or 63% 
| more than in the previous 
year. The amount paid to 
policyholders during the year 
was over $4,388,000. 
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GEORGE W. MURRAY, 
Supt. of Agents. 
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under our direct general agency contract 
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Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 
INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 
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THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 


W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
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by corresponding with 
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State Mutual Life 
is 75 Years Old 


SIXTH OLDEST IN THE U. S&S. 





Handsome Historical Account of Com- 
pany’s Activities Distributed at 
Agents’ Convention 





As a tribute to the loyal and enthu- 
siastic co operation and efficiency of its 
agency force, the State Mutual Life, of 
Worcester, Mass., prepared for distribu- 
tion among the members of the General 
Agents’ Association and the Agency Club 
at their recent joint convention in Wor- 
cester, a handsome souvenir booklet 
containing a history of the company, 
photographs of its present and past 
officers, pictures of the interior of the 
Home Office today, and other interest- 
ing information. The joint convention 
of the two agency clubs was held to 
commemorate the seventy-fifth anni- 
versary of the State Mutual’s success- 
ful career, during which time the com- 
pany has placed more than $300,000,000 
of insurance in force, and has built up 
assets of over $62,000 000. 

The act, incorporating the State Mu- 
tual Life, was approved and signed by 
Governor George N. Briggs of Massa- 
chusetts on March 16, 1844, and slightly 
more than a year later the company 
began to write business. Extracts from 
the historical account contained in the 
souvenir booklet, are given as follows: 

“How little understood in America 
were the basic principles of life insur- 
ance at that remote day, may best be 
known when it is realized that the ven- 
ture to which the Legislature of Massa- 
chusetts had thus given its sanction, 
was but the fifth in the history of the 
country, and when, a little more than 
fourteen months afterward, the first 
State Mutual policy was issued, the 
company was only the sixth to make 
such a contract in the history of the 
New World. 

“It was stated as a matter of curious 
interest, in the first prospectus of the 
new company, that there had actually 
been issued in European countries up 
to that time no less than two hundred 
and forty thousand policies of assurance 
upon lives since the first appearance of 
life assurance in history and that these 
policies involved a sum as vast as 
$55,000,000—that is to say, over $8,- 
000,000 less than the tangible assets of 
this company alone at the present time. 

Placing the Company on Its Feet 

“So it was not wholly remarkable 
that the original projectors of the com- 
pany, John Davis, Benjamin Balch, 
Clarendon Harris, and their associates, 
perhaps felt themselves to be embark- 
ing upon no surely charted sea and so 
made haste slowly. It was indeed more 
than a year after incorporation that the 
company actually began business. It 
was necessary by the terms of the Char- 
ter to raise a guarantee fund of $50,000 
in cash, the capital stock authorized 
being $100,000, of which one-half was 
to be paid in, the other half represented 
by notes which could be realized upon 
in case of unexpected or undue losses. 

“There was a quaint combination of 
altruism and Yankee shrewdness run- 
ning through all the original circulars 
soliciting subscriptions to the capital 
stock. Every prospectus was headed 
with a plea for the support of benevo- 
lence and the welfare of humanity, 
while the element of speculative profit 
was by no means forgotten. The stock 
was to bear 7 per cent interest and 
some of the hopes held out as to in- 
crease in the value of the shares must 
have been predicated not only upon a 
very highly idealistic conviction of the 
benefits to be conferred upon humanity, 
but also upon a keen appreciation of 
the national willingness to take a 
chance. 

“So while the founders of the com- 
Pany painted bright the speculative 
feature for such as needed it, there was 
from the beginning, nothing in their 
Minds but the truly democratic ideal of 


pure mutuality to be attained as soon 
as the condition of the venture would 
warrant it. The first step in the or 
ganization of the company under the 
terms of the Charter was to obtain one 
hundred and fifty subscribers for insur- 
ance, either term or life, and these sub- 
scribers should have the privilege of 
electing the first half of the authorized 
number of directors. Then the stock 
should be sold and the stockholders en- 
titled to elect the remaining directors. 

“So the idea of policyholders’ control 
was even then uppermost in the Foun- 
ders’ minds. But they were conserva- 
tive men. They believed that the pre- 
miums of insurance already in vogue 
in England and charged by the few 
preceding American companies were too 
high, and they did not hesitate to say 
s0 in their prospectuses, in language 
which nowadays would be thought at 
least frank by the most confident writ- 
er of stock-promotion literature. They 
believed thoroughly what they said; but 
they were not going to take any chances 
with other people’s money. Hence the 
guarantee stock provision which they 
inserted in the Charter was expected to 
delay full mutuality only until such time 
as the safeguard of the fund was no 
longer essential. One-third of the sur- 
plus was to form a reserve for retire- 
ment of the stock; the other two-thirds 
to be divided among the policies as a 
reversionary addition. 

“These two elements of sound finan- 
cial conservatism and _ fundamental 
recognition of the policyholders’ rights 
and interests were the foundation 
stones upon which the superstructure 
of the State Mutual was first begun, 
the solid basis upon which its growth 
has developed, and are today as in the 
beginning the immovable rocks upon 
which its strength and security rests. 


First Policy Issued June 1, 1845 


“It required more than a year to com- 
plete the organization of the company 
but on June 1, 1815 the company was 
ready for business and on that day the 
first policy of assurance was issued. 
The oddity of some of the restrictions 
contained therein brings forcibly to 
mind, not only the great growth of the 
company and the increased breadth and 
liberality of its contracts, but mirrors 
in striking fashion the changing cus- 
toms and conditions of community life 
during the years that have elapsed 
since the first policy was written. For 
instance, it was thought necessary to 
stipulate that the policyholder might 
not engage in the practice of duelling; 
his beneficiary might not collect if 
death ensued at sea, ‘except when 
traveling between the Capes by the 
usual route of steamers or packets’; 
the insured might not leave the settled 
limits of the United States; he might 
not, between June 1 and November 1, 
go south of the 38th degree of North 
Latitude, this of course, being imposed 
as a result of the fear of yellow fever; 
he might not become the engineer of a 
locomotive or a steamboat nor engage 
in the manufacture of gunpowder; be- 
tween July 1 and October 15 he could 
rot go outside the limits of a few north- 
ern states; and he was liable to forfeit 
his policy if he became grossly intem- 
perate, Our children have already for- 
gotten what yellow fever was; perhaps 
our grandchildren will have to be told 
what the last restriction was meant to 
cover: 

“The first Board of Directors includ- 
ed some of the most substantial and 
influential men in Worcester County 
and they chose as the first president of 
the company, Honorable John Davis 
who had been thrice elected governor 
of the Commonwealth of Massachusetts. 
Honorable Isaac Davis was elected first 
vice-president; Honorable Stephen Sal- 
isbury, second vice-president; William 
Dickinson, treasurer; Clarendon Har- 
ris, secretary; and Doctors John Green, 
P. F. Heywood and Joseph Sargent 
ccnstituted the medical department. 

“From 1845 to 1882 the company had 
practically the same Board of Directors, 
this fact showing not only the general 
satisfaction of the policyholders with 
the management, but the conscientious 
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service rendered by these early friends 
and servants of the company. 
First Home Office 

“The first secretary of the company, 
Mr. Clarendon Harris, was a bookseller 
with an establishment on North Main 
Street. The actual locus of the com- 
pany’s earliest business activities was 
in the rear of his bookshop. The com- 
pany occupied an office in the rear of 
the Old Central Bank building at 100 
Main Street until 1872. It joined with 
the Merchants and Farmers Fire Insur- 
ance Company, in that year, in the erec- 
tion of a substantial building at 240 
Main Street, which the two companies 
occupied together until late in the 80's 
when the State Mutual made an ex- 
change of real estate interests with the 
Fire Company, acquiring for its own 
use, the entire building previously occu- 
pied jointly. But the growth of the 
company had begun to advance with 
great strides by that time and, in 1897, 
the present imposing Home Office build 
ing was completed, after being in 
process of erection nearly three years. 
This structure, with its noble propor- 
tions and graceful architecture, is one 
of the land marks of the city. More 
recently it was found necessary to erect 
a commodious annex in the rear which 
is so planned as to provide for addi- 
tional stories when needed to meet the 
growth of the businegs. 

“After service as president for eight 
years, Honorable John Davis died in 
1853, and was succeeded by his no less 
revered colleague and friend Honorable 
Isaac Davis, who controlled, the des- 
tinies of the company for twenty-eight 
years at the end of which time he re- 
tired after having guided the company 
successfully through some of the most 
trying and even crucial periods of its 
history, including the financial panic of 
1857 and the dark days of the Civil War. 

“In the panic of 1857 many companies 
less conservatively managed failed to 
weather the gale but the soundness cf 
the State Mutual’s investment policy, 
the basic traditions of which have ever 
been adhered to, even to the present 
day, proved to be its salvation. The 
same may be said, too, of the depres- 
sions of '73, ’'93 and 1907. 

Change to Mutual Basis 

“It was during Honorable Isaac Davis’ 
incumbency of the president's office, 
that the original aim and dream of the 
Founders was realized. Just twenty 
years after the inception of the com- 
pany, the guarantee stock was all re- 
tired by purchase and the company 
became, as it has always been since, 
purely mutual, the absolute property of 
all the policyholders. At that time the 
company had in force 2,236 policies, in- 
suring $3,295,075, from which an annual 
premium income of $76,413 was derived, 
The investment income during the same 
year was $53,063, making total income 
resources of $130,036 for the year—less 
than one-half the investment income 
alone per month at the present time. 

“On January 4, 1882, Honorable Alex- 
ander H. Bullock, another ex-governor 
of Massachusetts, and one of Worces- 
ter’s most honored and best beloved 
citizens, was elected to the presidency, 
but died within the same month, He 
was succeeded by Honorable Philip L. 
Moen, one of the great figures in the 
industrial history of Worcester, who 
filled out the unexpired term. At the 
next annual election in 1883, Augustus 
George Bullock, Esq., the present re- 
vered chairman of the Board of Direc- 
tors, was elected to the presidency, a 
position which he filled with the most 
distinguished ability, fidelity and suc- 
cess until his retirement from that office 
in 1910, since which time he has been 
vicepresident and chairman of the 
Board of Directors. 

“He was succeeded at that time by 
Mr. Burton H. Wright, the present head 
of the company. Mr. Wright is one of 
the few insurance company presidents 
of the country who is at once an active 
operating executive and a thoroughly 
grounded insurance man. Mr. Wright 
has devoted forty-one years of his busi- 
ness life to the service of the company, 
entering its employ in 1879 as a clerk 
and steadily advancing through the 
grades of cashier, superintendent of 


agencies, and secretary, to the post of 
supreme commend, He has thus been 
intimately connected with the company 
during more than half its corporate life 
and during the years wherein all its 
greatest growth has been made. It 
goes without saying that he brought to 
the presidency as complete, minute 
and competent knowledge of the com- 
pany’s affairs as it is possible for any 
man to have. The continued growth 
and present rapid expansion of the 
company’s business stands as a monu- 
ment to his great ability and energy. 
“The present board of directors in- 
cludes A. G. Bullock, chairman of the 
Board; George F. Blake, vice-president; 
G. W. Mackintire, treasurer; Burton H. 


Wright, president; Chandler Bullock, 
general counsel; Home Gage, M.D., 
medical directory; Herbert Parker, 


James Logan, George A. Gaskill, Paul 
B. Morgan, Samuel E. Winslow, M. J. 
Whittall, Frederic B. Washburn, John 
(, Stewart, Albert S. Heywood. 
Review of Company’s Growth 

“The first eleven months of the com- 
pany’s business saw the issuance of 485 
policies insuring $840,225, and in that 
period not a single loss was suffered, 
and at the end of that time the com- 
pony had $61.426.55 total cash funds. 
The company then had an agency force 
of forty-five, all in New England, save 
four in New York State, one in New 
Jersey and one in Cincinnati, Ohio. 

“At the end of two years, there were 
955 policies outstanding covering a risk 
of $1,567,245. The receipts from all 
sources had increased to $97,356.93. 
‘The amount of business has quite 
equalled any expectations entertained 
by the Board, and there is every reason 
to believe that the corporation transacts 
its affairs in a manner acceptable to 
the public and consequently may be pre- 
sumed to have that degree of confidence 
which faithful efforts merit,’ said the 
directors—a statement whose modest 
tenor is truly representative of the con- 
dition of affairs today as it was then. 

“At the end of the fifth year there 
was in force $2,243 375 of insurance and 
the net assets were $167,735.50. In five 
years more the number of policies that 
had been issued had almost trebled, but 
a very large number of term policies 
had expired by limitation and the mor- 
tality to be expected among the earlier 
subscribers had begun to be felt, so 
there was an actual decrease of the 
risks to $2,230,375, but net assets had 
increased to $250,631.31. 

“The company accorded to its policy- 
holders the privilege of conversion of 
policy values into cash upon an equit- 
able basis long before the passage of the 
non-forfeiture act in 1880, thus evidenc- 
ing in a striking way its progressive 
regard for the interests of its members. 
In five years more, the forty-fifth re- 
port showed substantially 100 per cent 
increase during the preceding decade, 
the volume of business having increased 
to $35,000,000, and the assets to $6,- 
396.572. Only five years thereafter, at 
the end of the company’s half-century 
year, the policies outstanding had risen 
in number to more than 21,000, and in 
asmount to $60 291,000, while the total 
gross assets had become $11,122,984. 

“The quarter century now drawing to 
a close has seen a growth far in excess 
of anything that could have been pre- 
dicted from the earlier experience and 
has witnessed the rise of the company 
into levels of activity, prosperity and 
niagnitude that would have _ been 
thought by its progenitors beyond the 
bounds of hope or faith. In 1900 we 
had risen to $74,000,000 of insurance 
and. over $17,000 000 of assets. In 1910 
more than $140,000,000 of insurance was 
outstanding and gross assets had in- 
creased to $39,096,000 in round num- 
bers. 

“On December 31, 1919, the company 
had in force $275.026,246 of insurance 
and possessed total assets of $62,- 
096,387. Since the first of January to 
the first of May, new business has been 
added to the amount of $23,991,591, as 
compared to less than $18,000,000 for 
the same period last year. New busi- 
ness is being placed on the books at 
the rate of more than five and one-half 
million dollars a month.” 
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THE TRAVELERS 


INSURANCE ey INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 


GROUP INSURANCE 
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fi 


Forward looking employers carry Group Insurance. 
. They find it accomplishes all the results claimed for. it. 


In 1919 The Travelers wrote more Group insurance 
in the United States than any other company. 
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Group, and the multiple forms of insurance pro- i 
vided by The Travelers, afford agents and brokers great 
opportunities, 

Moral: Represent The Travelers. 



































THE MAN 4» THE JOB 





The time which all employees have looked forward to, 
when the job would be hunting the man instead of the man 
hunting the job, has evidently come. If you can do anything 
in the way of producing material or moral values, the job is 
waiting for you—looking for you. Life insurance companies 
have heretofore been in the position of the employee who had 
to hunt his job in order to get the opportunity to do the work 
he was able to do for the benefit of his employer and the com- 
munity at large. Now employers are looking for men and 
men who need life insurance are looking for a life company 
that will insure them. i 


This advertisement is therefore printed here to notify the 
public that the New York Life Insurance Company, organized 
under the laws of the State of New York in 1845, is ready to 
do the job for those who need life insurance. The Company 
did the job for over TWO HUNDRED THOUSAND MEN 
AND WOMEN in 1919, but was obliged to turn away over 
FIFTEEN THOUSAND, not because the Company’s facilities 
were not ample, but because they applied too late—they were 
no longer insurable! They wanted protection to the amount 
of SIXTY MILLION DOLLARS, and the Company could not 
furnish a dollar. 








So the Company is printing this nolice to the effect that it 
is ready to do the job for healthy men and women, on appli- 
cation. Its facilities are ample, its work has behind it the 
guarantee of seventy-five years of faithful service, a mutual 
organization with a membership of over a million insured 
persons, with ample reserves to meet every contingency. The 
Company has Branch Offices in the principal cities, and 
Agencies in nearly every county. You can easily find one and 
he will do the job—if you haven’t waited too long. 








New York Life Insurance Company 
346 & 348 BROADWAY, NEW YORK, N. Y. 


DARWIN P. KINGSLEY, President 
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Life Insurance 
Business in 1920 


WILL VOLUME BE CONTINUED? 








Home Life of New York Shows Com 


parisons of First Six Months 
for Three Years 





In “The Home” the agency publica- 
tion of the Home Life of New York is 
the following interesting analysis of 
that company’s business for the first 
six months of 1920 together with some 
comparative figures for preceding years. 
Of the business of 1920 it says: 

The main feature of the half year 
of 1920 is the further expansion of busi- 
ness. This is the experience of most 
companies, and of the Home Life. Dur- 
ing the first five months of 1920 we 
have issued nearly $22,000 000—more 
than 25 per cent in excess of last year’s 
figures. June promises to be one of 
the best months, the company’s record 
having been made in March of this 
year at $5,250,000. 

Amount of New Policies Accepted and 

Issued 

Month 1918 1919 1920 

Jan’y ...1,425694 3,035,437 4,140,973 
Feb’y ...1,765,150 3,011,965 4,087,861 
March ..1,986,409 3,812,019 5,257,251 
April ...1,998,420 3.901,648 4,023,604 
May ....1,691,880 3.624,171 4,159,390 
June ...2,484,507 3,609,265 $4,800,000* 

*Estimated. 

As to the prospects for the continua- 
tion of present large volume of business 
they say: 

A serious question is whether the 
volume of new insurance will follow 
the same course as the prices of com- 
modities. It has been shown that, fol- 
lowing the Civil War, commodity prices 
and the volume of new life insurance 
moved along nearly parallel lines; 
when prices diminished new life insur- 
unce also diminished. Will the same 
condition recur? There are indications 
that commodity prices have about 
reached their maximum, and are likely 
soon to decrease. Big business men 
are reducing their commitments. Banks 
are stricter in lending. Clothing sales 
ure advertised in a manner unknown 
for years. All of these point to a down- 
ward trend of prices, although the at- 
tempt to shorten the hours of labor and 
dc less work is an unfavorable sign. 
More production is the true remedy. 

Salaries and wages will go down with 
prices, and if incomes are reduced life 
agents may have to work harder to 
maintain the steady volume of new busi- 
ness. While general business today is 
not unlike what it was fifty years ago, 
conditions are not the same in life in- 
surance. Most people now feel the 
need of insurance in times of stress 
even more than in prosperity. The 
people are still far under-insured, and 
the advance in education promises well 
for life business even in times of busi- 
ness depression. 





SENATOR BULKELEY BETTER 

Friends of Senator Morgan G. Bulke- 
ley, president of the Aetna Life and 
its affiliated companies, will be happy 
to learn that the Senator is rapidly re- 
gaining his normal state of health after 
being confined to his home for some 
days. Owing to the indisposition of the 
Senator there was no attempt made to 
celebrate the forty-first anniversary of 
his ascendancy to the presidency of the 
Aetna Life. 





ELECTED MUTUAL BENEFIT DI- 
RECTOR 

Charles L. Farrell, president of the 
National Newark & Essex Banking Co. 
of Newark, has been elected a director 
of the Mutual Benefit Life Insurance 
Co.,, succeeding the late Marcus L. 
Ward, 





POCKET INDEX ISSUED 
The fifty-second annual edition of the 
Life Insurance Policyholders Pocket In- 
dex has been issued by The Spectator 
Co., and is now being distributed. 
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This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President and Editor; 
W. L. Hadley, Secretary and Business 
Manager; W. E. Schram, Associate 
Editor. The address of the officers 4s 
the office of this newspaper. Telephone 
2497 John. 
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Entered as second-class matter April 
5, 1907, at the Post Office of New York, 
N. Y., under the act of Congress of 


March 3, 1879. 


FIREWORKS RETURNING 

One death and more than a dozen in- 
juries as the result of celebrating Inde- 
pendence Day not wisely but too well 
have been tabulated thus far by the 
Ohio fire marshal department. Most of 
the injuries are the result of using very 
minor fireworks, usually considered 
harmless, and the death was caused by 
the “harmless” sparkler, There also 
was a fire, caused by the throwing of a 
sparkler on a wood shingle roof. These 
reports are taken to indicate that even 
the smallest and most insignificant 
classes of fireworks are potential of 
disaster. 

The fire marshal’s office circularized 
the mayors of all Ohio municipalities, 
asking them to hold fireworks down to 
a minimum and pointing out the danger 
involved in their use; but a few mis- 
guided patriots wrote letters to the edl- 
tors of various papers, urging a return 
of the “good old-fashioned Fourth”, 
with “plenty of noise and fireworks” 
and their counsel seemed to prevail, 
with the result that in Cleveland, 
among the large cities, and in many 
of the smaller municipalities, use of 
fireworks was general] and indiscrimin- 
ate, and those cities are paying the 
freight in the way of casualties. 

The result has moved State Senator 
William Agnew and _ Representative 
John C. Smith of Cleveland to announce 
that in the next session of the General 
Assembly they will sponsor identical 
bills to prohibit the manufacture, han- 
dling and sale of fireworks in the state, 
and thus reinforce the “safe and sane” 
ordinances now on the books of many 
Ohio municipalities, but which have 
been so generally ignored this year. 





* BLACK EYE IN JBRSEY 

Efforts of established insurance in- 
terests, both companies and agents, to 
have reciprocal and inter-insurance or- 
ganizations kept out of New Jersey, 
have been materially aided by the dis- 
closures ii: connection with the com- 
panies of which Edward M. Carroll was 
the head. In fact, it is doubtful if any- 
thing the stock or mutual companies 
and their agents could have done at 


present towards this end would have 
served their purpose so well. 

Carroll laid the foundation of his 
present troubles in Washington a num- 
ber of years ago, where he was the pro- 
moter of at least one insurance com- 
pany. This led to his arrest a short 
time ago on an indictment obtained in 
the national capital, charging misuse of 
the mails. After coming to New Jersey 
and locating in Newark, Carroll evi- 
dently did not change his methods. The 
latest charge against him is that he pur- 
chased from the municipal food sales 
bureau in Newark food stuffs billed at 
$123.76, which were sent to his home 
and used by him and his family, but 
paid for by check of the New Jersey 
Indemnity Exchange signed by the New 
Jersey Indemnity Company as attorney. 
In the same way he is charged with 
purchasing wearing apparel and other 
things in Newark stores. Chief Inspec- 
tor Charles Hummel, of the sheriff's of- 
fice, says that he has received from 
Toronto certified copies of eight indict- 
ments found against one Edward M. 
Carroll. He is charged with selling 
insurance without a license. Hummel 
also says that this Carroll pleaded guilty 
to all indictments and was sentenced 
to thirty days on each. 

The point of it all is that with plenty 
of reputable insurance companies in the 
field, why should people jeopardize 
their interests by patronizing misman- 
aged concerns in which the sole author- 
ity centers in one man. Of course, the 
answer is that they hope to save money 
in premiums and by so-called dividends. 
But does it pay? New Jersey has had 
its taste of the one-man company prop- 
osition and the taste isn’t good. 





CHANCE FOR SERVICE 

There is opportunity for fire agents 
to make a good bit of advertising mat- 
ter out of the so-called harmless spark- 
ler’s antics. Of course, it is too late 
to do this for the present year, but it 
should be all right for 1921. Most 
persons think that the sparklers are 
harmless. An attractive newspaper ad 
or a neat circular mailed to clients and 
prospects shortly before July 4, giving 
some facts on the disastrous results of 
using sparklers, should be good ad- 
vertising for an agency and be regard- 
ed as valuable service to the assured. 

Evidence multiplies that these spark- 
lers are dangerous. Possibly they are 
not being manufactured by the formu- 
la originally laid down by those who 
first made them and believed them to 
be harmless. At any rate, one hears 
frequently of loss of life and property 
by these sparklers. 

Edna Hancock, a ten-year-old child 
of Trenton, was burned to death by the 
ignition of her clothes from a “spark- 
ler.” Up to that time this year two 
children of six and seven years were 
burned to death in Philadelphia by the 
Same cause. These, it is believed, make 
a total of thirty-eight children killed by 
sparklers in Philadelphia within the 
last thirteen years. The City Council’s 
Committee on Public Safety shelved a 
fireworks ordinance after a hearing 
June 22, at which the fireworks dealers 
argued that “only three children killed 
against 15,000,000 packages of sparklers 
sold is a good percentage.” Evidently 
they would take the same attitude as 
respects property loss. 





THE HUMAN SIDE OF INSURANCE » 























WILLIAM T. TILDEN 


William T. Tilden, 2nd, of the J. D. E. 
Jones agency of the Equitable Life As- 
surance Society and member of the 
Century Club of the Equitable, on 
July 3 won for the United States the 
greatest title in the tennis world, the 
championship of England, carrying with 
it the championship of the world. 

As a member of the Davis Cup Team 
he was chosen to go to England, and 
after winning first prize in doubles and 
second prize in singles in the Queen’s 
Championship of London, he. entered 
the All-Comers for the English cham- 
pionship. 

As winner of the tournament he chal- 
lenged the holder, Gerald Patterson, of 
Australia, and defeated him in four sets 
—becoming the first American who has 
ever won the title. 

Mr. Tilden signed a contract with 
General Agent J. D. E. Jones last Oc- 
tober, and soon qualified for the Cen- 
tury Club in spite of the time he was 
obliged to give to tennis. 

Mr. Tilden is an enthusiastic life in- 
surance salesman, Of the possibilities 
of life insurance selling as a vocation 
for athletes, he says: 

“To the athletes whose names are 
household words I recommend life un- 
derwriting. People wish to meet you. 
They know of you, and your name gives 
you an entrance to almost any man no 
matter how great. These men realize 
the value of insurance and their need 
of it, and would far rather do business 
with a man of whom they have heard 
than one they know nothing of. Why 
should you not get that business?” 

eee 


W. A. Hinshaw, of the Iowa agency 
of the Bankers Life Company has hung 
up a new production record for that 
company. He has to his credit for the 
first six months of the year a total 
examined business amounting to $804,- 
500. This business was written in five 
months of actual working time. The 
total business represents 219 applica- 
tions which is an average of consid- 
erably better than one application a 
day for every working day of the period. 
The average policy is $3,410.14 and the 
average age of the applicants is 32 3-10 
years. The total amount of premiums 
on this business is $27,430.33. The av- 


erage premium per applicant is $126.40. 
The average premium per thousand is 
approximately $34. 


— 


In all of this busi- 





ness, there is not one dollar of term 
business and there are no semi-annual 
or quarterly premiums. With a pro- 
duction of over $800,000 in five months, 
Mr. Hinshaw will easily exceed a pro- 
duction of $1,300,000 for the year. 

” a . 


T. F. Barding, of Houston, Tex., for- 
merly a minister and then in the oil 
business, is a new man with the Bank- 
ers Life Company who the company 
says will bear watching. He recently 
became a life insurance agent and right 
off the bat he heads the list of pro- 
ducers. Mr. Barding has evidently suc- 
ceeded in transferring the success at- 
tained in his former callings to his 
new work. 





HARTWELL WITH AUTOMOBILE 


C. Ralph Hartwell will join the staff 
of the special risk department of the 
Automobile of Hartford, August 1. 
Mr. Hartwell is a fire protection engi- 
neer of much experience and has been 
with the Associated Factory Mutual 
Companies and the Underwriters’ As- 
sociation of New York State for sev- 
eral years. 





GOING TO EUROPE 


W. E. Jones, secretary, and C. R. 
Ebert, marine secretary of the Auto- 
mobile of Hartford, will go to Europe 
late in July. 





STATE MINING OPPOSED 


In spite of the fact that the fuel 
situation throughout the middle west is 
acute, insurance men in the Indiana 
legislature, which has just been con- 
vened in special session, are opposing 
the suggestion of Governor Goodrich 
that the state purchase a coal mine to 
supply the state institutions with fuel, 
on the ground that it would be the first 
step toward the encroachment. of the 
state on other private enterprises. De- 
termined efforts already have been 
made in Indiana, although so far with- 
out success, to put through a state 
workmen’s compensation fund and 
there has been talk of a state sick ben- 
efit fund along the same lines. 





COMMERCIAL’S HALF YEAR 

Secretary W. Van Winkle, of the 
Commercial Casualty, Newark, says 
that the company’s net business this 
year has been particularly heavy. It 
made larger actual increases in busi- 
ness during the six months than in any 
other previous twelve months and the 
increase was general. To put it an- 
other way, the accident and health and 
plate glass departments show a larger 
proportionate increase than the liabil- 
ity and compensation departments, al- 
though the largest actual increase in 
premiums is in the liability department. 





GLASS FACTORIES ACTIVE 


Advices from Pittsburgh indicate that 
the demand for glass and glass prod- 
ucts of all kinds continues strong. Ma- 
chine operated plants are the only ones 
in the window glass trade active at 
present but production is not what it 
should be. It is said that every effort 
is being made to increase the output. 
Window glass factories will begin op- 
eration August 11 for the second period 
of 1920. The- number of pots will be 
equal to that operated in the first 
period. 





M. A. CRAIG MAKES CHANGE 

M. A. Craig has resigned from the 
fidelity and surety department of the 
London & Lancashire Indemnity to go 
with the Globe Indemnity. “Mose” 
Craig came to New York from Chicago 
and is one of the popular men in the 
surety line. 
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Situation in Cuba 
Looks More Hopeful 


REORGANIZING ASSOCIATION 





American Companies Approve Consti- 
tution Drafted By British and 
Cuban Underwriters 





As a result of the unsatisfactory con- 
dition in which Cuban fire insurance 
has been for some time William F. 
Dunbar, manager of the Southeastern 
Underwriters Association, was com- 
missioned to visit Cuba and hold con- 
ferences with British and Cuban com- 
pany officials. 

Following these conferences a reor- 
ganization of the Association of Fire 
Insurance Companies of Cuba was un- 
dertaken and is now under way. At a 
meeting held in New York July 16 Mr. 
Dunbar submitted the draft of a new 
constitution and by-laws for the asso- 
ciation. These were approved in sub- 
stance and practically as prepared by 
the British and Cuban companies. 

In an announcement given to the 
press in New York the result of the 
reorganization measures are set forth 
as follows: 

“The net result of the reorganization 
of the Association of Fire Insurance 
Companies of Cuba is the establishment 
of a plan whereby the control of the 
association is taken away from the Fire 
Offices Committee (foreign) and mak- 
ing it a company organization with lo- 
cal control. The plan also provides for 
the establishment of an equitable rat- 
ing system with provision for the estab- 
lishment of inspection of risks and 
proper underwriting practices. The 
American companies, at their meeting 
Friday, in addition to approving the 
proposed reorganization plans, formed 
a committee to be known as the Cuban 
Committee of American Companies of 
which the eleven leading American 
companies regularly entered in Cuba 
are members. 

“Heretofore the fire insurance situa- 
tion in Cuba has been dominated by the 
British companies through the Fire Of- 
fices Committee (foreign), with the re- 
sult that the different company groups 
have been in sharp competition. The 
negotiations for the reorganization of 
the association were conducted in Hav- 
ana between the local companies and 
the British companies, through Capt. 
W. H. Gledell, representing the Fire 
Offices Committee (foreign). The re- 
sults of these conferences are now ap- 
proved by the American group of com- 
panies operating in Cuba.” 

As might be expected there is skepti- 
cism in some quarters as to whether 


Fire Insurance Department 





Preparing New Auto 
Rates for Pacific 


MINIMUM: ON FIRE SCHEDULE 





Collision Charge Approved; Effective 
Date of Change Left to Local 
Conference 





Preparations are being made by the 
Pacific Coast Automobile Conference 
to put into effect the new collision and 
property damage rates for that terri- 
tory. The effective date of the change 
was left to the Pacific Coast Confer 
ence. 


The schedule proposed by them was 
reviewed by the National Conference 
and the secretary was instructed to 
make arrangements for a joint meeting 
between members of the National Rates 
Committee, the Pacific Coast Confer- 
ence, and the Casualty Bureau. 

At this meeting the situation was dis- 
cussed in detail and it was agreed that 
the collision rates proposed by the 
Pacific Coast Conference, for territory 
outside California, be approved and the 
effective date left to the Conference to 
decide. 

At that time it was reported that the 
fire, theft and transportation rates pro- 
posed on the Coast had been given con- 
sideration. It was voted that the Pa- 
cific Coast Conference be authorized 
to make new rates for these classes 
and promulgate them at such time as 
might be selected. It was provided 
that the fire rates should not go below 
the minimum fire rates adopted by the 
National Conference last February. 





Henry R. Hedge has been elected a 
director of the Boston. 


the effects of this reorganization will 
be generally felt for some time, pos- 
sibly a year. There is a disposition 
shown to fight the Cuban rate war out 
to a show-down unless there is from 
now on material betterment in condi- 
tions there. Examples are shown of 
where rates have been cut practically 
in two since last fall when the condl- 
tions became acute. They have been 
bad for at least a year. 

It is charged by some brokers hand- 
ling Cuban lines that certain members 
of the Havana Fire Insurance Associa- 
tion used the rules of the association 
for their own unfair advantage and ob- 
tained large blocks of business at cut 
rates and some of it was apportioned to 
other agents who put it through New 
York and London brokerage offices. It 
is also charged that having obtained 
control of this business these Havana 
Association members proceeded to have 
the non-tariff rates and rules legalized. 














THE AUTOMOBILE 


INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


$2,000,000 
$11,022.207.23 
$6,966,656.56, 


$4,055,550.67 


FIRE AND ALLIED LINES 


Fire, Tornado, Rents, Profits, Lightning, Explosion, Commissions, Lease- 
hold, Riot and Civil Commotion, Sprinkler Leakage, Use and Occupancy, 
Automobiles, Aircraft, Fleaters. 


OCEAN AND INLAND MARINE LINES 


Hulls, Cargoes, Merchandise, Specie, Builders’ Risks, War Risks, Regis- 
tered Mail, Transportation, Motor Truck Contents, Salesmen’s Samples, 


Personal Effects Floaters, Parcel Post, Tourists’ Baggage. 
Affiliated with 


AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 
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NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 
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LEWIS & GENDAR, INC. 


NEW YORK CITY AGENTS 


Commonwealth Insurance Co. of New York 


New Jersey Insurance Co. of Newark 


ONE LIBERTY STREET, NEW YORK CITY 
Telephones: John 63-64-65 


BROOKLYN AND SUBURBAN AGENCY 


Northern Assce. Co., Ltd., of Eng. Firemen’s Ins. Co. of New Jersey 
Commonwealth Ins. Co. of N. Y. Globe & Rutgers Insurance Ce 
United British Ins. Co., Ltd. of London 
‘New Jersey Ins. Co. of New Jersey 


Detroit F. & M. Ins. Co. of Mich. 
Employers’ Lia. Assce. Corp. of Londos 


Special Facilities for Handling Out of Town Business 


145 Montague Street, Brooklyn—New York 
Telephones: Main 6370-6871-6872 
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Policyholder Liable 
for Total Damages 





RESULT OF SUIT IN_ ILLINOIS 





Automobile Insurance Exchange 
Claimed it Could Not Be Sued 
as Corporation 





Several hundred policyholders in the 
Illinois Automobile Insurance Exchange, 
a mutual concern, are facing court suits 
for damages based on prorated shares 
of their policies as a result of a judg- 
ment obtained recently in the East St. 
Louis city court by Attorney Edward C. 
Zulley. Two judgments already have 
been returned for Zulley while a num- 
ber of others are pending. 

Under the city court ruling Zulley’s 
judgment is to be paid by policyholders 
based on a pro-rated share of 25 cents 
on each $1,000 of the face value of the 
policies. It could not be stated definite- 
ly just how many people are affected 
but computing the judgment and the 
pro-rate it is seen that suits will have 
to be brought against policies aggregat- 
ing $508,000. 

Zulley last year was the owner of a 
roadster destroyed by fire and the in- 
surance company Officials later declined 
to pay him the amount of his policy. 

Claimed Exemption 

When the company declined to pay 
the amount of the policy Zulley entered 
suit for $1,500 damages. Counsel for 
the company declared it was not a cor- 
poration, that it could not be sued as 
an exchange and that judgment there- 
fore could not be entered against it. 
The names of a number of policyhold- 
ers were presented and Zulley amended 
his petition to include Ike Cohen of 
East St. Louis, holder of a policy for 


$360. 
The case was tried before City Judge 


Silas Cook and judgment for $1,170.83 
for Zulley was entered. In the ruling 
it was specified that the mutual policy- 
holders were liable for the total amount 
of damages, and that the amount to 
each was to be pro-rated on the face 
value of their policies. This rate was 
established at 25 cents on each $1000 in- 
surance carried. 

Based on this the first judgment was 
entered against Cohen for 91 cents. Fol- 
lowing this action Zulley entered suit 
before Justice of the Peace J. C. Brady 
against Judge E. I. Kramer, holder of 
a policy for $1,640, in which a judgment 
for $4.10 was entered Saturday. 





ELEVATORS IN GOOD CONDITION 


The conservation survey of grain ele- 
vators and flouring mills in Ohio has 
been completed by the Ohio Conserva- 
tion & Fire Prevention Association. 
Secretary J. E. Lyons says only.a few 
scattering food handling plants remain 
to be inspected. Conditions in these 
plants throughout the state were 
found to be better than ever before, 
and elevators and flouring mills of Co- 
lumbus are said to be in exceptionally 
good condition, 





GET BROKER’S CERTIFICATES 


The Philadelphia Fire Underwriters’ 
Association has issued broker's certifi- 
cates to Elizabeth P. Cake, J. S. Ham- 
mond, Geo. J. Hyde, Chas. M. Rainsford 
& Bro., Fannie A. Severson and Hib- 
berd B. Worrell & Co., all of Philadel- 
phia; also Geo. S. McKearin, New York 
City. 


BECOMES LOCAL AGENT 


Guy S. Luther, who for a number of 
years traveled for the Continental has 
joined the local agency of Gill and 
Walker, of Warsaw, N. Y. and will de- 
vote his time to the production of all 
lines of insurance with that firm. Mr. 
Luther will make his home at 71 Liber- 
ty Street, Warsaw. 
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A Seasonable Suggestion 
TOURIST BAGGAGE INSURANCE 


We believe in having things in season, but Tourist insurance, 
with its broad coverage is something that you should 
recommend to your clients to carry by the year. 


SPRINGFIELD 


Fire & Marine Insurance Co. 
SPRINGFIELD, MASSACHUSETTS 




















O. J. PRIOR, President 


INCORPORATED 1868 
1868 1920 


Che Standard Fire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


TOTAL ASSETS - - ~ - - $1,448,852.62 
TOTAL LIABILITIES - - ~ 847,154.95 
NET SURPLUS ~ - - 601,697.67 


W. M. CROZER, Secretary 

















Automobile Fire Re-Insurance 


REAM, WRIGHTSON & CO., Inc. 
5 NASSAU STREET NEW YORK 
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COLUMBIA 


Insurance Co., New Jersey 


—-stands today, and every day, with the 
united service of all its departments, its 
its management, 
to offer the American Agent an unsur- 
passed opportunity for growth. 


Head Office, 100 William Street, NEW YORK 
Western Dept., Insurance Exchange, CHICAGO 
Pacific Dept., 222 Sansome St., SAN FRANCISCO 
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its resources, 


MARINE AND AUTOMOBILE 
DEPARTMENTS 


27 William Street 
NEW YORK 
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(Continued from page 1) 


Chairman Patterson of the Eastern 
Conference, Messrs. Osborn of the West 
and Roembke of the East. 

The pro-rata distribution clause was 
discussed at much length and finally 
adopted unanimously, to apply in all 
case except where 25 per cent or a 
greater percentage of co-insurance is 
used, 

A bulletin will be issued at once to 
all members of the Conference giving 
details of the action of the joint com- 
mittee and indicating the date on or 
after which the new rules and rates will 
become effective. 

The committee also approved 
standard alarm warranty clause. 

The forms, as approved, follow: 

Sprinkler Leakage—Building Form 

Sepa era eee On the buildings, additions 
and extensions, and on all permanent 
fixtures (not excepted in the printed 
conditions of this policy) contained 
therein, or connected therewith, apper- 
taining to the service of the building 
and used in the maintenance thereof, 
SE. ockncantardetnantensaciwwes nee’ 
Co-Insurance or Reduced Rate Contribu- 

tion Clause 

This company shall not be liable for 
a greater proportion of any loss or 
damage to the property described here- 
in than the sum hereby insured bears 
__ epee % of the actual cash value 
of said property at the time such loss 
hall happen. 

In the event that the aggregate claim 
for any loss is less than two per cent 
of the total amount of insurance upon 
the property described herein at the 
time such loss occurs, no special inven- 
tery or appraisement of the undamaged 
property shall be required. 

If the insurance under this policy be 
divided into two or more items, these 
clauses shall apply to each item sepa- 
rately. 


the 


Sprinkler Rates and 


Contracts Approved 








Pro Rata Distribution Clause 

If this policy covers on more than 
one building or division, it is a condi- 
tion of this contract that the amount 
insured hereunder shall attach on each 
building or division in that proportion 
of the amount hereby insured that the 
value of the property covered by this 
policy on each building or division shall 
bear to the value of all property de- 
scribed herein. 

Explanatory Note..........seseeeees 

Alarm Service Warranty 
Tank Clause 

Subject to the conditions of this pol- 
icy, it is agreed when a tank is or tanks 
are actually supplying water to the 
sprinkler system mentioned herein that 
this policy shall cover loss or damage 
resulting from the collapse or precipita- 
tion of said tank or tanks or by the 
component parts of supports of same, 
such loss or damage being considered 
as incidental to and part of the damage 
caused by water. 

Privilege to make ordinary minor re- 
pairs necessary to the care and main- 
tenance of the “Automatic Sprinkler 
System,” buildings or premises. 

Other insurance permitted. 





Sprinkler Leakage — Building and/or 
Contents Form 
Bits«aciwemieen On the buildings, addi- 
tions and extensions, and on all perma- 
nent fixtures (not excepted in the print- 
ed conditions of this policy) contained 
therein, or connected therewith, apper- 
taining to the service of the building 
and used in the maintenance thereof, 
eee ee et. ety eT 
eae On all contents (not ex- 
cented in the printed conditions of this 
policy) the property of the insured; his 
own, or sold but not removed; also on 
his interest in and on his legal liability 
for similar property held by him as fol- 
lows, viz.: in trust or on commission, 
or on joint account with others, or on 





storage, or for repairs, all while con- 
tained in the above described buildings, 
additions and extensions, 


Co-Insurance or Reduced Rate Contribu- 
tion Clause 

This company shall not be liable for 
a greater proportion of any loss or dam- 
age to the property described herein 
than the sum hereby insured bears to 
Sa aah phn orem % of the actual cash value 
of said property at the time such loss 
shall happen. 

In the event that the aggregate claim 
for any loss is both less than $2500 and 
less than five per cent of the total 
amount of insurance upon the property 
described herein at the time such loss 
occurs, no special inventory or appraise- 
ment of the undamaged property shall 
be required. 

If the insurance under this policy be 
divided into two or more items, these 
clauses shall apply to each item sepa- 
rately. 

Pro Rata Distribution Clause 

If this policy covers in or on more 
than one building or division, it is a 
condition of this contract that the 
amount insured hereunder shall attach 
in or on each building or division in 
that proportion of the amount hereby 
insured, that the value of the property 
covered by this policy in or on each 
building or division shall bear to the 
value of all property described herein. 

RSPIRNAIOTY NOtG. 66s csscesccesesns 

Alarm Service Warranty 
Tank Clause 


Reduced 


Co-Insurance or Rate Contribution 
Clause 

Bissisoud On merchandise consisting principally 

Bi sckeic bechvansmenndeadense the property of the 


insured; his own, or sold but not removed; 
also on his interest in and on his legal lia 
bility for similar property held by him as 
follows, viz.: in trust or on commission, or 
on joint account with others, or on storage, 
or for repairs, all while contained in the 
buildings, additions and extensions, situate 


Co-Insurance or 


Reduced 
Clause 
This company shall not be liable for a great- 

er proportion of any loss or damage to the 

property described herein than the sum _ here- 
by insured bears to........ % of the actual cash 
value of said property at the time such loss 
shall 
I 


Rate Contribution 


event that the aggregate claim for 
any loss is both less than $2,500 and less 
than five per cent of the total amount of in- 
surance upon the property described herein at 
the time such loss occurs, no special inventory 
or appraisement of the undamaged property 
shall be required. 

If the insurance under this policy be divided 
into two or more items, these clauses shall 
apply to each item separately. 

Pro Rata Distribution Clause 
Tank Clause 
Ordinary Alteration and Repair Clause 





Sprinkler Leakage—Contents Form 
Bissecael On all contents (not excepted in the 
printed conditions of this policy) the property 
of the insured; his own, or sold but not re 
moved; also on his interest in and on his 
legal liability for similar property held by 
him as follows, viz.: in trust or on commis 
sion, or on joint account with others, or on 
storage, or for repairs, all while contained in 
the buildings, additions and extensions, situ- 


Co-Insurance or Reduced Rate Contribution 
Clause 

This company shall not be liable for a 

greater proportion of any loss or damage to 


the property described herein than the sum 
hereby insured bears t0...........0005 % of the 


actual cash value of said property at the time 
such loss shall happen. 

In the event that the aggregate claim for 
any loss is both less than $2,500 and less than 
five per cent of the total amount of insurance 
upon the property described herein at the time 


such loss occurs, no special inventory or ap 
praisement of the undamaged property shall 
he required, 
the insurance under this policy be di 
vided into two or more items, these clauses 
shall apply to each item separately. 
Pro Rata Distribution Clause 


Explanatory Note.......... 
Alarm Service Warranty 
Tank Clause 


Straight Use and Occupancy, Business Inter- 
ruption Indemnity, Sprinkler Leakage Use 
and Occupancy Insurance 
$ On the use and occupancy of.......... 

, situated 
The word “business” 
contract shall be 


wherever used in this 
considered and held to have 











Ballard, Greene-Smith 
Corporation 


EARLE C. SMITH, Inc. 


01 MAIDEN LANE, NEW YORK 






































GENERAL AGENTS 





Inland Marine Insurance 
Underwriters 


“Port of New York” 


HULL INSPECTIONS, 


Central National Fire Ins. Co. 
of Des Moines, lowa 





States of New York, New Jersey, Penna. and Maryland 





METROPOLITAN OFFICE: 
49 Maiden Lane 


GENERAL OFFICES: 
51 Maiden Lane 


DAMAGE SURVEYS AND LOSS ADJUSTMENTS 
NEW YORK CITY 
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the following meaning according to the class 
of property insured: P 
yperty: “The 


(a) Ina ete FACT! RING pt 
production of ods.” j re ; 

(b) In a MERC ANTILE property: “The sale 
of goods.” ; : i 

(c) In OTHER CLASSES of property: rhe 
carrying on of the business operations usual 
to the class.” : 

The word “day,” however moatfic d, wherever 
used in this contract shall be held to cover 
a period of twenty-four hours. 

If the said building, or machinery or equip 
ment or stock contained therein be destroyed 


or damaged by sprinkler leakage occurring dur 
of this policy so as to necessitate 


ing the life 
business, this 


a total or suspension ot 


partial 


company shall be liable under this policy for 
the actual loss sustained of net profits on the 
business which is thereby prevented, and for 
such fixed charges and expenses as must nece 

sarily continue during a total or partial sus 


business, for not exceeding 
length of time as shall be required with the 
exercise of due dilig and dispatch to re 
build, repair or replace such part of said build 
ing, and machinery and equipment and stock 
as may be destroyed or damaged (commence 


pension of 


rence 


ing with the date of the sprinkles leakage and 
not limited by the date of expiration of this 
policy), under the following terms and condi 


tions, to wit: 
During the time of a total suspension of busi 
liability under this policy shall not ex 


ness, 
for each business day of such 


cee 
suspension. 


During the time of a partial suspension of 
business, the per diem liability, under this pol 
icy shall not exceed that portion of the per 


been incurred 
decrease in 


which would have 


diem liability 
which the 


by a total suspension 


production (or business) bears to the full 
daily production (or business) at the time of 
the sprinkler leakage. 

It is a condition of this insurance that the 
daily production (or business) at the time of 


based upon the 
business) of all 
described for the 
next pre 


leakage shal! be 
production (or 
herein 
full operation 
leakage. 


shall 


the sprinkler 
average daily 
a or properties 
days of 
sprinkler 
hereunder 


ce ceding the 


Liability exceed the 


not 


amount of insurance by this policy nor a 
greater proportion of any loss than the insur- 
ance hereunder shall bear to all insurance, 
whether valid or not, covering in any manner 
the loss insured against by this policy. 

It is a condition of this insurance that the 
insured shall not be entitled to compensation 
on account of delay which may be occasioned 
by any ordinance or law regulating construc 


of buildings, or by the 
cancellation of any license, or 


tion or repair suspen 


sion, lapse or 
for any other consequential damage. 
It is a condition of this insurance if cover 


ing on replacement of stock in a manufactur 
ing property, ’ 
First, that no liability is assumed on ac 
count of damage to the finished product or for 
the time required to reproduce any finished 
product which may be damaged. 
Second, that liability for curtailment of pro 


duction due to damage to, or loss of, raw ma 
terials shall be limited to that period of time 
for which the damaged or destroyed raw ma 
terials would have furnished operating condi 
tions for the plant. No liability shall exist on 
this account, unless or until actual curtailment 
of production shall have occurred through the 
insured’s inability to procure suitable ma 
terials to take the place of those damaged or 


destroyed, 

It is a 
soon as practicable 
shall resume complete ot 
the property herein des 
use of other property, if 
doing the amount of 


condition of this insurance that as 
after any loss, the insured 
partial operation of 
cribed aml shall make 
obtainable, if by so 


loss hereunder will be 


reduced, and in the event of the insured con- 
tinuing business (in whole or in part) at some 
other location or using other property during 
the time occupied in repairing or reconstruct 
ing the property named herein, the net profits 
so earned shall be applied to the reduction of 
the loss and adjustment shall be made ag _pro- 
vided herein for partial losses. 


Surplus machinery or duplicate parts thereof, 
equipment or supplies and (if this policy cov- 


ers on stock) surplus or reserve stock, which 
may be owned, controlled or used by the in- 
sured shall, in the event of loss, be used in 


placing the property in condition for the re- 
sumption of business. 

In case the insured and this company are 
unable to agree as to any question affecting 
the amount of loss under this polic y, the same 
shall be determined by appraisers in the man- 
ner provided by the policy to which this form 
is attached, the provisions of which policy shall 
govern in all matters pertaining to this insur 
ance except as herein otherwise provided. 

Other concurrent insurance permitted. 

Attached to and forming part of Policy No. 


Fluctuating Earnings, 1 Business Interruption 
Indemnity, Sprinkler Leakage Use and 
Occupancy Insurance 


Duncinesd On the use and occupancy of.......... 
éommmad %......situated........ 
The word “business” wherever used in this 


contract shall be considered and held to have 
the following meaning according to the class 
of property insured: 


(a) In a MANUFACTURING property: “The 
production of goods.” 

(b) In a MERCANTILE property: “The sale 
of goods.” 

a} In OTHER CLASSES of property: “The 


carrying on of the 
to the class.” 

The word “day,” however modified, wherever 
used in this contract shall be held to cover a 
period of twenty-four hours. 


business operations usual 





Rates and Contracts Approved 


If the said building, or machinery or equip- 
ment or stock contained therein be destroyed 
or damaged by sprinkler leakage occurring dur 


of this policy so as to necessitate 
a total or partial suspension gf business, this 
company shall be liable under this policy for 
the actual loss sustained of net profits on the 
business which is hereby prevented, and for 
such fixed charges and expenses as must neces- 
sarily continue during a total or partial sus- 
pension of business, for not exceeding such 
length of time as shall be required with the 


ing the life 


exercise of due diligence and dispatch to re- 
build, répair or replace such part of said 
building, and machinery and equipment and 
stock as may be destroyed or damaged (com 
mencing with the date of the sprinkler leak 


age and not limited by the date of expiration 


of this policy), under the following terms and 
conditions, to wit: 

During the time of a total suspension of 
business, liability under this policy shall not 


exceed the following amounts for each business 
day of such suspension: 

For each business day from 
following.. CAMEED Bacissicce 

During the time of a partial suspension of 
business, the per diem liability under this pol- 
icy shall not that proportion of the 
per diem liability which would have been in- 
curred by a_ total suspension which the de- 
crease in production (or business) bears to the 


noon the 


exceed 


full daily production (or business) at the time 
of the sprinkler leakage. 

It is a condition of this insurance that the 
daily production (or business) at the time of 
the sprinkler leakage shall be based upon the 


average daily production (or business) for the 
period in the preceding calendar year cor- 
responding to the period of suspension due to 
the sprinkler leakage. 

Liability hereunder shall not exceed the 
amount of insurance by this policy nor a great 
er proportion of any loss than the insurance 
hereunder shall be ar to all insurance, whether 


valid or not, covering in any manner the loss 
insured against by this policy. 

t is a condition of this insurance that the 
insured shall not be entitled to compensation 
on account of delay which may be occasioned 
by any ordinance or law regulating construc 
tion or repair of buildings, or by the suspen 
sion, lapse or cancellation of any license, or 
for any other consequential damage. 

It is a condition of this insurance if covering 


on replacement of stock in a manufacturing 
property, 

First, that no liability is assumed on account 
of damage to the finished product or for the 
time required to reproduce any finished product 
which may be damaged. 

Second, that liability for curtailment of pro- 
duction due to damage to, or loss of, raw ma- 


terials shall be limited to that period of time 
for which the damaged or destroyed raw ma- 
terials would have furnished operating condi- 
tions for the plant. No liability shall exist 
on this account, unless or until actual cur- 
tailment of production shall have occurred 


suit- 
dam- 


through the insured’s inability 
able materials to take the place 
aged or destroyed. 

t is a condition of this 
practicable after any 
resume complete or partial 


to procure 
of those 


insurance that as 
loss, the insured 
operation of 


soon as 


shall 








BROKERS- 


Representative 


A combination of real S-E-R-V-I-C-E. 
Boston - Royal - Orient - Hartford - Cont.- 
Fire Assoc.-Phoex. of H.-No. Bri. & M.- 
Prov. Wash. - Northern - Agric.-G. Falls- 
Niag -Great Am.-Home. 


CLINTON J. AYRES 
70 Main Street 
SARANAC LAKE, N. Y. 
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National Liberty 


INSURANCE COMPANY 
OF AMERICA . 


{ncoiporated Under the Laws of the 
State of New York in 1859 





Statement, January 1, 1920 


Cash Capital .......$ 1,000,000.00 

Asatte .....cccesse- 210,748,246.87 
Liabilities, including 

Capital .......... 17,688,598.89 

Net Surplus ........ 8,109,647.98 
Surplus to Policy 

4,109,647.98 

HEAD OFFICE 


Sere ee 
709-717 SIXTH AVENUE, Cor. 4ist Street, 
NEW YORK 





























‘The Leading 


FIRE INSURANCE Co. of America’”’ 














WM. B. CLARK, President 


Years of Service 
Losses Paid over $183,000,000 
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FIRE 
RE-INSURANCE 
NORWEGIAN ATLAS INS. CO., Ltd. 


WEMPLE & COMPANY, Inc. 
15 William Street 





New York New York 
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Organized 1853 ° 











THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 








Cash Capital $6,000,000 





Underwriting Capacity Second to None 


FIRE AND MARINE AND ALLIED BRANCHES OF 
INSURANCE 




















ROSSIA INSURANCE COMPANY 
OF AMERICA 


HARTFORD, CONNECTICUT 


FIRE REASSURANCE COMPANY 
HARTFORD, CONNECTICUT 


AMERICAN FIRE INSURANCE 


CORPORATION 
OF NEW YORK 
HARTFORD, CONNECTICUT 





Fire and Marine Reinsurance 




















Rates and Contracts Approved 





the property herein described and shall make 
use of other property, if obtainable, if by so 
doing the amount of loss hereunder will be 
reduced, and in the event of the insured con- 
tinuing business (in whole or in part) at some 
other location or using other property during 
the time occupied in repairing or reconstruct- 
ing the property named herein, the net profits 
so earned shall be applied to the reduction of 
the loss and adjustment shall be made ag pro- 
vided herein for partial losses. 

Surplus machinery or duplicate parts thereof, 
equipment or supplies, and (if this policy cov- 
ers on stock) surplus of reserve stock, which 
may be owned, controlled or used by the in- 
sured shall, in the event of loss, be used in 
placing the ay in condition for the re- 
sumption of business. 

In case the insured and this company are 
unable to agree as to any question affecting 
the amount of loss under this policy, the same 
shall be determined by appraisers in the man- 
ner provided by the policy to which this form 
is attached, the provisions of which policy 
shall. govern in all matters pertaining to this 
insurance, except as herein otherwise provided. 

Other concurrent insurance porentieed. 

Attached to and forming part of Policy No. 





Sprinkler Leakage Insurance in Connection 
with Fire Insurance—Use and Occupancy 


. Sree, On the same Use and Occupancy in- 
terest covered by this company under its pol- 
icy of Fire Use and Occupancy Insurance No. 
pmpaes .-issued by its.. .. Agency 
COVETEMG BE nccvccccccscccvevcvccsceccoseccceons 

This policy covers subject to its printed con- 
ditions, Use and Occupancy loss which may be 
caused by sprinkler leakage for the same per 
diem liability and plying under the same 
conditions as Ty in the above mentioned 
Fire Use and Occupancy Insurance policy for 
such period of time as said policy continues 
in force and no longer. 





It is understood and agreed that liability 
hereunder shall not exceed the amount of this 
policy. 

It is a condition of this policy that liability 
is limited to sprinkler leakage originating in, 
on or under the building or buildings covered 
by the above mentioned Fire Use and Occu- 
pancy Insurance policy. 

This company shall not be liable for Use 
and Occupancy loss in a newly installed Auto- 
matic Sprinkler System until properly tested 
and approved. 

It is further agreed that in no event shall 
this company be liable for a greater proportion 
of any Use and Occupancy loss by sprinkler 
leakage than the amount of Use and Occupancy 
insurance against Fire by the above mentioned 
Fire Use and Occupancy Insurance policy 
bears to the total amount of Use and Occu- 
pancy insurance against Fire covering upon 
said property; nor for a greater proportion of 
any loss than the amount insured under this 
policy bears to the total amount of Use and 
Occupancy Sprinkler Leakage Insurance. 

In case of cancellation or reduction of the 
above mentioned Fire Use and Occupancy In- 
surance policy, all liability under this 
Sprinkler Leakage Use and Occupancy Insur- 
ance policy shall immediately terminate or be 
proportionately reduced as the case may be. 

This company also reserves the right to can- 
cel this Sprinkler Leakage Use and Occupancy 
insurance policy on written notice in accord- 
ance with the printed conditions thereof. 

Other Sprinkler Leakage Use and Occupancy 
Insurance permitted. 

Attached to and forming part of Policy No. 





Alarm Service Warranty 
In consideration of the reduced rate at which 
this policy is written, it is warranted by the 
insured that an approved........ 
shall be maintained in so far as 
the control or supervision of the insured. 











FIREMEN’ S STRIKE FAILURE 


In Memphis, where the city firemen 
walked out on strike, the situation is 
said to be satisfactory. The demands 
of the strikers were refused and within 
three days seven experienced firemen 
arrived from Nashville to take their 
places. Knoxville and Cincinnati were 


also to contribute to make up a new 
force. 





J. J. CONNELL MANAGER 


Chicago, July 21.—Joseph J. Connell 
has been named manager of the Na- 
tional Association of Reciprocal Ex- 
changes, recently organized and has 
opened headquarters in Chicago. He 
was formerly with the Sherman & Ellis 
exchanges, first at Kansas City, in 
charge of the southwest, and later at 
St. Louis. 











— 








Brooklyn Branch 
151-153 Montague St. 


American Equitable Assurance Co., of New York 
Knickerbocker Insurance Co., of New York 
International Lloyds, Indianapolis, Ind. 


General Agents for Metropolitan District 
Millers National Insurance Co., Chicago, III. 
Importers & Exporters Insurance Co., of New York 
Colonial Assurance Co., of New York 
Merchants Underwriters, of New York 
Millers Mutual Fire Insurance Association of Alton, III. 


New Jersey Branch 
34 Clinton St. 
Newark, New Jersey 


CENTRAL FIRE OFFICE, Inc., 


FIRE---STRIKE---CIVIL COMMOTION---RIOT---SPRINKLER LEAKAGE---AUTOMOBILE 
Risks accepted throughout UNITED STATES—CANADA—PORTO RICO—CUBA 


General Agents for Above Territory 





Head Office 
80 Maiden Lane 
New York City 





Manufacturers Insurance Co., of America 
Great Lakes Insurance Co., Chicago 


Brooklyn and Long Island City Agents 
London & Scottish Assurance Co., London, Eng. 
Underwriters at American Lloyds 


Chicago Branch 
i Exchange 





Dun’s Warns of 
Oil in Harbors 


ACCUMULATIONS EVERYWHERE 





Existing Laws Not Observed; Change 
From Coal as Fuel Increases 
Hazard Steadily 


R. G. Dun & Co. evidently regards 
with considerable concern the dangers 
attending floating oil in the harbors of 


principal coast cities. This danger has 
been called to the attention of insur- 
ance men from time to time but that a 
leading mercantile credit office such as 
that of Dun should give it so much 
consideration adds interest to the sit- 
uation, in speaking of which they say: 

Oil pollution of harbor waters is de- 
veloping with startling rapidity through 
the amazing advance in the use of auto- 
mobiles, oil burning motors, motor 
boats, road oils, etc. More of the oil 
waste from these sources gets into the 
waters of every harbor than the aver- 
age man would believe. There are 
many evidences of it. Its mark can be 
found on pier foundations and _ bulk- 
heads, and is plainly seen at low tide. 
In dredging operations the heavy par- 
ticles of oil that have settled to the 
bottom are plainly seen intermingled 
with the silt. Large quantities of float- 
ing oil are frequently observed on the 
surface of harbor waters, and so great 
has been its increase that the business 
of gathering this oil and employing it 
for commercial purposes has been ac- 
tually undertaken successfully in cer- 
tain cities. 

Group Fires Possible 

Incalculable value is at stake, both 
with respect to the tremendous cost of 
the replacement of structures and mer- 
chandise and to the interruption of com- 
merce which would result from their 
destruction, and it is inconceivable that 
we should knowingly endanger our val- 
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uable waterfront properties by permit- 
ting the dumping of refuse oil in their 
neighborhood. They are unfortunately 
of a highly combustible charac ter and 
especially subject to severe and disas- 
trous fires on account of large areas 
which leave themselves subject to draft 
conditions. Group fires are readily pos- 
sible, as slips do not afford absolute fire 
breaks, especially as they are often 
crowded with vessels, floats and light- 
ers. 

The floating oil hazard is a real one, 
as when floating oil is ignited it is diffi- 
cult to extinguish and can readily com- 
municate its fire to neighboring prop- 
erties. It is especially dangerous to 
structures built over the water, as burn- 
ing oil, when washed under these struc- 
tures, is largely beyond the reach of 
the Fire Department, Any reasonable 
measure which adds to the safety of 
our shipping facilities and the immense 
values so insecurely housed along our 
waterfront is a duty the city has no 
right to neglect, especially in the case 
of a growing hazard which can so 
readily be controlled by energetic ac- 
tion. 

Abuse Continues 


In spite of the existing laws, accord- 
ing to the testimony of drydock men, 
the cleaning of ship tanks and bilges 
and the discharging of oil from these 
into*the harbor have steadily and great- 
ly increased the fire hazard, As the dis- 
charging is generally done at night it 
is difficult to detect the offender. So 
serious has the condition become that 
a very thick layer of oil has been fre 
quently observable on the surface of 
the water at ship repair yards. A 
lighted match or cigar or a red hot 
rivet dropped into the water might 
cause a serious fire. Brooklyn has had 
several fires from this cause, resulting 
in the damage of vessels, property of 
yards and in the death dnd injury of 
workmen. The floating drydocks of one 
repair yard were so thoroughly covered 
with oil that all keel blocklines and 
bilge blocklines, the good condition of 
which is essential to the safety of ships, 
were rotted completely. 

It is to be hoped that New York’s ex- 
perience in this respect, which is dupli- 
cated on a smaller scale elsewhere, may 
incline some of .the other seaports to 
imitate its belated but effective means 
of disposing of the menace that is such 
a danger to shipping through its Legis- 
lature. 





LEVISON LEAVES ENGLAND 

J. B. Levison, president of the Fire- 
man’s Fund, sailed from Southampton 
July 17 on the steamship Aquitania, 
arriving in New York July 25. He ex- 
pects to be in San Francisco about Aug- 
ust 2, after an absence of three 
months. 





TAKES UP AGENCY WORK 
Frank O. Duerst in addition to his ac- 
tivities as a bookkeeper will engage in 
the insurance business as an associate 
with Adam H. Greer, 430 Locust Street, 
Lancaster, Pa. 
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NEW JERSEY SPECIALS AND GUESTS AT LONG BRANCH 
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1—J. C. McCormick; 2 G. D. Gregory; 3A. F. Sanford and E..C. Dixon; 4—H. L. Denny; 5—W. J. Christie; 6—Frank C. Hatfield; 7—James Keeley, E. R. Buhler and F, C. Wieland; 8—J. H. 
ard; 9—R. G Clark, C. C. Meyer and J. E. Ls g; J. U. Dixon; 11—James Whyte and F. W. Lau; 12—Harrison Law and R. C. Alton; 13—F. E. Benjamin and 
2. W. McComb; 14—James Woolley ; frederick Ackermann; 15—A. H. Wilson and Harry Harbourt; 16—G. W. Flynn; 17—The Place “Green Gables” 
Pleasure Bay, N. J.; 18—A. J. Towne, Dr. N. W. and H. F. Trimpi; 19—R. A. Osborne 
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FAMOUS ® FAIR DEALING! 
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“AMERICA FORE” 





“The Spirit of 1920”— 


It is the belief of the Fidelity-Phenix that “the Spirit of 1920” and 
“the Spirit of °76” are fundamentally the same—that America is still 
militant in defense of her independence, that the United States is still 
joined together for freedom, and that the American people are still loyal 
to their own institutions. 


Indications that seem to point otherwise are mere straws in side 
eddies that do not represent the main current of American loyalty to the 
ideals and institutions of the United States. 


FIDELITY-PHENIX 


Fire Insurance Company of New York 


CASH CAPITAL, $2,500,000 


HENRY EVANS, President 


HOME OFFICE: 80 MAIDEN LANE, NEW YORK 


CANADIAN DEPARTMENT PACIFIC COAST DEPT. ‘WESTERN DEPARTMENT 
bal 2 E. BALDWIN, Manager C. E. ALLAN, Secretary C. R. STREET, Vice-President 
17 St. John Street Insurance Exchange Building 137 S. La Salle St 
MONTREAL SAN FRANCISCO CHICAGO 
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Switzerland General 
Examination Finished 





INCREASING DEPOSIT CAPITAL 





Company Gives Assurance That Addi- 
tional Funds Asked for Will 
Be Supplied 





An examination of the United States 
branch of the Switzerland General has 
been completed by the New York De- 
partment. The report includes transac- 
tions from January 1 to March 31, 1920. 

The gross premiums written were 
$332,038, net premiums written $282,550, 
total income $306,960, ledger assets De- 
cember 31, 1919 $1,200,060. 

In the disbursement column appears 
gross losses paid $190,541, net losses 
paid $178,571, total disbursements $263,- 
933. 

Admitted assets March 31, 1920 $1,- 
112,720, liabilities except deposit capital 
$756,366, deposit capital $200000, sur- 
plus $156,354. 

Total assets in United States deposit- 
ed with insurance departments and the 
United States trustee $615,450; total 
liabilities in the United States $709,212; 
minimum capital required under Sec- 
tion 27, New York Law, $200,000; total 
liabilities and deposit capital $909,212; 
deficit $293,762; balance (being total 
assets reported above) $615,450. 

In connection with this examination 
the Department report says: 

“The foregoing statement has been 
compiled in accordance with require- 
ments of Section 27, New York Law. 
It appears from this statement that the 
company’s actual liabilities exceed its 
assets allowed under such section by 
$93,762 and that the entire minimum 
deposit capital of $200,000 has been 
eliminated. When this condition was 
brought to the attention of the United 
States Manager in New York, assurances 
were given by him that prompt action 
would be taken to make good the exist- 
ing deficit and to produce capital in 
amount above the minimum required.” 


S. A. ELDER DEAD 

Chicago, July 21.—S. A. Elder, man- 
ager of the farm department of the 
liartford in its western department, who 
was regarded as one of the most cap- 
able farm underwriters in the country, 
died July 17 at his home in Chicago. 
He suffered a collapse July 3 and had 
been critically ill since that time. 
Physicians were unable to diagnose his 
trovble but an autopsy showed that 
ceath was due to intestinal paralysis. 

Mr. Elder took charge of the Hart- 
ford’'s farm department four years ago, 
when it was of comparatively small im- 
portance and built it up to a big in- 
come producer, Burial was at Owens- 
boro, Ky., where he formerly lived 
while traveling in Kentucky as a farm 
special for the Home. 





Cc. R. BARBER SPECIAL 

C. N. Hunt has resigned as special 
agent of the Cleveland National Fire 
in Northern Ohio. C. R. Barber, the 
company’s chief clerk, succeeds him. 
Mr. Barber is in turn succeeded by B. 
B. Wachtel, of the National Union at 
Pittsburg. 





REINSURANCE 
; BROKER 


W. B. BEATTIE 


1 King William Street 
LONDON, E.C. 4 


Excess covers (Fire and Contingency 
contracts) placed with best offices 
and Underwriters. 


Correspondence invited. 








EXCHANGE MEETING 





Hand Book Revision and Rate Commit- 
tees Submit Reports Recommend- 
ing Several Changes 





Reports of the Hand Book Revision 
Committee and the Rate Committee 
were submitted at the meeting of the 
New York Fire Insurance Exchange 
held yesterday. The former committee 
has for some time been working on sev- 
eral revisions which had not been ap- 
proved at two previous meetings. The 
revisions pertained to changes in the 
Rules affecting alterations and repairs, 
automobiles, blanket policies, buildings 
in course of construction, calcium car- 
bide, eliminations, term rules, warran- 
tees in permits, vehicles, and acetylene 
gas lighting machines. The committee 
is retaining in the new edition of the 
Hand Book the existing forms of the 
clauses which are of the Standard 
Rider class, including the Co-insurance 
or Average Clause, due to the refusal of 
the Insurance Department to approve 
the new forms until certain litigation 
over the application of the co-insurance 
clause is decided. 

‘The Rate Committee recommended a 
change in the rule and forms applying 
to the insurance of Commissions and 
Profits. Use of two forms is provided 
for in the report, one based on the final 
outcome of the adjustment of stock loss 
and carrying the same rate as stock, 
while the other is intended to be inde- 
pendent of the amount of stock loss 
and adaptable to a wide variety of con- 
ditions, and carrying double the stock 
rate. 


NATIONAL SECURITY SUED 

The National Security Fire, Omaha, 
has been made defendant in two libel 
suits, one for $75,000 filed by Walter A. 
teorge, former president of the com- 
pany, and the other for $50,000 by Ed- 
ward E. Howell, former vice-president. 
Both suits are based on some caustic 
comment in the May, 1920, issue of 
“Sparks,” the monthly publication of 
the company, relative to alleged rea- 
sons for retirement of George and 
Howell from official connection with 
the company. Both men have served 
as state treasurer of Nebraska and have 
been prominent in business and politi- 
cal circles in their state. 


ORGANIZED IN UNION HILL 

John Glueck & Sons, Union Hill, N. J., 
have incorporated a real estate and in- 
surance business. The authorized capi- 
tal stock is $10,000 and the incorpora- 
tors Edward Glueck, Weehawken, John 
Glueck, Jr., Union Hill, and John 
Glueck, Weehawken. 





NEW JERSEY CITY AGENCY 

The Treier Realty & Construction 
Co., 662 Newark Ave., Jersey City, has 
been incorporated to do a general real 
estate and insurance business. The au- 
thorized capital stock is $50,000. The 
incorporators are Isaac D. Smith, Benja- 
min Dowden, and Benjamin C. Treier, 
all of Jersey City. 





The National Liberty got its name on 
the window at 134 William Street this 
week and is rapidly getting its down- 
town office in order. 














United States Branch 


92 William Street, New York 





INCORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 


EVERARD C. STOKES 


United States Manager 
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H.KRAMER 


ADJUSTER 


FOR INSURANCE COMPANIES 
59 Maiden Lane, New York City 








THE HANOVER 


FIRE INSURANCE COMPANY 
Incorporated 1852 


The real strength of an insurance com- 
pany is in the conservatism of its - 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. A. yrs; ee Vice-President 


WILLIAM Lonwiion Asst. Sec’y 
HOME OFFICE 
Hanover Bldg., 34 Pine St. 


NEW YORK 


HOWIE & CAIN, Inc., Gen. Agents 
Metropolitan District’ 


95 WILLIAM STREET, NEW YORK 
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COMPANY 


Fire and Automobile 
Insurance Specialists 








Lines Bound Anywhere 
in New York State 





45 JOHN STREET 
New York City, N. Y. 


Telephone 5784 John 











100 William Street 





SCHAEFER & SHEVLIN 


GENERAL AGENTS 
FIRE and AUTOMOBILE INSURANCE 
Excellent Facilities for Handling Suburban Business 


New York, N. Y. 


Phones John 1167, 1168 

















NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE INSURANCE CO, oF PITTSBURCH, PA, 
ALLEMANNIA FIRE INSURANCE Co, OF PITTSBURGH, PA. 
CAPITAL FIRE INSURANCE Co, OF CONCORD, N.H, 


GEORGIA HOME INSURANCE CO: OF COLUMBUS, GA, 
UNITEO AMERICAN INSURANCE CoO, OF PITTSBURGH, PA. 
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New Jersey Insurance Co. 
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Capital: 
One Million Dollars 
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LOCAL AND GENERAL AGENTS SERVICE 
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Central Fire Office 
Engages A. E. White 


REORGANIZING AUTO BRANCH 





J. P. McGowan Also Leaving Washing- 
ton Marine; Future of Department 
Undecided 





A. E. White has resigned as automo- 
bile manager of the Washington Marine, 
to take a similar position with the Cen- 
tral Fire Office, New York. The head- 
quarters of the department will be at 
92 William Street. 

Manager Allen, now in charge of the 
Central Fire Office’s automobile depart- 
ment. has resigned and his assistant, 
Mr. Wainwright, is at present away 
from the office on account of illness. 

J. P. McGowan, assistant automobile 
manager of the Washington Marine, is 
also leaving that company and will be 
assistant to Mr. White in his new con- 
nection. The automobile department of 
the Central Fire Office, which was op- 
ened last April, will now be entirely 
reorganized. 

As to the future of the Washington 
Marine’s automobile department, noth- 
ing definite has been decided upon. The 
department has been successful under 
the administration of Mr. White and 
according to the company officials, they 
have not at present in mind any suc- 
cessor to him. It is possible that no 
successor shall be appointed unless the 
company should be fortunate in obtain- 
ing the kind of man it would like to 
handle the business and continue it on 
a profitable basis. Re-insurance or han- 
dling the business through an agency 
are possibilities, but nothing definite 
has been decided. ‘ 

A. E. White was in the automobile 
line for twelve years before he entered 
the insurance field. He then engaged 
with the Royal Indemnity in 1911, be- 
coming manager of the loss department. 
He held this position until March, 1917. 
From there he went to the Northern 
Assurance as manager of its automo- 
bile department, which he organized. In 
August 1919, he became automobile 
manager for the Washington Marine 
and organized that department. 

J. P. McGowan began his insurance 
work with the Royal Indemnity and 
went to the Northern Assurance a8 as- 
sistant to Mr. White when he took 
charge of the Northern’s automobile de- 
partment. Mr. McGowan then went to 
the Kenny Agency and the United 
States Fidelity & Guaranty and in Aug- 
ust, 1919 again became associated with 
Mr. White as assistant manager in the 
Washington Marine’s automobile depart- 
ment. 

MAKE IT “RED LETTER” DAY 

Charles H. Fischer, Newark, N. J., 
has suggested to members of the Na- 
tional Fire Protection Association that 
when ordering desk pads, diaries and 
calendars, they request the publishers 
to mark “October 9, Fire Prevention 
Day,” in red. This is just another ef- 
fort to bring fire prevention day to the 
attention of the public and to popular- 
ize it. In other words, make its ob- 
servance a habit. 





MAY SLICCFFN PURCELL 
Chicago, July 21—wWhile no official 
announcement has been made in regard 
to the successor to R. H. Purcell, west- 
ern manager of the Liverpool & London 
& Globe, who died suddenly last Mon- 
day, it is generally believed that W. 
P. Robertson, now assistant manager, 

will succeed to the managership. 





WRIGHT SEES IMPROVEMENT 

C. C. Wright, assistant secretary and 
head of the automobile department of 
the Fireman’s Fund, believes that the 
revised Conference constitution will 
serve to strengthen the Pacific Coast 
branch of the automobile underwriters 
organization. Mr. Wright says: ‘The 
new organization on the Pacific Coast, 
which will be known as the Loca] Con- 
ference of the Pacific Coast Territory, 
will be stronger than the old Pacific 


Coast Automobile Underwriters Con- 


ference. Penalties for violations of the 
rules of the Conference can be better 
enforced and companies that evade the 
rules can no longer excuse themselves 
on the grounds of ignorance, or the 
mistakes of subordinates, because rep- 
resentation on the National Conference 
will be by companies, with either a 
president or vice-president as the rep- 
resentative of the respective company 
members.” 


HAVE MILL MUTUAL AGENCY 

J. W. Just, formerly inspector for the 
Millers National, of Chicago, and Leroy 
Neal, formerly inspector for the Penn- 
sylvania Millers Mutual, of Wilkes- 
Barre, have established a mill mutual 
agency in Columbus, to be known as the 
Millers Mutual Insurance Agency, the 
first of its kind in the state. Both the 
men participated in the conservation 
survey of food plants in the state a 
year ago, but had no part in the survey 
just closed. 





VIRGINIA AGENTS MEETING 

The executive committee of the Vir- 
ginia Association of Local Fire Insur- 
ance Agents, at a meeting here recently, 
selected Roanoke as the meeting place 
of the 1920 convention to be held some 
time in September. The exact date will 
be fixed later. National President Fred 
Cox has given assurance that he will be 
in attendance and will address the ag- 
ents. W. T. Paxton, of Buena Vista, is 
chairman of the executive committee. 





SHOULD MAKE DEPOSIT 
Assistant Attorney General Davis, of 
Alabama, has given an opinion that mu- 
tual companies doing business in Ala- 
bama must deposit $100,000 with the 
state as provided in the insurance act 
of 1915. 





GETS CENTRAL NATIONAL 
The Central National, Des Moines, 
has withdrawn from the B. D. Prince 
agency, Philadelphia, and has taken on 
C. A. Krouse & Co. 








General Agents 
85-87 John St., 
New York 


Cuba. 


OHIO MILLERS 
OF 


CANTON—OHIO 
Assets $2,154,106 
MILL OWNERS 
OF 
DES MOINES, IOWA 
Assets $1,306,156 
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Assets $476,577.15 
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Special Facilities to Brokers and Agents—Immediate Binders Covering 
Acceptable Risks Located Any Place in the U. S., Canada, Mexico and 








ENTERING FIRE LINE 





London Guarantee & Accident Looking 
For Company; Employers Liability 
May Follow 





General Superintendent W. T. Stev- 
ens, of the London Guarantee & Acci- 
dent, Chicago, said to a representative 
of The Eastern Underwriter this week 
that no arrangement has been definitely 
consummated by his company to organ- 
ize or buy a fire company. United 
States Manager Fred W. Lawson has 
been in New York, Boston and Philadel- 
phia, looking over the ground with a 
view to getting a fire company that 
would serve as a running mate to the 
casualty business. 

As is often the case with fire com- 
panies entering the casualty field, cas- 
ualty companies engaging in fire lines 
are apt to do so initially to protect their 
automobile business. 

The presence in this country of T. E. 
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personal liability. 





AUTOMOBILE 
INSURANCE 


THEFT, COLLISION 
AND PROPERTY DAMAGE 


THE NEW YORK UNDERWRITERS 
AGENCY 
Announces the establishment of an 
AUTOMOBILE 
DEPARTMENT 


Issuing a full coverage policy, except 
Cc . il 
Jervice and faci ~~ 
ities to Agents will parallel the same 
unexcelled standard of efficiency which 
has characterized every undertaking 
of this organization during ifs entire 
career of more than a half century. 


A. and J. H. STODDART 


100 WILLIAM STREET, NEW YORK 











Keysell, home office manager of the fire 
department of the Employers Liability 
Assurance, in London, has given rise to 
the report that the Employers is also 
about to enter the fire business. 

In England where the home offices of 
these companies are, they follow the 
British custom of balancing their vari- 
ous classes of business. Both com- 
panies write a variety of lines including 
fire and marine. They have large and 
efficient agency plants in the United 
States. Any movement on the part, of 
casualty companies of such high class 
to enter the fire insurance business is 
naturally of paramount interest to in- 
surance men, 


PAMPHLET ON HOSPITALS 

An article on fire protection for hos- 
pitals, asylums and similar institutions 
published in the April Quarterly of the 
National Fire Protection Association 
has been reproduced in pamphlet form 
and is sold by the association at 15 
cents a copy. Single copies can be 
obtained by members without charge. 





JAMES A. FLAWS, ASSISTANT 

: Chicago, July 21.—John J. Purcell of 
Chicago, recently appointed western 
general agent of the Sterling Fire of 
Indianapolis and the Federal of New 
Jersey, has announced the appointment 
of James A. Flaws, now automobile sup 
erintendent of the Hanover in its west- 
ern department, as assistant general 
agent, He will take his new position 
at once. 





HOBOKEN AGENCY OPENED 

The Gottlepp Realty Company, 107 
Adams Street, Hoboken, has been 
formed to do a general realty and in- 
surance business. The authorized capi- 
tal stock is $100,000 and the incorpora- 
tors are Louis Gottlepp, Joseph Tepp- 
man and Samuel Teppman, all of Ho- 
boken. 





WITH NEW YORK BINDING OFFICE 

Samuel S. Sibbs, Jr., has joined the 
staff of the New York Binding Office, 
as assistant to B. C. Scudder, manager. 
Mr. Sibbs was formerly with the Lum- 
ber Underwriters and its allied offices. 





PLACED WITH JOHN A. FOUSER 

The National Liberty has withdrawn 
from the office of Adolph Haug, Phila- 
delphia. The agency has been placed 
with John A. Fouser, 


MORE FIRES IN OHIO 
There were more fires in Ohio during 
May than during the month either last 
year or in 1918, according to the month- 
ly report of State Fire Marshal William 
J. Leonard. 





STURTEVANT GENERAL ADJUSTER 
Frank C. Sturtevant, of the Under- 
writers Adjusting Company, Chicago, 
has resigned to become general adjuster 
for the National Union, Pittsburgh. 





King, Alley & Lawrence are getting 
established in their new quarters at 
134 William Street on the second floor. 
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Preparing Uniform 
Canadian Statute 


NEW FIRE POLICY IN MAKING 





Provision for Varying Cond'‘tions; Co- 
insurance; How Insurance May 
Be Terminated 





In Canada somé yeurs back a body 
of commissioners was formed to deal 
with uniform legislation. Every prov- 
ince with the exception of Quebec is 
represented by three commissioners. 
At the last conference held in Winnipeg 
last August, the commissioners took up 
uniform statutory conditions in fire pol- 
icies, Besides the bill prepared by the 
commissioners for this meeting the 
Canadian Bar Association, which is in- 
terested in these affairs, also prepared 
one, 

Third Draft Made 

At the Winnipeg gathering the two 
bills were discussed and then referred 
to the three Saskatchewan commission- 
ers for further consideration, The out- 
come is a third draft bill by the Sas- 
katchewan commissioners, which has 
been sent to all parties interested for 
their consideration, This revised Dill, 
although it embodies several changes 
from the two previous drafts, includes 
some items highly important. Append- 
ed to it is a memorandum showing the 
sources of its various clauses. The On- 
tario insurance law is given the credit 
for the bulk of the recommendations. 
The draft fixes a limit of three years 
for fire insurance contracts and one 
year for mercantile or manufacturing 
risks. The section referring to condi- 
tions states that if a company wishes 
to vary, omit or add to them or any of 
the proposed variations or additions, a 
statement clearly indicating the chang- 
es shall be printed in conspicuous type 
and in red ink on a separate sheet at- 
tached to the policy, and the sheet shall 
be signed by the company and by the 
insured, and shall contain these intro- 
ductory words: 

“Variation in Conditions. The at- 
tached policy is-issued subject to the 
statutory conditions with the following 
variations, omissions and _ additions, 
which are, by virtue of the Fire Insur- 
ance Policy Act, in force so far only 
as they shall be held to be just and 
reasonable to be exacted by the com- 
pany.” 

This is the import of Section 6 (1); 
the second part of the same section 
states that “No variation, omission or 
addition shall be binding on the insured, 
unless the foregoing provisions of this 
section have been complied with; and 
any variation, omission or addition shall 
be so binding only insofar as it is held 
by the court before which a question re- 





211th YEAR 


SUN 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANOH: 
54 Pine Street - New York 
WESTERN DEPARTMENT: 
76 WEST MONROE ST., CHICAGO. 


PACIFIC DEPARTMENT: 
N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 





lating thereto is tried to be just and 
reasonable.” 
Co-insurance 

Following comes the provision of a 
co-insurance clause, “A policy may con- 
tain a co-insurance clause, in which 
case it shall have printed or stamped 
upon its face in conspicuous type and 
in red ink the words, ‘This policy con- 
tains a coinsurance clause’, and such 
clause shall be deemed an addition to 
the statutory conditions.” 

The last item is perhaps one of the 
most important and is fraught with 
possibilities. Being deemed an addi- 
tion to the statutory conditions, the co- 
insurance clause, as it affects a settle- 
ment of loss, becomes a subject for 
possible contention and a ruling in the 
courts in accordance to the statutory 
conditions. 

Condition 10 of the Schedule of Statu- 
tory Conditions, defining how the insur- 
ance may be terminated, is stated in 
the “Notes” to be so framed as to pre- 
vent such a question arising as came 
before the court in Veltre v. London & 
Lancashire Fire case in 1918. In con- 
nection with this, however, it might be 
pointed out that in the case referred to, 
the question of the method of giving 
notice arose. This is dealt with in the 
draft bill in Condition 23. It might be 
a good plan to have this follow numer- 
ically the condition defining how in- 
surance may be terminated. Further, 
two of the judges in the Veltre vs, Lon- 
don & Lancashire action held that the 
seven days’ notice was not to be com- 
puted from the time of mailing the 
notice, but from the time of its receipt 
by the assured. The draft bill is not 
explicit on this point. 





MORE APPARATUS FOR PHILA. 

Mayor Moore of Philadelphia on last 
Friday signed contracts for three aerial 
hook and ladder trucks. eleven gasoline 
pumping engines and eleven combina- 
tion chemical hose wagons at a total 
cost of $294,606. The success attained 
by Camden, N. J., in securing an ade- 
quate and = satisfactory water supply 
from artesian wells has prompted 
Mayor Moore to seriously consider ob- 
taining a much needed enlargement of 
Philadelphia’s water supply by sinking 
artesian wells near the junction of the 
Delaware and the Schuylkill rivers, ad- 
jacent to the League Island Navy Yard. 


VOLUNTEER FIREMEN TO DISBAND 

The City Council of Wilmington, Del., 
has been notified by one organization 
comprising the volunteer fire depart- 
ment that the company will disband on 
August 1. The communication states 
that the volunteer fire service is no 
longer feasible and should be replaced 
by a paid system. 


WILL ERECT BUILDING 
The Northern Insurance Company of 
New York is preparing to erect an office 
building at 83 Maiden Lane. Part of 
this structure will be occupied by the 
company and part by Willard S. Brown 
& Company. 


BRITISH AMERICA 
ASSURANCE CO. 


Incorporated 1833 
Toronto, Canada 


Fire, Automobile, Explosion—Riots, Civil 
Commotions and Strikes 


Statement, January 1, 1920 





EE vc ivisevnsesdscineinbaaeansal $2,297 ,350.46 
DEE: NevestacensedsSausnacais 1,517,850.59 
Surplus in United States....... $ 779,499.87 


Total Losses Paid in United 
States from 1874 to 1919, 
GD ddcbvvaconeamicnsaudel $26,935,071.80 


W. B. MEIKLE, Pres. & Gen. Mgr. 
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JAMES H. EPWORTH 
NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 


FIRST 
SERVICE 


80 MAIDEN LANE 
NEW YORK 
Phone John 4560 








INTEGRITY SERVICE 


STRENGTH 








'j. H. VREELAND 
‘Assistant Manager 





, JAMES H. BREWSTER, Mer. 
if Hartford, Conn. ” 
A BROAD UNDERWRITING SERVICE TO AGENTS 
Writes Fire, Automobile, Rent, Sprinkler Leakage, Tornado, Use and Occupancy, Explosion, etc. 
Works in Harmony with American Agency Principles and Practices 
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LINES SOLICITED AND BOUND THROUGHOUT UNITED STATES 
AND CUBA 


E. F. FLINDELL 
INSURANCE 


1 LIBERTY STREET Telephone John 2612 


LOCAL OFFICES 


BROOKLYN, N. Y. 
153 Remsen St. 
Tel. 2504 Main 








NEW YORK 


JERSEY CITY, N. J. 
Montgomery St. 
Tel. 216 Montgomery 


NEWARK, N. J. 
9-15 Clinton St. 
Tel. 614 Mulberry 











wee ee 











HERBERT BUXTON 
92 WILLIAM ST., N. Y. CITY 
JOHN 34% 


Issues the Most Attractive Automobile Policyin a Non-Conference 
Company 




















Binders Effected on Risks Anywhere in the U. S. & Canada 


Phone John 4613 


BERNHARD JNSURANCE AGENCY 


43 Cedar St., 1 Montgomery St., 
New York City Jersey City, N. J. 


Nationale of Paris Fireman’s Fund | 


Agricultural Ins. Co. of Watertown 
Atlas Assurance Co. 


Rhode Island Insurance Co. Home Fire & Marin 

















Just say: 


“Insurance 
Man”— 


the open sesame 
to every courtesy 
within our power. 








Room with de- 
tached bath $1.50 
and $2.00 


be psit ay tte bath $2.50 


tain ' and $3.0 
BREVOORT Hotel 
Insurance Headquarters 
MADISON ST.—East of LaSalle 
CHICAGO 
LAURENCE R. ADAMS, Sec’y & Mgr. 





THE LEADING FIRE COMPANY 
OF THE WORLD 




















CRUM & FORSTER 
GENERAL AGENTS 


95 WILLIAM STREET NEW YORK CITY 


The North River Ins. Co., N. Y. 
United States Underwriters’ Policy, N. Y. 
Union Fire Ins. Co., Buffalo, N. Y. 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 
Potomac Ins. Co., Washington, D. C. 


F. M. GUND, Mgr. Western Dept. 
Freeport, Illinois 


W. W. ALVERSON, Mgr. Pacific Coast Dept. 
San Francisco, California 
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Judged by the calendar my friend 
Pete Eyler, who represents the Aetna 
Life Insurance Co. in Pittsburgh, is no 
longer in his ’teens, but the calendar 
in this case is not authentic. 

On the evidence of his birthdays Pete 
should be Oslerized but in the mere 
matter of activity, appearance and 
work performed, he is still a colt. 

It happened one morning that Peter 
and I sat at the breakfast table to- 
gether and during his attack on the 
grapefruit he delivered a sermon that 
did me more good than any I have yet 
heard from the Pulpit. 

Says Pete: 

“I’ve never yet got over the ‘boy 
period’ in my existence and personally 
| feel just as young and equal to all 
occasions as when I was twenty-one. 

“It seems to me that with most folks 
of my years, old age just lays his hands 
on them and they begin to wilt. 

“But as for me, I’m going to die game 
and with my boots on and not weaken 
until the real time comes.” 

That’s the stuff:—KEEP GOING. 

Think youth, live youthfully and give 
your sense of humor a chance to laugh 
at father time. 

The old man with the scythe can 
keep busy enough gathering in those 
who acknowledge age and have the 
tendency, metaphorically speaking, to 
grow gray whiskers. 

While others may complain of weak 
joints and failing eyesight Pete WORKS 
and goes fishing and works, and shoots 
quail and sends salmon and partridges 
to his friends and adjusts losses equit- 
ably for the Aetna and has the time 
besides to smile and shake hands with 
his friends all over creation. 

Pete is the New Testament, the Dec- 
alogue and the Ten Commandments. 
He has found within himself what 
Ponce de Leon died trying to discov- 
er:—THE FOUNTAIN OF YOUTH— 
and if there is a little larger spark of 
life in my cosmos today, it is because 
of Pete and men like him who forgive 
their enemies (if they have any), eat 
three square meals a day and sleep 
with a clear conscience, treating what 
some men call FAILURE with the deri- 
sion it deserves. 

Give us more Pete Eylers and the 
doctor and the undertaker and the 
grave digger will go on a strike and 
complain of hard times. 

* * * 


Hall Walker, who is unfortunate 
enough to have the same name as my- 
self, is a young and progressive member 
of the sales force of the Frank Gair Ma- 
comber Agency of Boston. 

He tells me that not long ago a very 
peculiar claim reached their office. It 
seems that they had a policyholder who 
owned a wooden leg and bright and 
early one morning he managed to fall 
down the cellar stairs and break it. 
He immediately registered a personal 
accident claim stating that he had brok- 
en his wooden leg, only to receive notice 
from the company that he had not sus- 
tained a personal injury, but had mere- 
ly suffered property damage and was 
therefore not entitled to a cash adjust- 
ment, 

When I told this story to J. S. Rowe, 
former Vice-President of the Aetna 
Life and Affiliated Companies he ex- 
claimed, “Well, it’s the policyholder’s 
fault. He should have merely stated 
that he broke his leg and let it go at 
that. It was his leg wasn’t it?” 

In telling the above to Charlie Eth- 
ridge, manager of the Automobile De- 
partment of the Bankers & Shippers 
Insurance Co. of New York, he said it 
reminded him of a case where an agent 
about to insure the furniture in an old 


maid’s apartment was told to include 
an elaborate cage containing a green 
African Parrot. 

“Well,” said the solicitor, “I can in- 
clude the cage all right, but you will 
have to take out a live stock policy if 
you want the Parrot covered.” 

Hereat she demurred _ strenuously 
and the upshot of the matter was the 
solicitor agreed to buy her a new Par- 
rot in case she suffered a fire loss. 

Charlie says that the agent missed 
an opportunity to do the old lady a serv- 
ice by suggesting that she institute a 
sprinkler system in the Parrot Cage. 

Now that we are recounting stories 
it might be well to relate the experience 
of a prominent representative of the 
General Accident Co. of Philadelphia. I 
would give you his name but I am 
afraid he might object in spite of the 
fact that the anecdote proves that he 
is a man of considerable resourceful- 
ness, 

It seems that in his early days when 
he first started in the business of sell- 
ing accident insurance he ran wp against 
a lot of hard luck; so much so in fact 
that he got in dutch with the trades 
people where he lived who refused 
longer to trust him, 

One night an old friend of his called 
at his office and without notifying his 
better half he carried him home to din- 
ner, only to be informed on arriving 
there (and among other things) that 
there was nothing in the house to eat. 
So the poor devil made up some excuse 
or other and hiked down to the butch- 
er’s on the corner. He wanted to buy 
a steak but there was absolutely noth- 
ing doing. The butcher explained to 
him that his account was already over- 
drawn, as a bank man would express 
it, and that a porterhouse could only 
be bought by cash in hand, 

The distracted agent realized that he 
was up against it, but that somehow or 
other he must get that porterhouse to 
his wife in record time, so he imme- 
diately sét to work and sold the butch- 
er an accident policy, accepting the 
steak as a partial premium payment. 

Necessity is certainly the mother of 
invention and this tale goes to show 
that in spite of Solomon’s remark there 
still is something new under the sun. 

: * * 


I have just run across an amusing lit- 
tle piece of printed matter issued by a 
Casualty Company in which said Com- 
pany accuses its competitors of not liv- 
ing up to manual observations. 

This folder sets forth with much 
humor and some cleverness the hor- 
rors of rate-cutting, or price-cutting, as 
a business house would call it. Now, 
I'm strong for the business man who 
makes a price that shows him a profit, 


_and sticks to it in the face of difficul- 


ties—he is a good citizen, and I wish 
there were more of him—his service 
to mankind not only consists in spread- 
ing the “Gospel of Courage,” but by 
making a profit himself he is usually 
reasonable about allowing other people 
to make a fair profit out of him, where- 
as the price-cutter is usually a sort of 
human hyena who howls about the out- 
skirts of the main camp and confines 
his operations to the dark, occasional- 
ly emitting nocturnal noises, and, like 
Lazarus, “living upon the crumbs that 
fall from the rich man’s table.” 

But what I started out to say was 
this: That while rate-cutting is like 
“killing the goose that lays the golden 
egg,” it is nevertheless a fact that the 
fellow who makes the biggest holler on 
the subject is usually the chap who is 
himself the biggest cutter of all. 

He reminds me of the man who steals 
somebody’s watch in a crowd and then 
yells “Thief! thief!” in order to dis- 
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Western Department 
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Greater Capacity 


for Local Agents 





Use our unlimited capacity and wide experience for placing additional lines 
of insurance beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British 


Companies maintaining United States deposits. 


Immediate telegraphic 


binders given. 


MARSH & MCLENNAN 


Insurance Exchange 


CHICAGO 
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NEW YOR DENVER SAN FRANCISCO MINNEAPOLIS 
901 Ford nice 302 West Superior St. 263 St. James St. 23 Leadenhall St. 
DETRO DULUTH MONTREAL LONDON 


The Best there is in Insurance Service 








tract attention from himself, and is 
very apt to point out to the assemblage 
some honest, innocent and highly re- 
spectable gentleman two blocks ahead 
as the guilty party, upon whom the 
populace wreaks its wrath, while the 
pickpocket dodges into the retail es- 
tablishment on the corner and issues 
orders to the man with the white apron, 

Many a man, like the painted clown 
in the circus, conceals a heart pang 
by springing a joke, and if such an 
individual has a command of the Eng- 
lish language, a little leisure and a good 
stenographer, he can usually turn out 
a Billnyeism that makes every one 
smile except himself. 


Some wise and naive philosopher 
once delivered himself of the follow- 
ing immortal words, “If your competi- 
tor talks about you, put him on your 
payroll; never mind what he says, so 
long as he talks,” and, curiously, the 
chap who does the most talking about 
competitors and who directs at others 
the most diatribes, humorous and oth- 
erwise, is highly rated by nobody, not 
even Bradstreet’s and Those Who 
Know. 


Sha fveg wn. Pal ta, 
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Connecticut Fire 
Seventy Years Old 


IN STRONG HARTFORD GROUP 








Always An Honored Institution; Oper- 
ates Over Wide Territory; Edward 
Milligan President 





The Connecticut Fire of Hartford is 
seventy years old. Its birthday was in 
June. The first business written by the 
Connecticut was put on the books in 
July 1850, after its organization in June 
of that year with a capital stock of 
20,000 shares, par $100. Since its or- 
gunization the capital of the Connecti- 
cut Fire has been increased from time 
to time until at the end of 1905 it was 
$1,000,000. In 1906 $500,000 of the capi- 
tal was transferred to the surplus ac- 
count, and another $500,000 capital was 
put in at $200, adding $1,000,000 to the 
company’s resources, On December 31, 
1919 it had a cash capital of $1.000,000; 
assets amounting to $10 977,535; total 
liabilities except capital $6,926,585; re- 
serve for re-insurance $5,854,790; sur- 
plus over capital and liabilities $3,- 
050,950 and surplus to policyholders of 
$5,050,950. 

The Connecticut Fire is one of that 
popular group of Hartford companies, 
the Phoenix of Hartford and the Equit- 
able Fire & Marine, located at 30 Trin- 
ity Street, operating under the directing 
genius of Edward Milligan, he being 
president of the three companies. 

The Connecticut Fire writes prac- 
tically all lines written by fire com- 
panies, and it is licensed in all the 
states and territories except Porto Rico, 
Guam, the Philippines and the Virgin 
Islands, It operates throughout the 
Dominion of Canada except in New- 
foundland and Prince Edward Island. 

That the Connecticut Fire has been 
ably managed is indicated in its return 
to stockholders. It has paid from 10 
per cent and 12 per cent up to 20 per 
cent and 22 per cent dividends, and in 
1918 it paid 25 per cent. Its return to 
stockholders fell below 10 per cent only 
once in this present century, when only 
9 per cent was paid in 1906. 

The officers of the Connecticut Fire 
are President Edward Milligan, vice- 
presidents William T. Howe and George 
M. Lovejoy, secretaries John A. Cosmus, 
F. W. Bowers and George C. Long, Jr., 
assistant secretaries Henry P. Whit- 
man, F. Minot Blake and Edward V. 
Chaplin. 

WILL PLANT AGENCIES 

In reference to the Great Lakes en- 
trance to Connecticut, New Jersey and 
Washington, the company will arrange 
representation in those states through 
the Central Fire Office, New York, 
which is its general agent for the entire 
country. 


R. W. FORSYTH CHOSEN 
R. W. Forsyth has been appointed an 
assistant secretary of the Indemnity of 
North America in charge of the liability 
and compensation claim department. 
Mr. Forsyth has been with the Fidelity 
& Deposit. 


LUNDY STATE AGENT 
F. K. Lundy, Williamsport, has been 
appointed Pennsylvania state agent and 
adjuster for the London & Scottish. 








The building occupied by Lehn & 
Fink on William Street will be vacated 
by that firm July 26. 





““STRONG AS THE STRONGEST”’ 


The Northern Assurance Go. 


(LTD., OF LONDON) 
Organized 1836 
Entered United States 1876 
Losses Paid - - - $109,000,000 
Losses Paid in U. S. $40,000,000 
Eastern and Southern Departn:ents 


55 JOHN STREET 
NEW YORK CITY 





ITALIAN CELEBRATION COSTLY 





Free Use of Fireworks at Religious 
Festival Causes Jersey City 
Loss 





At this time of year numerous reli- 
gious celebrations are held in the Ital- 
jan quarters of all large cities. These 
are more like the old-fashioned Fourth 
of July than anything else. This year 
the celebrants appear to be unusually 
well supplied with money to spend for 
fireworks. In some places where these 
celebrations have been held, the racket 
reminds one more of a sham battle than 
a saint’s day observance. 

Of course, this method of doing hom- 
age to a patron saint creates an in- 
creased fire hazard. The result of one 
of these celebrations is well illustrated 
in Jersey City, N. J., where sparks from 
a pyrotechnic display resulted in the 
death of twelve horses and threatened 
to wipe out an entire block. The dam- 
age was estimated at $40,000. The fire 
was confined to the Italian quarter and 
was gotten under control by concerted 
action of all the fire apparatus in the 
lower section of the city. A good deal 
of the property destroyed consisted of 
junk shops and stables, but under un- 
favorable conditions, a fire starting in 
a neighborhood of this character might 
easily spread to other more valuable 
property, 





c. G. APP ON LEAVE 

C. G. App, fire department superin- 
tendent, Brooklyn Branch, Automobile 
of Hartford, under J. J. Phelan, man- 
ager, has been obliged to take an ex- 
tended vacation owing to poor health. 
Herbert Henry, of the New York City 
Branch, will be transferred to Brooklyn 
to act as fire branch superintendent 
there. —_—_— 

EUGENE LA TOURETTE ILL 

Eugene La Tourette, adjuster for the 
Home Insurance Company, New York, 
is seriously ill with pneumonia in 
Arlington, Va., where his daughter lives. 








VEAZIE ASSISTANT SECRETARY 

Maurice M. Veazie has been elected 
assistant secretary of the Boston and 
the Old Colony. 





NEWARK AGENT FOR BANKERS 

The Central Fire Office, New York, 
has been appointed agent at Newark, 
N. J., for the Bankers of Lincoln, Neb. 


J. S. Turn, New York Branch Office 
manager of the Aetna Life and affiliated 
companies, together with Mrs. Turn, are 
spending their summer vacation at Colo- 
rado Springs. 











R. M. Chandor, of the C. C. Hine Com- 
pany, New York, was married July 17 
to Miss Mary Harley Mulford, of Phila- 
delphia. The honeymoon will be spent 
in Canada. 





Miller, Henley & Scott have been ap- 
pointed to represent the Abeille Fire 
Insurance Company of Paris, France, 
for the Pacific Coast. 


NO DECISION ON WITHDRAWAL 


Whether the Hartford Live Stock In- 
surance Company will withdraw from 
the National Live Stock Insurance Asso- 
ciation will be determined at the annual 
meeting of the Association, to be held 
in Chicago the latter part of July. It 
has been reported that the company 
might take such action, but according 
to General Agent J. S. Briggs, of the 
home office, no decision hag been 
reached, 





FIREMEN RESIGN 
Because the City Council of Sarnia, 
Ontario, refused to install the two- 
platoon system, the entire fire depart- 
ment has resigned, effective August 1. 





A. L. LUCAS SPECIAL 
A. L. Lucas has been appointed spe- 
cial agent for the Great American and 
American Alliance in southern Illinois. 
He has been with the Aetna. 











Established 1862 
STATES 
HORATIO N. KELSEY, Manager 
206 Broadway, New York, N. Y. 


UNITED BRANCH 








JOHN KAY, Vice-President and Treasurer 
NEAL BASSETT, Vice-President 


Firemen’s Insurance Co. Newark, N. J. 


January 1, 1920 
Capital Stock ......... ee 
Net Surplus ............ 
SURPLUS TO POLICYHOLDERS. $3,550,392.78 


sok Aeacenitl $2,300,392.78 


DANIEL H. DUNHAM, President 


J. K. MELDRUM, Assistant Secretary 


seeeee+ -$1,250,000.00 


A. H. HASSINGER, Secretary 








of Wetertown.N.B. 


Fire, Marine, 
Automobile, Sprinkler Leak- 
age, Riot and Explosion In- 


E. A. MORRELL, 205 Walnut Place, Phila., Special Agt. MIDDLE DEPT. 
JAMES J. GARLAND, 514 Eighth Ave., Brooklyn, Special Agent 

N. Y. SUBURBAN & NO. N. J. 
E. J. PARMELEE, Syracuse, N. Y., Special Agent. NEW YORK STATE 
GEORGE SHAW, 116 Milk St., Boston, Special Agent NEW ENGLAND 
F. F. BUELL, Troy, N. Y., Special Agent........NEW YORK STATE 


Windstorm, 


surance. 








A. H. TRIMBLE, Prest. 


Capital $400,000.00 





The Superior Fire Insurance Co. 
PITTSBURGH 
Incorporated 1871 
EDWARD HEER, Sec’y and Treas. 


Why not make room in your agency for a conservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Surplus to Policy Holders $730,417.59 
Assets $2,083,462.49 
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General Fire Assurance Co. 
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FRED S. JAMES & CO. 


UNITED STATES MANAGERS 
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Eagle. Star & British Dominions Ins. Co. 


London 


AGENCY SUPERINTENDENTS 
Carroll L. DeWitt 


123 William Street 
NEW YORK 


Urbaine Fire Insurance Co. 


P. A. Cosgrove 


WM. A. BLODGETT 
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somewhat difficult for those not famil- 
iar with our somewhat complicated 
state and federal method of govern- 
ment, to appreciate the distinction and 
difficulties encountered by the Federal 
and State Legislatures respectively in 
enacting laws on different subjects, in- 
cliding, among others, (1) interstate 
and foreign commerce and (2) the regu- 
lation of marine and other classes of 
insurance. 

For example, a state may impose 
upon corporations of other states and 
upon the corporations of foreign coun- 
tries desiring to obtain a license to 
transact business in such state, prac- 
tically any conditions and terms for the 
exercise of such corporate franchise as 
it deems best provided that such legis- 
lation does not for example constitute 
the regulation or taxation of inter-state 
or foreign commerce. The Supreme 
Court of the United States has ruled 
that marine insurance not being com- 
merce is subject to state regulation. 
The Federal Government on the other 
hand is by the constitution of the Unit- 
ed States prohibited from, among other 
things, taxing exports, and it has re- 
cently been held by the Supreme Court 
of the United States that a stamp tax 
upon an instrument of insurance is- 
sued in respect to cargo exported from 
the United States, was in substance a 
tax upon the article so exported and 
therefore an invalid exercise of Con- 
gressional power. 

It is because of the Thames & Mersey 
v. United States, 237 U. S. 19 (1915) 
decision’ and because of the constitu- 
tional prohibition above referred to 
that the Treasury Department of the 
United States has ruled that Sub-div. 15, 
Schedule a, Title 11 of the Revenue Act 
of 1918, which at present imposes a 
federal tax of 3 per cent, among other 
things upon all instruments of insurance 

“issued to or for or in the name of a 

domestic corporation or partnership 

or an individual resident of the Unit- 
ed States by any foreign corporation 

or partnership or any individual not a 

resident of the United States, when 

such policy or other instrument is not 
signed or countersigned by an officer 
or agent of the insurer in a state” 

* * * “within which such insurer 

is authorized to do business’* * * 
cannot apply to insurances upon cargo 
exported from the United States. 

For the privilege of exercising its cor- 
porate franchise within a state, for ex- 
ample New York, the latter may, how- 


ments advanced by the Superintendent 
in favor of his bill was that such policy- 
holders could look to the United States 
branch assets for satisfaction of their 
claims, although the United States 
branch held no reserves for such poli- 
cies. In our opinion transactions which 
do not establish a right in a policyhold- 
er against United States assets need 
not be included in such reports and it 
will not be necessary to report home 
office business transacted with corpora- 
tions or individuals who are not resi- 
dent within the United States. 

The penalty clause of Sec, 45 has 
been amended by adding to it a provi- 
sion that a violation of the section shall 
be sufficient cause for the revocation 
by the Superintendent of Insurance of 
the certificate of authority issued to a 
foreign insurance company. As the 
bill was originally drawn the revoca- 
tion of the certificate was mandatory 
upon the Superintendent, but after we 
had called his attention to the possible 
injustice of such a provision the bill 
was amended to make such revocation 
permissive, 

Sec. 45 in itself is not a tax measure. 
Its purpose, as construed by the Super- 
intendent, is (1) to require (so far as 
New York legally may) payment of 
taxes on “United States business” to 
whatever states are entitled to collect 
taxes thereon. The Superintendent 
recognizes that the State of New York 
is not, by the act, empowered to collect 
any taxes to which it is not entitled 
under other existing laws, and that oth- 
er states can only collect taxes on such 
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business provided their laws are ap- 
propriate for that purpose. Further- 
more, New York is not intended to be 
and could not be made a tax-collector 
for any other state. 

The following case, as an example, 
was orally put to the Superintendent, 
and we shall endeavor to obtain a writ- 
ten confirmation of his informal ruling 
upon it: 

A resident of Texas, desiring to in- 
sure shipments of his cotton from 
Texas ports direct to Liverpool, while 
on a visit to England, arranges in Liver- 
pool with a British company having a 
branch in New York to insure cargo so 
shipped. No part of the transaction 
takes place in New York, nor does the 
cargo touch at a New York port during 
its transportation, The Superintendent 
at once recognized that New York was 
not entitled to and could not properly 
claim any tax upon such a transaction, 
but he stated that inasmuch as the 
subject matter of the insurance and 
the shipper of the property were “resi- 
dent” in the United States, he would 
require the report and the maintenance 
of reserve respecting such insurance, 
If the law of Texas was appropriate for 
the collection of a tax upon such busi- 
ness. a tax would be due that state, but 
in no event could New York attempt 
to collect a tax thereon. 

Although we have not requested a 
ruling, we are of the opinion that the 
new act would not apply to the case 
of the insurance upon merchandise 
shipped by an English seller, c. i, f. to 
an American importer, involving the 
endorsement of a policy negotiated and 
written in England, or the issue of a 
certificate thereunder in favor of the 
American buyer. It does not seem to 
us that in the above case the American 
buyer becomes a policyholder within 
the meaning and intent of the new act. 

Nor do we think that it is the inten- 
tion of the statute to apply to the case 
where a foreign policyholder merely en- 
dorses the policy or a certificate issued 
thereunder to an American citizen for 
collection of claims or as security for 
advances, In the first case we think 
the American would merely be an as- 
signee for collection and in the second 
case he would hold the policy or certifi- 
cate as collateral to secure advances. 

We are satisfied that the main pur- 
pose of the Superintendent of Insur- 
ance in obtaining the legislation in 
question was, broadly, to require com- 
panies organized outside of the United 
States, who have branches within the 
United States, to transact what may 
fairly be called their American business 
through their American agencies and 
that in so.far as American business is 
concerned, the home offices of such 
companies should not, so far as they 
are concerned, operate in effect as the 
offices of foreign non-admitted com- 
panies frequently do operate, The Sup- 
erintendent was of the opinion that 
such American business should be trans- 
acted through the American Branches, 
(1), so that the appropriate state should 
collect a tax thereon, and (2), that such 
admitted companies should maintain 
within the United States funds suffi- 
cient to protect such transactions. 

We think that the Superintendent ap- 
preciates that proper regulatory legis- 
lation respecting the unduly large vol- 
ume of insurance transactions by for- 
eign non-admitted companies should 
have been the subject of further legisla- 
tion preliminary to, or at least, accom- 
panying the legislation respecting the 
above phases of the business conducted 
by foreign admitted companies. As we 
shall explain in the succeeding division 
of this communication, this attempt 
wag made by him without, in the first 
instance, consulting with any of the 
important insurance interests in New 
York. Owing, however, to the dead- 
lock which resulted from the conflicting 
interests and views put forward re- 
spectively by the domestic and admitted 
insurers on the one hand and the brok- 
ers on the other (as hereinafter ex- 
plained), no legislation respecting for- 
eign non-authorized insurers was 
passed. 

The difficulties of this situation were 
increased by the introduction of this 
last mentioned bill late in the session. 


SKANDINAVIA 1919 REPORT 


Company Shows Larger Marine Income 
and Lower Loss Ratio for 1919 
Than for Previous Year 





Notwithstanding the falling off gen- 
erally in the quality and quantity of 
marine risks in 1919 as compared with 
the business offered during the war 


period, the Skandinavia of Copen- 
hagen, showed a better marine state- 
ment at the close of last year than for 
several years previously. Marine pre- 
miums, less re-insurance, for 1919 
amounted to £743,914, as compared with 
£516,410 in 1918, £552,607 in 1917, 
£513,373 in 1916, and £302,804 in 1916. 
On the other side of the ledger stood 
losses paid and outstanding amounting 
to £487,564, equalling 65.54 per cent as 
compared with 74.80 per cent in 1918, 
80.77 per cent in 1917, 71.90 per cent in 
1916, and 71.51 per cent in 1915. Thus, 
the premium income and the loss ratio 
for 1919 was the highest and lowest 
respectively during the five years for 
Which the ratios are given. 

Expenses and commissions totalled 
£127,585, or 17.15 per cent, and the sum 
transferred to the profit and loss ac- 
count represents a gain of 8.89 per cent, 
as against 8.50 for 1918, and 7.16 for 
two years ago. The sum of £204,576, or 
27.50 per cent of the annual premium 
income, was withheld as reserve for 
unexpired risks. Though impossible to 
state how many losses will occur this 
year on risks written during 1919, from 
the figures available at the end of last 
December it is safe to deduce that the 
Skandinavia was most fortunate in its 
underwriting results and undoubtedly 
fared better than many other com- 
panies engaged in marine underwriting 
in Scandinavia, Great Britain, and in 
this country. The Skandinavia was 
established in 1899, and had assets at 
the beginning of 1920 amounting to £3,- 
658,522. Its fire business is larger than 
its marine, premiums for the former ac- 
count amounting last year to £1,105,712. 


HEARING ON SECTION 45 


As the result of complaints from 
officials of foreign marine writing com- 
panies that the amended Section 45 of 
the New York State Insurance Law 
would bear unduly hard upon them by 
requiring extra reserves being trans- 
ferred to this country and by necessi- 
tatine additional clerical work to com- 
ply with the new provisions, a hearing 
was held yesterday bv the Insurance 
Department to discuss the terms of the 
act, and to hear proposed changes. 
Representatives of many of the domes- 
tic and admitted foreign marine com- 
panies were present. 


It is probable that before the next 
legislative session the Superintendent 
of Insurance will hold hearings to ob- 
tain the information which he considers 
necessary in order properly to draft a 
— for submission to the 1921 legisla- 
ure, 
Proposed Federal Legislation 


The United States Revenue Act of 
1918 provides, in subdivision 15, Sched- 
ule A, Title XI, for the collection of a 
tax of three cents on each dollar or 
fractional part thereof of the premiums 


of each policy of insurance, whereby in- 


surance is made or renewed upon prop- 
erty within the United States for a resi- 
dent of the United States by any for- 
eign insurer not authorized to do busi- 
ness in the United States. 

A bill has been introduced in the 
United States Senate by Senator Fre- 
linghuysen of New Jersey, increasing 
the rate of tax to ten cents on each dol- 
lar of premium and requiring the brok- 
er negotiating such insurance, and also 
the assured, to file reports of such in- 
surance so placed. Our information in- 
dicates that such a large increase in 
the tax will not be adopted but that the 
rate may be fixed at five cents on each 
dollar of premium, 
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NEW BRITISH COMPANY 

Maurice Diaz, the well-known director 
and underwriter for several British 
companies, including the National Ben- 
efit, of London, has been instrumental 
in the organization of another com- 
pany, the Trans-Marine Underwriting 
Agency, Ltd. It has a capital of £1,050 
in one-pound shares and will conduct a 
general marine underwriting business. 
Mr. Diaz is the underwriter, and also a 
director, the others being E. B. Bar- 
rett, manager, and R. W. Salter. S. N. 
Carvalho is the solicitor. It is rather a 
coincidence that Mr. Diaz, who is con- 
nected with the English Trans-Marine 
Underwriting Agency and also with the 
English Importers & Exporters Insur- 
ance Company, should enter the Na- 
tional Benefit with the American Trans- 
Marine Underwriting Agency, which 
underwrites for the Importers & Ex- 
porters, a purely American company. 
There is no connection between the 
local and foreign companies bearing 
the same names. 


Jesse Spier, of the Importers & Ex- 
porters, says the company has objected 
strenuously to the name Trans-Marine 
Underwriting Agency being used to 
identify another organization and that 
Mr. Diaz has agreed to find a new title. 

ANOTHER KERR MISHAP 

It has been reported from Germany 
that the Kerr steamer “Kermoor” was 
damaged considerably as the result of 
a collision with several small fishing 
boats and with the Altona landing stage 
in Kuhwaerder harbor. Some of the 
fishing smacks were sunk and the land- 
ing suffered loss amounting to 2,000,000 
marks. The “Kermoor,” which was pro- 
ceeding for South American ports, ran 
afoul of thé landing due to a defective 
rudder. 





RETURNING FROM THE SOUTH 

Converse D. West, marine under- 
writer for the Importers & Exporters, 
has been South for several weeks on a 
combined business and pleasure trip. 

















July 23, 1920 


THE EASTERN 


UNDERWRITER 





Syndicates Begin 
Writing Business 





CONTRACT DETAILS GIVEN 





Pools Became Operative Last Week; 
Rates for Syndicate B; Companies 
Subscribing Listed 





(Continued from the previous issue) 





Vessels That Will Be Covered 

“The Shipping Board and Corporation 
undertake and agree that they will in- 
sure or cause to be insured by the pur- 
chasers and owners thereof, with the 
Syndicate B Subscribers, all _ steel 
steamships which, after the date of the 
execution of this Agreement, said Ship- 
ping Board and/or Corporation shall 
sell to others, to the full extent of the 
agreed and unpaid purchase price there- 
of and whether such unpaid portion of 
the agreed purchase price be secured by 
mortgage or otherwise. But no risk to 
attach until reported to and accepted 
by the Syndicate B underwriter. Said 
policies to run not exceeding one year 
from the dates of said policies as and 
when issued. Said vessels shall be in- 
sured at the rates of premiums named 
in the Rate Schedule, hereto annexed 
and made a part fereof, marked 1, as 
to the standard types of vessels therein 
mentioned and as to other types of 
vessels at rates of premium to be here- 
after mutually agreed upon and fixed 
hy the parties hereto as occasion arises, 
and substantially in accordance with 
the terms and conditions of policy form 
nereto annexed and mae a part hereof 
and marked 11, and as may hereafter be 
agreed between the Shipping Board and 
Syndicate B Subscribers, subject to and 
in accordance with the other terms of 
the Agreement. 

“The Shipping Board and Corporation 
further undertake and agree that they 
will enter or cause to be entered by the 
purchasers and owners thereof, at their 
own expense, with the Syndicate A 
Subscribers, all steel vessels which the 
said Shipping Board and/or Corpora- 
tion may hereafter sell to others. 

“Notwithstanding that, during the 
above-mentioned term, payments on ac- 
count of said unpaid purchase price are, 
from time to time, made, in respect to 
said steamships, or the balance of said 
unpaid purchase price or prices shall 
be paid with respect to any steamship 
or steamships so insured, this Agree- 
ment and the aforesaid insurance in re- 
spect to said steamship or steamships 
shall (provided that the terms of this 
Agreement and said policies are com- 
plied with in accordance with their pro- 
visions) continue until the expiration 
date of said policies. 

“The Shipping Board and Corporation 
undertake and agree that with respect 
to all steel steamships heretofore sold 
by either of them to others, they will if, 
and as soon as, the terms and condi- 
tions of the contracts of sale covering 
said steamships permit, require the 
purchasers thereof (upon the termina- 
tion or cancellation of the contracts of 
marine insurance heretofore taken out 
by or in behalf of the purchasers of such 
steamships with other underwriters) to 
place, to the extent of the unpaid pur- 
chase price of said steamships, the ma- 
rine insurance thereon with Syndicate 
B Subscribers, upon the terms and con- 
ditions in this Agreement set forth, pro- 
vided that the vessels in this Article 
mentioned are acceptable for insurance 
to said Syndicate B Subscribers. 

“The Shipping Board and Corporation 
further undertake and agree that with 
respect to said steamships they will 
likewise require the purchasers thereof, 


at their own expense, to enter such 
steamships with Syndicate A. 

Initial Rates of Premium 
Without Discount or Refund but Sub- 
ject to a Brokerage not exceeding 5 

per cent under regulations to be 
prescribed by the Syndicate 
Board of Managers. 
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“A. 1. Warranted not to enter or sail 
from any port or ports, place or places, 
in British North America on the Atlan- 
tic Coast, Except Halifax, Louisburg 
and Sydney for purpose of coaling, and 
not North of 50 deg. No. lat. on the 
Pacific Coast. 

“2. Warranted not to enter the Baltic 
beyond 13 deg. E. long., or sail from a 
loading port therein between 1st Octo- 
ber and Ist April. 

“3. Warranted not to sail for or from 
any port or place on the north Coast of 
Surope between North Cape and Cape 
Kanin, and not to proceed East of Cape 
Kanin in the Aretic Ocean. 

“4. Warranted not to sail with Indian 
Coal as cargo between 1st March and 
30th June. 

“5. Warranted not to sail for or from 
any port or place in the Behring Sea 
or Alaska or Siberia (except that ves- 
sels may enter or sail from Vladivostok 
between 1st Mav and 1st November). 

“B. Warranted confined to the waters 
of the American Coast, not north of 
Eastport, Me., nor south of River Plate, 
including Gulf of Mexico and/or Central 
America and/or West Indies and/or 
Mexico. 

“C. Warranted that the vessel shall 
be engaged trading between ports and/ 
or places on the Atlantic Coast of the 
United States of America (including 
ports and/or places in the Gulf of Mex- 
ico) and/or ports and/or places in Mex- 
ico and/or in Central America and/or 
in the West Indies and the Caribbean 
Sea, as far south as Demerara. 

“1D. Prohibited from trans-Atlantic 
or trans-Pacific voyages. 


Syndicate C 


The purpose of Syndicate C is to cre- 
ate an American marine insurance 
market capable of insuring up to $2,- 
500,000 upon a single American ocean- 
going approved steel hull. The under- 
writer for this syndicate is free to ac- 
cept or reject risks in accordance with 
his underwriting judgment. There is 
no compulsion on the part of any own- 
er to insure with this Syndicate unless 
terms and rates are mutually accept- 
able. The Government undertakes to 
use its good offices to persuade those 
persons purchasing vessels from the 
Shipping Board to insure, to the extent 
of the purchaser’s equity in steamships 
so purchased, such interest with Syndi- 
cate C subscribers. 

The Syndicate C Agreement shall run 
until 31 December, 1921, provided, 
however, that any subscriber may with- 
draw ninetv (90) days after filing writ- 
ten notice of its intention so to do with 
the Board of Syndicate Managers but 
without prejudice to any risks, rights 
and obligations then pending. A ship 
owner may select his own insurance 
company and a Syndicate C Subscriber 
may accept as large a line of insurance 
from such shipowner as it desires, pro- 
vided, that such insurance outside of 
the syndicate, (1) cannot be written on 
lower terms; or, (2) re-insured except 
with the syndicate; nor (3) shall it di- 
minish the underwriting obligations of 
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such subscriber as a member of the 
syndicate. 
Privileges of Subscribers 

“The underwriting of said Syndicate 
Shall be conducted by an underwriter 
selected and appointed by the Board of 
Managers and subject to their super- 
vision, direction and control in respect 
to the business transacted, especially 
including selection of risks, premium 
rates and terms, conditions and forms 
of contracts of insurance and re-insur- 
ance, salvages, recoveries and losses 
and, in general, the transaction and 
conduct of marine insurance business. 

“Each of the Subscribers undertakes 
and agrees to underwrite and insure 
or re-insure, to the extent of the per- 
centage and opposite its name in the 
attached group-schedule, its said pro- 
portion of the amount insured or re- 
‘asured upon each and every hull risk 
accepted, or re-insured for the Subscrib- 
ers by the Syndicate C Underwriter, but 
in no event shall the ‘Domestic Com 
panies’’ proportion be less than two- 
thirds (2/3) of the amount underwrit- 
ten by the Syndicate C Subscribers on 
any one risk. Provided, however, that 
the total amount insured or re-insured 
on a single hull by all the subscribers 
to this Syndicate Agreement and named 
in both group-schedules, shall not ex 
ceed two and one-half million dollars 
($2,500,000). 

“Each Subscriber shall, on the fore- 
going basis of percentage and propor- 
tion be an insurer or re-insurer at the 
same rate of premium and upon the 
same policy terms and conditions as 
every other subscriber, upon each and 
every hull risk accepted and underwrit- 
ten for the Subscribers by Syndicate C 
underwriter and in the same percent- 
age and proportion, at the same rate of 
premium and upon the same _ policy 
terms and conditions when said Sub- 
scribers are the reassured under con- 
tracts of re-insurance obtained by said 
Syndicate C underwriter. 

“Each Subscriber to said Syndicate C 
shall be entitled and at liberty, but in 
addition to its obligations as a Syndi- 
cate Subscriber, to accept and insure 
for its own account and outside of said 
Syndicate, such amounts upon any 
American hull as it may desire. Pro- 
vided, however, that it may not so in- 
sure at a lower rate of premium or 
upon policy terms or conditions more 
favorable to the assured than the 
rates, terms and conditions offered by 
the Syndicate C underwriter, and, pro- 
vided further that said Subscriber so 


insuring outside of said Syndicate shall 
not re-insure any part or all of such 
risk by it so insured with any under- 
writers other than through the Under- 
writer of Syndicate C Subscribers un- 
less and until it has offered said re 
insurance, on equal terms of premium 
and policy conditions as accepted by 
it, to the underwriter of said Syndicate 
C and, provided the latter declines to 
accept any part or all of such re-insur- 
ance, the said Subscriber may to the 
extent of the amount so declined, place 
the same outside of said Syndicate.” 

The original companies, or their 
agents, subscribing to the agreement 
and the respective percentages which 
they assumed, are as follows: seven 
companies of Marine Office of America, 
10 per cent; eight companies of Wm. H. 
McGee, 12 per cent; four companies of 
Appleton & Cox, 2 per cent; Insurance 
Company of North America, 5 per cent; 
Alliance of Philadelphia, 1 per cent; 
American Merchant Marine, 1 per cent; 
Providence-Washington, 1 per cent; 
Home, 2 per cent; Federal, 2% per 
cent; Hartford Fire, 2% per cent; 
Automobile, 1% per cent; and United 
States Lloyds, 1 per cent. The balance 
of the allotments were absorbed at later 
meetings of the Association of Marine 
Underwriters. 

The following companies are among 
those which have become members of 
Syndicate B during the last few weeks: 
Aetna, Springfield Fire & Marine, Frank- 
lin Fire, Fireman's Fund, Home Fire & 
Marine, Globe & Rutgers, Connecticut 
Fire, Equitable Fire & Marine, Security, 
Hartford Fire, Atlantic Mutual, Boston, 
American Equitable Assurance, Import- 
ers & Exporters, Union, Portland Ma- 
rine Underwriters, Merchants & Ship- 
pers, New Hampshire Fire, Old Colony, 
National Union Fire, National Fire and 
National Liberty. 


BACK FROM JAPAN 

After a three and a half months’ trip 
to Japan, Neil Pearce, of Neil Pearce 
& Co., re‘urned to New York this week 
He arrived at Sin Francisco July 16 
on the “Shinyo Maru”, While in Japan 
Mr. Pearce conferred with officials of 
the Yokohama Fire & Marine, as he 
holds power of attorney for the com- 
pany’s United States business. He an- 
nounced on his return that E. Syenari, 
of the Yokohama Fire & Marine, who 
has been attached to the American Mer- 
chant Marine for the last two years to 
handle re-insurance, is now with Neil 
Pearce & Co. 
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CASUALTY AND SURETY NEWS 





So 





Burglary Rates Jump 
to Cover Heavy Loss 


—_—_—_—— 


MIDDLE WESTERN CITIES HIT 





Small Increase on New York Resi- 
dences; Flats Get More; 
Regrouping 





New burglary rates went into effect 
July 19 as to new business and Septem- 
ber 1 on renewals. The 14 cities trans- 
ferred to Territory 2 get an increase of 
45 per cent on Class A, 51 per cent on 
Class B and 17 per cent on Class C. 

Detroit, St. Louis and Cleveland, 
transferred to Territory 1 get an in- 
crease of 45 per cent in Class A, 62 per 
cent in Class B and 21 per cent in 
Class C. 

California, transferred to Territory 2 
was advanced 21 per cent in Class A, 
24 per cent in Class B and Class C was 
not advanced. 

Territory 7, transferred to Territory 
2, was advanced 13 per cent in Class B. 
Classes A and C were not changed. 

As to residence rates the most im- 
portant change is the re-grouping of ter- 
ritories. These have been reduced to 
five in niimber as follows: 

Territory I 

Comprising Cook and Lake Counties, 
Illinois: St. Louis and St. Louis City 
Counties, Missouri; St. Clair County, 
Illinois; Wayne County, Michigan; 
Cuyahoga and Lucas Counties, Ohio. 

Territory II 

Comprising Greater New York, Long 
Island, Rockland, Westchester and Erie 
Counties, N. Y.; States of New Jersey, 
California and Oklahoma; Townships 
of New Canaan, Norwalk, Greenwich, 
Stamford and Darien, Connecticut; Jef- 
ferson County, Alabama; Denver Coun- 
ty, Colorado; Fulton County, Georgia; 
Marion County, Indiana; Jefferson 
County, Kentucky; Orleans County, 
Louisiana; Hennepin County, Minne- 
sota; Ramsey County, Minnesota; 
Douglas County, Nebraska; Mult- 
nomah County, Oregon; Allegheny 
County, Pennsylvania; Shelby County, 
Tennessee; King County, Washington. 

Territory III 

All Counties in which are located 
cities having 100,000 population or more, 
not specifically included in any other 
Territory. 

Territory IV 

Comprising (a) Maine, New Hamp- 
shire, Vermont, Massachusetts, Rhode 
Island and Connecticut (excluding that 
part of Connecticut which is in Terri- 
tory II); and (b) all Cities and Towns 
having less than 100,000 population, not 
specifically included in any other Terri- 
tory. 

Territory V 

Tre two Kansas Cities, Jackson Coun- 
ty, Missouri, and Wyandotte County, 
Kansas. 

Differences in Groups 

In the old manual East St. Louis, St. 
Louis City and Wayne County, Mich. 
were in Territory 6. Cuyahoga and 
Lucas Counties, Ohio, were in Terri- 


tory 3. Now they are in Territory 1. 

Oklahoma was formerly in Territory 
4 and the following named places in 
Territory 3: Jefferson County. Ala.; 
Denver County, Col.; Fulton County, 
Ga.; Marion County, Ind.; Jefferson 
County, Ky.; Orleans County, La.; 
Hennepin County, Minn.; Ramsey 
County, Minn.; Douglas County, Neb.; 
Multnomah County, Ore.; Allegheny 
County, Pa., Shelby County, Tenn.; 
King County, Wash. 

The New England States, including 
that part of Connecticut which is now 
in Territory 2 used to be in Territory 5. 

Territory 5 is the same as before. 

The rates in New York City have 
been readjusted on a flat basis produc- 
ing but slight increases. Hotels and 
boarding houses have been put in Class 
B which effects a reduction for them. 

In making up the experience on 
which this revision is based, it was 
found that in 1918 the loss ratios on 
earned premiums for the country at 
large was 66.7 per cent. Detroit 
showed a loss ratio above 70 per cent 
as did also Cleveland and Pittsburgh. 
Toledo showed 74 per cent. Higher 
rates were given only to those places 
showing loss ratios well above normal. 

While the 1918 experience was used, 
it is known that throughout the country 
conditions have been steadily growing 
worse. The new schedule shows rates 
with and without the following co-in- 
surance clause: 

“The company shall not be Hable for 
a greater proportion of any loss of or 
damage to articles of gold, platinum or 
sterling silver or watches, precious 
stones, jewelry, oil paintings, Oriental 
rugs, furs or articles made in whole or 
in part of fur, than the sum hereby in- 
sured bears to 80 per centum of the 
total actual cash value of all such arti- 
cles covered by this policy.” 





MEETING DATES SET 





Casualty Underwriters And Agents 
Will Be At White Su'yhur 
September 28 





The tenth annual convention of the 
International Association of Casualty & 
Surety Underwriters will be held at 
White Sulphur Springs, W. Va., Sep- 
tember 28 to October 1 inclusive. It 
had been planned to have this meeting 
October 4 but a change was necessary 
to obtain hotel accommodations. 

The National Association of Casualty 
& Surety Agents will meet at the same 
time and place. There will be a joint 
meeting of the two associations, cover- 
ing one day. 

Secretary-Treasurer F. Robertson 
Jones announces that entertainment at 
the hotels this year will be exclusively 
on the European plan, but special rates 
have been obtained for rooms and a dis- 
count of 20 per cent for meals. 





ACCIDENT PREVENTION PLANNED 

The proposed organization in Massa- 
chusetts for the prevention of motor 
vehicle accidents will most likely have 
an executive committee in Boston and 
a local council in practically every city 
and town in the state. 
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Territory Guide for 
Automobile Offices 


DETERMINES DOUBTFUL RATES 








Useful to General Agencies, Branch 
and Home Offices; Supplements 
Manual 





One of the most useful publications 
issued by the Compensation Bureau is 


the “Territory Guide Book” to be used 
in connection with the territory section 
of the 1920 Automobile Casualty Rate 
Manual. It should not be confused 
with the reprinted code section of the 
Automobile Statistical Plan. 

The necessity for this book has arisen 
from the difficulty sometimes experi- 
enced in determining whether a cer- 
tain city, town, or village should take 
the rate of a given defined territorv or 
the “remainder of state” rate. This 
book contains the following for each 
state: 

(a) Territory definitions and sched- 
ule numbers exactly as they ap- 
pear in the Territory Section of 
the 1920 Automobile Casualty 
Rate Manual corrected to date. 

(b) Alphabetical list of counties 
which either wholly or partially 
take rates higher than the “re- 
mainder of state” rate, with the 
territory schedule or schedules 
opposite each county. 

(c) Alphabetical list of cities, towns 
and villages taking rates higher 
than the “remainder of state” 
rates and situated in counties to 
which more than one territory 
schedule applies;—the proper 
territory schedule being indicated 
opposite each community. 

To find the proper territory schedule 
for a given city, town, or village pro- 
ceed as follows: 

First look in (a) to see if the’ city is 


a defined territory. If the given com- 
munity is not a defined territory, de- 
termine the county in which it is lo- 
cated and look for this county in (b). 
Should the county be listed therein as 
taking one rate only, this rate will also 
apply to the city, town or village in 
question. In the event that the county 
does not appear on the list at all, it 
takes the “remainder of state” rate. 
If, however, it appears from the list 
that more than one territorial schedule 
applies to the county under considera- 
tion, it will be necessary to refer to (c). 
When the given town appears in (c) it 
should take the rate indicated, and 
when it is not listed it should take the 
“remainder of state” rate. The follow- 
ing examples will make this procedure 
clear: 

Suppose it be required to ascertain 
the proper territory schedules applying 
to the towns of Haywards and Pomona 
in the State of California. Neither of 
these towns is a specially defined city 
territory, and it is necessary to ascer- 
tain the county in which each is sit- 
vated. Haywards is in Alameda Coun- 
ty, and Pomona, in Los Angeles Coun- 
ty. The county of Alameda is listed in 
(b) as taking schedule 6 rates only, and 
hence the town of Haywards will also 
take schedule 6 rates. The county of 
Los Angeles, however, is listed as. tak- 
ing both schedule 6 and schedule 8 
rates. It is therefore necessary to refer 
to (c) in order to get the proper sched- 
ule for Pomona. As will appear from 
that list Pomona should take schedule 
6 rates. 

Large general agents, branch offices, 
and home offices will find the supple- 
ment a convenient and necessary thing 
to have. 





ALL METAL AIRCRAFT 
“The Travelers Standard” for May is 
a special number dedicated to the Na- 
tional Association of Manufacturers. 
Among many other interesting articles 
is one on all metal aircraft. 
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Two Life Men Discuss 
Accident Compensation 


FRANKEL-FLEISHER AUTHORS 





Interest of Workman in Stability of 
Insurance Carrier; Standards 
for Companies 





Lee K. Frankel and Alexander 
Fleisher, third vice-president and as- 
sistant secretary respectively, of the 
Metropolitan, are authors of a book 
dealing with the human factor in in- 
dustry, which shows the result of much 
careful and painstaking preparation. 
Personnel and service work in indus- 
try are treated. The authors show that 
only by co-operation and mutual under- 
standing between employer and em- 
ploye can the best results be obtained. 
The book was prepared with the co- 
operation of Laura S. Seymour. In a 
chapter on accident compensation the 
authors say: 

Some Accidents Inevitable——The ex- 
perience of many years indicates that 
after all possible safety devices have 
been installed, a certain number of ac- 
cidents are inevitable. 

Basic Principle for Industrial Acci- 
dent Insurance.—Almost all countries 
agree that the entire cost of compensa- 
tion for industrial accidents should fall 
upon the employer. The conception of 
“trade risk” underlies the development 
of this doctrine as opposed to the old 
theory based on “the fellow-servant 
rule,” “the assumption of risk” and 
“contributory negligence.” The _ prin- 
ciple of “trade risk” is based on the 
fact that many accidents occur through 
the fault of no one, but simply as the 
result of certain industrial processes, 
and that because of this, industry and 
= the employe should bear the bur- 
en. 

Development of Compensation Prin- 
ciple in the United States—The trans- 
ferring of the financial responsibility 
from the employe to the employer is 
the compensation principle. To pro- 
vide compensation is the duty of acci- 
dent insurance. Since 1909 the Work- 
men’s Compensation movement has 
followed the example set by Europe. At 
the present time Workmen’s Compen- 
sation laws are in force in most of our 
States. The English system in which 
the employer is allowed to select the 
agency through which he will insure 
has been followed in this country in 
preference to the German system of 
compulsory insurance in mutual socie- 
ties. In thirty-one States the employer 
is given option as to the method of in- 
suring his risk, and in twenty-nine 
States self-insurance is permitted. 

Solvency of Carrier 

Insurance Carrier.—As the financial 
responsibility of employers for indus- 
trial accidents has become practically 
a universal principle, the method of 
insurance is important to the working- 
man only in so far as solvency and cer- 
tainty of payment are guaranteed. It 
is a problem primarily for the employ- 


er, who will select the carrier insuring 
economy and efficiency. There is such 
a lack of uniformity of opinion even 
within a given State that it seems im- 
possible to estimate the value of the 
various schemes. Self-insurance has 
been recommended as a means to force 
interest in “Safety First.” But this 
form of insurance is probably the least 
sound, financially, because of the long 
period over which payments must be 
made and because a very serious acci- 
dent may make it difficult to meet obli- 
gations. The installation of safety de- 
vices probably accomplishes the same 
result as self-insurance, according to 
the experience of the Portland Cement 
Company of California. The hazard in 
connection with the manufacture of ce- 
ment presumably was such as to war- 
rent the Board of Insurance Under- 
writers to agree upon a rate of 5.7 per 
cent of the payroll as a premium for 
a policy covering the risks, in con- 
formity to provisions of the Workmen’s 
Compensation Act. This would have 
amount to $2,736 a month. As a result 
of the installation of safety appliances 
and intensive educational campaigns 
and the selection of risks through medi- 
cal examinations of those seeking em- 
ployment, $709.96 was paid in insur- 
ance premiums for ten months and 
twenty-five days. 

Standards for Insurance Carrier.—All 
forms of insurance must be judged upon 
the basis of security, cost, and service. 
Self-insurance is really non-insurance, 
since there is no set reserve fund. 
Mutual insurance carriers will probably 
survive in the field of accident insur- 
ance, but the effect of compensation 
thus far indicates a gradual drift in the 
direction of the strongest and most effi- 
ciently managed stock and mutual com- 
panies. To date, the monopolistic 
State funds, with few exceptions, have 
not succeeded in materially cutting the 
cost of insurance, but have in competi- 
tion with private companies been very 
helpful. It is likely that the mutual 
association and the State fund will be 
allowed to compete. Whatever may be 
the ultimate development, it is reason- 
able to expect that industry will insist 
upon the greatest security and the best 
service at the minimum cost to itself. 





G. G. BRAINARD RETURNS 

After being out of the insurance busi- 
ness for some time, George G. Brainard 
has returned as burglary superintendent 
of the Ocean Accident. Mr. Brainard 
has not been connected with the cas- 
ualty business for eighteen months. 
During that time he has been sojourn- 
ing in various parts of the country. 





-NEW JERSEY GENERAL AGENT 

Joseph F. Izzie & Co., Newark, N. J., 
has been appointed New Jersey general 
agent for the National Relief Associa- 
tion, Philadelphia. The company writes 
accident and health lines. 





FREDERICK E. KOESTER, SEC’Y 

Frederick E. Koester of Hackensack, 
N. J. has been elected secretary of the 
North Jersey Title Insurance Co. of 
Hackensack. 
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Selling Points Given 
By G. H. Steelman, Jr. 


BUILT HIS AGENCY RAPIDLY 








Explains Many Channels’ Through 
Which Accident and Health Line 
May Be Sold 





G. H. Steelman, Jr., Atlantic City, is 
one of the local representatives on the 
General Accident’s staff who has in a 
few years built a paying insurance busi- 
ness. His agency is still growing and 
because it has been a success and the 
time consumed in bringing it to a pay- 
ing point has not been long, the Gen- 
eral has had Mr. Steelman give other 
members of the field force suggestions 
on building an agency. This is what 
this successful agent says: 

“We are engaged in one of the 
noblest of professions. The physician 
cares for the physical, the minister for 
the spiritual, and we for the financial 
needs of men. As a result of our work 
there is an income for the disabled and 
the widow and children are provided 
for when the unexpected happens. 

“In establishing an agency, sell serv- 
ice. Build a reputation for prompt 
claim payments. Make your agency 
‘The’ agency of your town. Become 
recognized as the leading insurance 
man. Join the Chamber of Commerce 
or some like civic organization which 
will enlarge your acquaintance and add 
prestige. The more people you know 
ard who know you, the more your busi- 
ness will grow, as every man is a pros- 
pect. 

“Advertise systematically in local 
daily papers. Let people know you sell 
accident and health insurance. 

“The morning paper is the very best 
kind of a circular to use. Blue pencil 
the stories of local accidents and the 
various notices of illness, then carry it 
with you. Monday’s paper usually car- 
ries two columns of Sunday motor ac- 
cidents. It is easy to convince your 
prospect that his name may appear in 
the next Monday issue and it usually 
brings the uncertainties of life closer to 
his perception. 

“Night calls produce good results, for 
then you have your prospect with his 
family. Once convince the wife, and 
the policy is sold. I always carry a 
‘snap shot’ of my two babies and show 
it to my prospects with the remark, 
‘There are two reasons’ why I carry 
accident and health insurance. No one 
desires to see those closest to him un- 
provided for in case of his disability or 
sudden death. 

“Sell larger indemnities and  pre- 
miums. Workers in nearly all trades 
are earning $50 a week or more, so why 
insult a prospect by offering $40 or $50 
a month? 

“Go after annuals both on renewals 
and new business. You are making 12 


times the commission that you would 
on one monthly premium and to earn a 
year’s commission on the monthly pre- 
mium plan it is necessary to do 12 
times as much work. 

“The endless chain idea works partic- 
ularly well in the accident and health 
business. Your policyholders will fur- 
nish you the names of many prospects. 
I give my policyholders a leather wal- 
let or gold button furnished by the 
home office at a nominal cost. It stim- 
ulates interest and is a good advertise- 
ment because they not only have their 
insurance in mind, but the agent as 
well, so that the subject of health and 
accident is frequently discussed with 
their friends, all of which adds to my 
business. 


“on 


Overy time a claim is paid, secure a 
letter of appreciation from the claimant 
and exhibit it while soliciting or mak- 
ing collections. In soliciting, sell the 
‘General.’ 

“Never knock a competitor. It doesn’t 
help you any and promotes ill feeling. 
Above all, don’t procrastinate, You are 
your own master only if you are the 
master of yourself. You are on honor 
to use your time faithfully. Acknowl- 
edge this obligation and have the will 
to respect the obligation by giving dili- 
gent attention to business. 

“The possibilities for a growing in- 
come from this business are unlimited. 
Earnest endeavor will accomplish much, 
but real success comes only in re- 
sponse to the love of your work and a 
keen desire to succeed. Lay your plans 
—then beat them. Never be satisfied, 
for the man who is satisfied stops grow- 
ing. You can enjoy a remuneration not 
excelled in any other vocation and as 
well the satisfaction of doing good to 
your fellow men in your community.” 





MUST NOT JUGGLE DATES 





Competitive Feature of Compensation 
Business Removed By Rating 
Board Ruling 





As the effective dates of new com- 
pensation policies were being used for 
competitive purposes, the New York 
Rating Board has announced that where 
the expiration date was June 30, the 
new policy shall carry the new rates 
even if its effective date was made 
prior to June 30. The Board has also 
announced that it will enforce literally 
Rule 7 requiring the recall of all poli- 
cies improperly written, Manager Sen- 
ior has also made it known that the 
provision for changing rates in existing 
policies to the new rates must be ap- 
plied to all classifications covered in 
the policy and not only to such classes 
as showed a lower rate in the new 
manual, 





New York Led 

Again the New York office of the 
Massachusetts Bonding held the leader- 
ship in volume of new business but the 
New Englanders gave them a real con- 
test and landed second position, topping 
the northwestern department by a very 
few applications. 
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Vacation Warning 
Charles E. Ward, of the Preferred 
Accident, has a fish story he thinks is 
a top notcher. Ward says that while 
in Maine he caught a bullhead, It was 
a big one, much larger than usual. 
With considerable difficulty he got it 
ashore and laid it out on the grass be- 
side the house, There it remained un- 
til the next day about the same time, so 
it was practically 24 hours out of wa- 
ter. Then Ward decided to clean it, 
so it was carried down to the water 
where the operation was performed in 
complete fashion. Mr. Bull still showed 
signs of life but they were feeble ap- 
parently. To wash him off Ward soused 
him in the water several times and was 
about to pull him out for good when a 
sudden thrill of life quivered through 
his spine and he ducked below the sur- 
face to be seen no more, at least by 
Ward, 
* * & 
No Need For Alarm 
The Continental Casualty says to its 
agents: “Judging from reports from 
various parts of the country, credit is 
tightening. Tightening credit causes 
at least a temporary restriction of busi- 
ness expansion, which will, to a certain 
extent, affect our business —if we let 
it, but we can offset it by more aggres- 
sive sales work.” 
7 * . 
Where Ownership Changes 
When a special goes into a local ag- 
ent’s office to solicit an account he gen- 
erally says something like this: “Now 
Mr. Smith I want you to send my com- 
pany some of your business.” Notice 
he says “your” business. Well, assum- 
ing that Smith does as requested and 
keeps on doing so for a number of 
years, and then something happens and 
Smith no longer represents that com- 
pany, he finds that the company con- 
siders the business no longer belongs 
to him but to it. This is the little thing 
that the United States Fidelity & Guar- 
anty and W. D. Wilkinson, of Charlotte, 
N. C. are having an interesting dis- 
cussion about. 
* ¢ 


Artery Misplaced 

Consideration of whether the old 
medicai treatment clause should be re- 
instated in accident policies came about 
in this way. An assured under an acci- 
dent policy was operated upon for ap- 
pendicitis. The surgeon did his work 
in the usual way but encountered a 
misplaced artery, which was severed. 
Claim was made under the accident 
policy but the company denied liability, 
as the patient was suffering from a dis- 
ease, not an accident. It was proved 
that the surgeon committed no error; 
that the severed artery was not where 
the surgeon had every right to believe 
it to be, and where it is invariably 
found. Suit was brought and won by 
plaintiff, The claim cost the company 
a large sum and resulted in bringing 
the proposal to reinstate the old clause 
before the recent meeting of the bu- 
reafii of Personal Accident & Health 


Underwriters. 
* * @ 


What Wins In End 

In the opinion of a medical depart- 
ment of a large casualty company, the 
live representative, the one who writes 
applications the easiest and has the 
fewest losses charged to his account, 
is the discriminating one who elimin- 
ates undesirable risks and solicits only 
those who will probably be accepted by 
the company, 





No Pald Manager 
One of the questions that came up 
before the Bureau of Health & Accident 
Underwriters related to the appoint- 
ment of a paid manager. This was dis- 
cussed at some length and it was de- 
cided that the Bureau is now being run 


satisfactorily and economically and 
that no change would be made. _ F. 
Robertson Jones is secretary-treasurer 
and the various problems arising from 
time to time are handled by committees 
whose members act voluntarily. 
+ * a. 
Business From Golfers 
Western managers of casualty com- 
panies writing an individual golf liabil- 
ity policy report that there is demand 
for that form, although the companies 
vre not pushing it, as the premium 
charged is hardly enough to pay the 
cost of issuing the policy. It covers 
all liability for personal injuries caused 
bv the assured while playing golf any- 
where in the United States or Canada. 
Many regular devotees of the game are 
now taking this coverage. Agents in 
au number of places have done well 
with this policy, using it as a means to 
get acquainted, This line, small as ‘it 
is, often leads to other business. Ag- 
ents use it in connection with their 
other advertising and circularization 
plans. 
* ” - 
Have Fishing Party 
Ten Commercial Casualty men put 
in a day fishing off Freeport a few days 
ago and disturbed the flounders con- 
siderable. In the party was Vice-Presi- 
dent J. H. Shale, New York Manager 
I. Kk. Wilkens, Liability Superintendent 
W. R. Griffin, L. Reinhart, G. Kerr, T. 
Williams, Dr. Miller and W. G. Mackey. 
Kerr and Wilkens won the prize for 
the smallest catch, one each. Mackey 
won the pot for the first fish. Shale 
and Williams were the most success- 
ful, 
* * - 
Keeping Supplies Comnlete 
Several casualty companies have of 
late admonished their agents to for- 
ward shipping orders for supplies well 
in advance of the date on which they 
will be needed. This advice is timely 
because of the many delays on the road 
and agents everywhere can obviate 
much annoyance by taking an inven- 
tory of their supplies and ordering 
what they need. 
* 6 6 


Still Going Strong 

Few men are capable of taking the 
field day after day and a rough field 
like the rugged Adirondack Mountains 
after they have passed their seventieth 
anniversary. The National has more 
than one such. Among them is M. A. 
Clark. of Plattsburg, N. Y., and al- 
though 72 years old, Mr. Clark covers 
a large territory personally and is the 
best known health and accident man in 
that part of New York. Recently Mr. 
Clark added another unusual laurel to 
his crown when he and his wife cele- 
brated their golden anniversary. As we 
travel the pace of life today, fiftieth 
anniversaries are seldom met. 

+ . + 
Small Pickings Welcome 

As indicative of bonding conditions 
in Chicago, a surety man from the 
Windy City said a few days ago: “To 
show you how flat things are, I was 
so fortunate as to write a contract bond 
on which the premium was $375. Or- 
dinarily this would have been consid- 
ered small picking but in this case I 
was quite the envy of the Street.” 
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Van Swall’s Creed 


P. Van Swall, general agent for the 
General Accident, Utica, New York, has 
a fine record for holding old business, 
although he is not actively producing. 
This is his recipe: “In my opinion the 
first consideration is placing the busi- 
ness right when application is taken. 
Business that is sold right, which means 
very careful selection of risks, and the 
conditions of the policy explained to 
the applicant in a manner which makes 
it perfectly clear in the insured’s mind 
just what he has bought, is half the 
battle. A rapid explanation and hur- 
ried sale will result in a lapse when 
first or second premium is due in eight 
out of ten cases. This costs the com- 
panies money and I think they will all 
agree with me on this point. All com- 
panies much prefer a slow steady 
growth with policies that stick, to a 
large volume of business and conse- 
quent lapses. Prompt claim payments 
with perscnal visits at the insured’s 
home and advance payments during the 
disability of the policyholder is another 
strong factor. Square dealing and not 
attempting to obtain compromise set- 
tlements to the disadvantage of the 
policyholder gains the good will of the 
insured and he stays with you.” 
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Opportunities In Seasons 


It is always necessary to have some 
compelling motive or suggestion to 
close a prospect and get him to sign. 
With respect to disability insurance, 
the summer motive is vacation haz- 
aids; in the fall the prospect of ill 
health through inclement and severe 
weather; in the winter ice on the pave- 
ments and in the spring, the automo- 
bile. Each of these motives can be 
made the subject of a special drive for 
business, 
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Talking Business Hard 


Some agency instructors are strong 
for getting down to real business when 
soliciting a prospect for insurance. 
There is a tendency with some to talk 
too much about other things than the 
business at hand, The point is not 
overlooked that it is well to know what 
especially interests a particular pros- 
pect. Having this information, one can 
easily get his attention, but having ob- 
tained a prospect's interest, most ex- 
perienced salesmen will admit that the 
best thing to do is to talk business, talk 
it intelligently and talk it hard, 


Good Business Ahead 

In the opinion of Continental Casual- 
ty managers there is wonderful oppor- 
tunity for insurance sellers during the 
remainder of 1920. This is what that 
company says in a recent bulletin: 

Opportunity has often knocked within 
the hearing of our representatives and 
been admitted with unhesitating pre- 
cision. Many times we have pointed 
out the advisability of making a big 
drive at some particular time with the 
result that business production and 
commission earnings have been greatly 
enhanced. In the past few years our 
best agencies have grown stronger, 
mediocre representatives have become 
heavy producers and weaker ones have 
leaped into reputations for consistency. 
But now—now is the time for universal 
action, which will push constantly for- 
ward the prestige of the Continental 
and cause the shekels to flow into the 
pockets of our producers with increas- 
ing volume. 1920 was slated to be our 
greatest year—the first four months ex- 
ceeded by far any similar previous 
period—every indication points toward 
continued growth. Conditions for the 
most part have been particularly favor 
able to our business. With a few pos- 
sible local exceptions, our field repre- 
sentatives have been kept busy secur- 
ing signatures from available risks. 
And now-—we have not sufficient agents 
to take care of the enormous volume of 
business which is waiting to be written. 
There is no reason Why every man on 
our staff should not produce more busi- 
ness between now and the close of the 
year than he has been able to produce 
in a whole year. Conditions are favor- 
able—our staff consists of men who win 
and who are due to achieve more than 
they have attained before. Now is the 
time for a gigantic drive—a continuous 
campaign for big business, the like of 
which can only result profitably to all. 
You are going to lose money if you do 
not commence now! 





CANNOT GET INSURANCE 

The Compensation Bureau of New 
Jersey has issued a bulletin saying that 
Charles Gincel, 13 Center Street, Clifton, 
who does steeple work, is, according to 
the Bureau’s advices, unable thus far to 
obtain compensation insurance, Chair- 
man W. W. Greene points out the im- 
portance of extending cover to all legiti- 
mate types of risks. 





The Employers Casualty, Dallas, 
Tex., has been chartered as a multiple 
line company. 
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Figuring on the basis of five 


Renewal applications a week the Con- 
Values’ tinental Casualty has worked 
Climb out a prospectus showing the 


value of renewals in the acci- 
dent and health line. This is the ex- 
hibit: 

The old timer still makes the claim 
that Big Money is easiest made via the 
life insurance route. In the first year 
or so that is agreed, but how about the 
long pull? There are but two ways to 
kick off—one is by accident, and acci- 
dent is our route. 

Insurance against loss of time is in 
the very nature of things an appeal to 
the selfish instinct, “You don’t have to 
die to win.” That same selfish instinct 
makes the sale of accident and health 
insurance a well paid industry for the 
wideawake agent. With a full cover- 
age contract it becomes a respectable 
running mate with fire and life. One 
out of seven hundred homes is de- 
stroyed by fire, whereas we annually 
pay a claim to one out of every five 
policyholders. 

The loss of several weeks’ time re- 
turns to the policyholder his annual in- 
vestment, Although we are not looking 
for speculative policyholders a Conti- 
mental policy is a good gamble for any- 
body’s money. 

Inject “The Kick” and put yourself 
on the map. No medical exams—quick 
‘action—a large percentage closed at 
first interview and the cash in your 
“jeans,” 

Five policies produced per week at 
an average premium will in five years 
build a renewal income equivalent to 
the interest on $100,000 of invested cap- 
ital, 

Five applications per week at an av- 
erage premium of $30 with an average 
80 per cent renewal (the history of this 





Department). Results: 

lst Year—New Business Pre- 
ME. oicivvednmesouaenediaded $7,800 
2nd Year—New Business Pre- 
NE ince ace eeagw ase iawaag $7,800 





2nd Year—Probable Renewals... 6,240 
Total Premiums ........ $14,040 

3rd Year—New Business Pre- 
Se ee eT oe rer ae $7,800 


3rd Year—Probable Renewals.. .11,232 


Total Premiums ......... $19,032 





4th Year—New Business Pre- 
NG cn bcvce noes sees en hue $7,800 
4th Year—Probable Renewals. ..15,225 


Total Premiums ........ $23,025 





5th Year—New Business Pre- 
RE: Sis ackaied anew erie teas $7,800 
5th Year—Probable Renewals. ..18,420 


Total Premiums ........ $26,220 


Vice President B. A. Page, of 

Value of the Travelers, Hartford, puts 
Multiple some useful thoughts before 
Lines agents on working for the 
future, in calling their atten- 

tion to the self-sustained quality of ac- 
cident insurance and the value of mul- 
tiple lines. Here are some of his ideas: 

“No free agent, and insurance men 
are essentially free agents, will take up 
or continue long a line of business 
which does not hold out the promise of 
a permanent income—something for the 
future. 

“Some men are so constituted that 
they will work and work hard for tem- 
porary reward, but in most cases the 
thing that takes them over the rough 
spots and makes them work enthusias- 
tically and for long hours is the 
thought that they will sooner or later 
arrive at a time when they have ac- 
quired a competency. 

“This is one of the reasons why the 
accident and health business, which 


pays the same renewal commission as 
first year’s commission, is so tremen- 
dously attractive. Thirty thousand dol- 
lars in renewal life premiums yields the 
agent $1,500 a year in commissions, 
and there is a time limit on the pay- 
ment of renewals. Thirty thousand dol- 
lars of accident and health premiums 
yields the agent an income of $7,500, 
and there is no time limit on renewal 
commissions. 

“Assuming an average accident pre- 
mium of $20, it would take 1,500 risks 
to total $30,000 in premiums. This 
means conservatively 150 claims a year. 
Assuming prompt and satisfactory set- 
tlements, this spells 150 opportunities 
thrust into the hands of the agent to 
get in touch with his policyholders, 
write them additional insurance, and 
secure a favorable introduction’ to 
their friends. 

“Taking advantage of the claim set- 
tlements alone, it is not a difficult mat- 
ter for an agent to write enough new 
business to offset the Japses through 
death or other causes. This explains 
why an accident account is self-sustain- 
ing. 

“There is nothing more pathetic than 
the spectacle of a man past middle age 
who has made $15,000 to $20,000 a year 
and who hasn’t anything to show for it. 

“No one would decry the splendid op- 
portunities which exist for the ambi- 
tious and competent salesman of life 
insurance to realize large commissions, 
especially in these days; but the same 
brain which directs successful methods 
in life insurance writing suggests to 
such a man the advisability of building 
up on the side an accumulative income, 
such as it is possible to secure from a 
growing accident and health premium 
account, 

“Insurance men selling diversified 
lines, such as fire, liability, compensa- 
tion, surety bond, etc., appreciate that 
it is best not to put all of their eggs 
in One basket; that the smaller lines 
of insurance which are sold to the indi- 
vidual, while not holding out as large 
a volume of premiums, present a factor 
of stability and permanence which is 
not present in the more spectacular 
lines. These men are already interest- 
ing themselves in the building up of 
large accident and health premium ac- 
counts. Multiple lines of insurance are 
as good for the agent as for the Com- 
pany.” 


INTERSTATE COMMERCE RULING 





Man Doing Repair Work For Railroad 
Company Entitled To Com- 
pensation Award 





A victory for the Pennsylvania Work- 
men’s Compensation Board that is ex- 
pected to have important bearing upon 
many similar cases was announced in a 
decision by the Supreme Court revers- 
ing Common Pleas Court No. 4 and up- 
holding an award made by the board. 
A man was killed in the Port Richmond 
yard of the Philadelphia & Reading 
Railway Company while helping other 
men to replace a derailed engine. The 
ruling of the compensation board was 
that at the time of the accident he was 
not engaged in interstate commerce, 
and therefore his widow was entitled 
to an award under state law. 





ARRESTED THIRD TIME 

Edward M. Carroll, president of the 
New Jersey Indemnity Company, and 
affiliated with other concerns in the 
automobile insurance line, is charged 
with misuse of the indemnity company’s 
funds to buy food and clothing for his 
personal] use, in a bill filed in the Court 
of Chancery in Newark. Application is 
made in the bill by two directors, 
William H. Dalton and Philip Tumulty, 
contractors of Jersey City, the latter 
a brother of Joseph P. Tumulty, secre- 
tary to President Wilson, for a receiver. 


W. E. SMALL, President 
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The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


HOME OFFICE, 


47 CEDAR STREET 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 


Robert A. Drysdale, Vice-Pres. 


RELIABLE AND ENERGETIC AGENTS WANTED 





Alonzo G. Brooks, Ass’t Ses, 





— 














THE SIGN OF GOOD CASUALTY INSURANCE 


HEAD OFFICE 


CHICAGO 


F. W. LAWSON 


General Manager 


Liability, Accident 
Burglary,Boiler and 
Credit Insurance 








Established 1869. 


London Guarantee & Accident Co., Ltd. 





F. J. WALTERS 
Resident Manager 
55 JOHN STRBET 
New York 


Elmer A. Lord &Co. 

145 Milk St., Boston 

Resident Managers 
New England 


OF LONDON, ENGLAND 
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Telephone, John 5880 





174% commission on all business placed with Motor Car Mutual 
Casualty Company and 20% on all business placed with 
the Motor Car Mutual Fire Insurance Company 
MOTOR CAR MUTUAL FIRE INSURANCE COMPANY 
MOTOR CAR MUTUAL CASUALTY COMPANY 


20 NASSAU STREET, NEW YORK CITY 


We are open for agencies in New York and Pennsylvania 


No direct business written 





Carroll was arrested July 12, charged 
with bigamy. He was released on $5,000 
bail and declared that his arrest Was a 
frame-up on the part of the Public Serv- 
ice Corporation because of his support 
of the jitneys. Week before last he was 
arrested on an indictment found in 
Washingtgn on a charge of misuse of 
mails to effect an insurance company 
promotion. 
JITNEY MEN INSTRUCTED 

Jitney men in Bayonne, N. J. were in- 
structed to get their new bonds from 
the Interstate Casualty Company, on 
the ground that that company is the 
only one that complied with the new 
deposit requirements. 





CLAIMS MORE NUMEROUS 

Seventy-one men were killed in indus- 
trial plants in Ohio during June, and 
14,380 personal injuries resulted from 
industrial accident, according to the re- 
port of the Workmen’s Compensation 
division of the Ohio Industrial commis- 
sion, just filed as covering the last 
month. The report of the claims de- 
partment shows that whereas the num- 
ber of accident claims was larger in 
June than during either April or May, 
the number disposed of—14,687—was 
still larger, and that fewer claims were 
pending July 1 than at any time during 
the last several months. 
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“A Name Known Round the World’’ 


To deserve such a title, “The Liverpool & London & 
Globe” has been building steadily for many years. 


Proper Principles and a broad-minded conduct of 
the Fire Insurance Business have always been the out- 
standing features. 

Our agents daily testify their appreciation of a 
Service and Reputation that gives them a foundation 
for their valuable work. 


“The Great Fire Insurance Company of the World” Profits 
“Jiverroo, =~ 





| LONDON — 
“GLOBE “:!:, 


Insurance Co. tt'p Commotion 
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United States Offices 
NEW YORK 


Hugh R. Loudon, Manager Robt. H. Williams, Asst. Dep. Mgr. 
J. B. Kremer, Deputy Manager T. A. Weed, Agency i upt. 
CHICAGO, ILL. SAN FRANCISCO NEW ORLEANS, LA. 
er Thos. H. Anderson, Manager Clarence F. Low, Man 
ertson, Asst. Manager Geo. F. Guerraz, Asst. Manager J. G. Pe epper, Assista * ‘Man 
u f Agencies Logan B. Chandler, Dep. Asst. Mgr. R. H. Colco ck, Jr., Dep. As iz 4 
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